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Chicago 
ACK FROST’S icy fingers are 
loosening their grip on the old 

town, which means a lot for the 

35th annual automobile show 
which opens its doors here to- 
morrow afternoon. Whereas for 

a couple of days, we of the ad- 

vance guard have been freezing, 

with the mercury well below zero. 

Today the red fluid is high in the 

barrel of the thermometer—-some- 

where about 20 or 25 above. 

Warm weather has been about 
all we have needed to insure the 
success of the show. Everything 
else is in apple pie order, exhibits 
installed, decorations up and the 
city apparently agog for the an- 
nual peek at the new stuff. We 
haven’t seen many out-of-town 
dealers as yet, but I think they 
are coming. Factory executives 
have been slow to arrive but there 
is every indication that most of 
them will be here, even though 
their stays may be shorter than 
in previous years. The pre-show 
banquet tonight ought to give the 
affair a fillip that will start things 
humming among dealers and 
their salesmen. 

* a * 

A PEEK THROUGH the doors 
of the Coliseum brings back many 
memories of the old days. True, 
there are not so many car ex- 
hibitors as of 25 years ago when 
there were 100 different makes 
jammed into the Coliseum, the 
Annex at the south end and even 
spreading into the Armory on 
Michigan Ave. I recall the days 
when pneumonia alley flourished, 
to reach the Armory you got a 
pass from the Coliseum, walked 
through the windy alley with the 
marrow in you freezing. Many a 
person suffered from the expo- 
sure. But the Armory was aban- 
doned several years back — the 
show couldn’t fill it. 

* + * 


I NOTE ONE important change 
in the show landscape. Al Faeh, 
manager, has cut through from 
the rear of the Coliseum to Mich- 
igan Ave., giving an entrance on 
the main artery of south side 
travel, which ought to relieve the 
pressure of Wabash Ave. This 
should have been done years ago. 

* Ba * 

PRELIMINARY to the show 
the Paul Prys have had plenty of 
action. Pontiac put on its news- 
paper party at the Drake Tues- 
day night. We didn’t have a mo- 


tionless boat ride as in New York 
when Bud Berend assembled us 
on board the giant liner Europa. 
Instead we overflowed the Cape 


(Continued on Page 8, Col. 4) 
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Factory Wages Near 1% Billion|® 


Year’s Mark|y Hupp Appoints F. H. Fenn Show Week 


47% Over 
1933 Reeord 


Average Weekly Earnings 
For December 1934 
Were $25.08 


By EDWARD H. DEVLIN 

Detroit, Jan. 25.—Factory pay- 
rolls in Michigan industries, in- 
cluding the automobile manufac- 
turing industry, in 1934 totaled 
$482,876,236, an increase of $155,- 
617,196 over the 1933 figure of 
$327,259,040, or 47.4 per cent, ac- 
cording to the State Department 
of Labor and Industry. The 1934 
payroll, however, was. consider- 
ably below the average payroll of 
1920-1929 of $789,841,416. 

The payroll peak of the year 
came in April, with $52,741,697 
paid to industrial workers. The 
smallest monthly payroll occurred 
in November, with $31,264,556 dis- 
bursed. 

In the month ending Dec. 15, 
1934, there were 199,853 workmen 
employed in the 107 automobile 


(Continued on Page 19, Col. 1) 
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Prelude To 


General Sales Manager| cram speaks to Industry 


Hupp Sales Chief 


F. H. FENN 





~@ 


Detroit, Jan. 25. — William J. 
| McAneeny, president of the Hupp 
Motor Car Corp., announces the 


appointment, effective today, of 
Francis H. Fenn as general sales 
manager succeeding Rufus 5S. 
Cole. 


Fenn, who is 36 years old, served 
with the Fifth submarine division 
U. S. Navy during the war. The 
next five years were spent in the 
custom body and oil refining 
businesses. In 1924, he joined the 
Kelvinator Corp. of this city, as 


sales promotion manager, later 
becoming assistant sales man- 
ager. He later resigned from 


Kelvinator Corp. to take charge 
of Kelvinator distribution in the 
Syracuse territory. 

His next connection was with 
Sanderson and Porter, consultant 
industrial engineers. Fenn’s work 
with this institution was that of 
a merchandising consultant, 
studying operations in some of 
the largest business organizations 
in the country. 


Labor Board Refuses to Accept 
Extension of Present NRA Code 


Plate Gian 
Plants Face 
Walk-Out 


Toledo, O., Jan. 25.—Threaten- 
ing to tie up automobile produc- 
tion just as output is reaching 
new high levels, workers in the 
Libbey -Owens- Ford and Pitts- 
burgh glass works have called a 
strike for tonight at 12:30. The 
strike has been called by the 
Federation of Flat Glass workers, 
a division of the American Feder- 
ation of Labor. 

Although there is on hand a 
sufficient supply of glass for cur- 
rent production, a protracted de- 
lay in arranging a settlement 
might seriously curtail assembly 
operations in automobile factories. 

Strikers are asking for a 20- 
cent raise in wages and a check- 
off of union dues by the com- 
panies from their wages. Ap- 
proximately 20 per cent of the 





men employed at the plants are | 
union members, a fact which seri- | 
of | 


ously threatens a_ shortage 
plate glass for automobile manu- 
facturers. 

According to a statement by 
Libbey-Owens-Ford, their present 


(Continued on Page 2, Col. 5) 


| Cotton, 








By WILLIAM ULLMAN 
Washington, Jan. 25. — 
Labor has laid its plans for 
a finish fight on the auto- 
mobile manufacturers’ NRA 
code. With the code due to 


expire on Feb. 1, members of the 


Labor Advisory Board of the 
NRA, headed by William Green, 
acting chairman, have served no- 
tice that no further extension of 
the agreement as it stands today 
will be acceptable. 

While this attitude is recognized 

(Continued on Page 26, Col. 4) 
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During the Chicago Auto- 
mobile Show headquarters 
for Automotive Daily News 


room 1500 and 
1501 Hotel Stevens. At the 
headquarters are: Chris 
Sinsabaugh, editor; Willard 
western manager, 
M. Slocum, pub- 


will be at 


} and G. 
| lisher. 
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||| viewpoint, though not necessarily 
'to the AFL. 
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AFL Rieu 
With Auto 
Labor Body 


Detroit, Jan. 25.—The 
American Federation of 
Labor today announced its 
complete withdrawal from 
the Wolman Board, concili- 
atory body named by President 
Roosevelt to keep peace in the 
automotive industry. William 
Green, president of the AFL, in- 
dicated in giving notice, that the 
principal argument of contention 
was the attempt to adopt collec- 
tive bargaining in industry. 

“The administrative policy has 
been very disappointing,” Green 
stated. 

The Board met privately after 
Green’s statement, but declined 





|| to make any public statement. 


It is understood that the Hender- 
report of labor conditions 
will make definite recommenda- 
tions to the White House. While 
these recommendations are not 
known, it is expected that they | 


will be favorable to the labor | 





Heads at Huge Pre- 
Show y Banquet 


By MEL ADAMS 

Chicago, Jan. 25.—Packed to 
capacity, with more than 1,500 
on hand, the Grand ballroom 
of the Stevens Hotel proved a 
Hall of Fame tonight for the 
big pre-show banquet spon- 
sored by the Chicago Automo- 
bile Trade Assn. on the eve of 
the Coliseum Show opening. 

Celebrities of the manufac- 
turing world sat at the speak- 
ers’ table along side past 
Presidents and present direc- 
tors of the trade association. 
One of them R. H. Grant, vice- 
president of General Motors, 
represented the industry with 
an address following the ora- 
tions of William B. Burrus, 
noted after-dinner speaker, and 
John B. Kennedy, famed radio 
news commentator, whose talk 
was broadcast over a national 
hook-up. 

(Continued on Page 26, Col. 3) 





Chicago, Jan., 25—Every- 
thing was in place tonight 
for the opening tomorrow of 
Chicago’s 35th annual auto- 


mobile show at the Coliseum. 
Decorative effects, which go many 
steps in advance of former efforts 
along this line, were completely 
installed, and today marked also 
the movement of cars, accessories 
and parts into the exposition hall. 

As the show approaches its in- 
augural tomorrow afternoon at 2 
o’clock, evidences crop up that it 
will have a real national touch. 
The fact that it is under Chicago 
Automobile Trade Assn. sponsor- 
ship, whereas former shows here 
were managed by the manufac- 


(Continued on Page 10, Col. 1) 


The Top Ten 


Passenger Cars 


First Ten in Registrations 
as Reported in ADN Today 


1933 

Pos. 
472,226— 1 
307,575— 2 
247,688 — 
85,481— 
op a 


1934 
Pos. Make 
1—529,617 Chev. 
2—528,186 Ford 
3—300,427 Plym. 
4— 89,515 Dodge 
5— 72,312 Pont. 
6— 71,401 Olds. 
I— 62,534 Buick 
8— 41,153 Stude. 
9— 40,241 Terra. 3: 
10— 27,841 Chrys. 28,609—10 
Total All Makes 
1,875,424 1,484,033 
See complete cumulative 
figures for 11 months, plus 
39 states for December, 
pages 24-25 inclusive. 
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December Sales Reach 


Total of 


Washington, Jan. 25.— Decem- 
ber, 1934, factory sales of automo- 
biles in U. S. and Canada totaled 
185,919 as compared with 83,827 
for December of 1933 and 107,353 
for December of 1932, according 
to a report by the U. S. Bureau 
of the Census. According to the 
final compilation, total factory 
sales for the year 1934 in the U. 
S. and Canada were 2,895,629 
against 1,975,981 in 1933 and 1,- 
431,494 in 1932. 

Of the grand total for 1934 in 
the U. S. 2,189,613 were passenger 
cars, 588,640 were trucks, 486 were 
taxicabs, and Canadian factory 
sales aggregated 116,890 units. In 
1933 the grand total in the U. S. 











185,919 Units 


4,371 taxicabs, and Canadian fac- 
tory sales totaled 65,924. 

The 183,187 units sold at fac- 
tory in the U. S. during Decem- 
ber, 1934, included 127,944 passen- 
ger cars, 55,128 trucks, and 115 
taxicabs, with Canadian sales 
placed at 2,732 units. The figures 
reveal that factory sales during 
the past year reached their low- 
est ebb in November, with 78,465 
units were thus accounted for. 

The following table is based on 
data received by the U. S. Bureau 
of the Census from 112 manufac- 
turers in the United States, 29 
making passenger cars and 83 
making trucks (10 of the 29 pas- 
senger car makers also producing 
trucks). Of the 119 manufactur- 























was divided as follows: 1,569,141] ers reporting prior to June, 1934, 
passenger cars, 346,545 trucks,| seven have gone out of business. 
NUMBER OF VEHICLES 

UNITED STATES CANADA 

Year and Passenger Taxicabs Passenger 
Month Total Cars Trucks (1) Total Cars Trucks 

1934 
January . 43,255 321 6,904 4,946 1,958 
February ..... 44,041 27 8,571 7,101 1,470 
BED awe cvccccsccccccss 56,525 16 14,180 12,272 1,908 
April 65,714 1 18,363 15,451 2,912 
ME §Ge6eetececcecesesese 57,887 oe 20,161 16,504 3,657 
rrr re errrreee 46,213 eee 13,905 10,810 3,095 
ME. SeSeneescecscese 42,708 11,114 8,407 2,707 
BE lnc ce cccccccccccns 234,810 51,310 neve 9,904 7,325 2,579 
September .......... 168,871 44,962 rr 5,579 4,211 1,368 
PEE Gerecveccsesons 132,491 47,988 ead 3,780 2,125 1,655 
rr 78,465* 45,550*  32,909* 6 1,697 1,052 645 
December ...... 183,187 127,944 55,128 115 2,732 2,334 398 
Total (Year) .......... 2,778,739 2,189,613 588,640 486 116,890 12,538 24,352 
1933 

Jamuary ....... 18,992 5 2,921 437 
February 15,319 152 3,025 273 
March 660 927 05 
April 411 6,957 1,298 
 iccae sabe eeve cer eers 54 8,024 1,372 
DUD ccccvcveseccces 35 005 1,318 
GE aeccsovevecses 4 5,322 1,218 
BRON ac ccscccccese 68 4,919 1,160 
September ....... 9 4,358 1,450 
SE Maneeuneccseeeuwe 134. "683 104,807 63 2,723 959 
POUPUEEE cc cccccccccces 60,683 40,754 1,611 1,503 788 
ENS eesedecccsccee 80,565 49,490 1,299 2,171 1,091 
1,920,057 1,569,141 346,545 4,371 53,855 12,069 
119,344 98,706 20,541 97 3,731 3,112 619 
117,418 94,085 23,308 25 5,477 4,494 983 
118,959 99,325 19,560 74 8,318 6,604 1,714 
148,326 120,906 27,389 31 6,810 5,660 1,150 
184,295 157,683 26,539 73 8,221 7,269 952 
183,106 160,103 22,768 235 7,112 6,308 804 
109,143 94,678 14,438 27 7,472 6,773 699 
90,325 75,898 14,418 9 4,067 3,166 901 
84,150 64,735 19,402 13 2,342 1,741 601 
48,702 35,102 13,595 5 2,923 2,361 562 
59,557 47,293 12,025 239 2,204 1,669 535 
107,353 85,858 21,204 291 2,139 1,561 578 
Tetel (Wear) 22.00.0000 1,370,678 1,134,372 235,187 1,119 60,816 50,718 10,098 


(1) Includes only factory-built taxicabs, and not private passenger cars converted into 


vehicles for hire. *Revised. 





Chrysler Dealers Deliver 
6,299 Units to Jan. 19 





Detroit, Jan. 25.—According a 
figures released by the Chrysler | 
Sales Corp., a total of 2,047 Plym-| 
ouths and 425 Chryslers, or a 
grand total of 2,472 units, were 
reported delivered at retail by 
dealers of the Chrysler division 
alone in the U. S. for the week 
ending Jan. 19. This high initial 
rate of deliveries for the week 
represents an increase in total 
deliveries of 16.1 per cent over 
the 2,129 units reported for the 
preceding week and an increase 
of 261.4 per cent, or in excess of 
three and one-half times, the 684 
units reported for the correspond- 
ing week of last year. 

A total of 5,245 Plymouths to- 
gether with a total of 1,054 Chrys- 
ler automobiles or a grand total 
of 6,299 units were reported de- 
livered at retail by Chrysler deal- 
ers during the period. 

The 1,054 Chrysler automobiles 
delivered by Chrysler dealers dur- 
ing the three weeks period show 
an increase of 364.3 per cent over 
the 227 Chrysler deliveries in the 
same period last year. 

Both the Plymouth deliveries 
by Chrysler dealers as well as the 
deliveries of Chrysler automobiles 
during the first weeks of 1935 
more than equal the deliveries on 
either of these lines for the cor- 
responding periods of 1934 and 
1933 combined. 





SAE Will Steno 
Special Program 





Chicago, Jan. 25.—Due to auto- 
mobile show week, a special pro- 
gram will be put on by the Chi- 
cago section, Society of Automo- 
tive Engineers, Tuesday evening, 
at the Hamilton Club. 

The feature talk will be given 
by William J. Gerwe, manager of 
the automotive division of the 
Socony Vacuum Oil Co., Inc., 
whose subject will be “Lubrica- 
tion As It Affects Safety in Auto- 


mobiles.” J. Howard Pyle, editor 
of Chek-Chart, will introduce 
Gerwe, summarize new car 


changes and comment on the 1935 
outlook. 

A dinner, at which Barney Ma- 
jewski, vice-president of the Deep 
Rock Oil Corp., will speak, will 
precede the meeting. Majewski, 
who is a member of the planning 


and co-ordination committee of | 


the petroleum industry, will re- 
late his experiences with the code. 
His remarks are expected to 
prove especially interesting in 
view of the recent Supreme Court 
decision affecting the petroleum 
code. 


8 | Catudal, 














Representing over three centuries of service with GM of Canada, this group of nine met recently in 
connection with the Dominion-wide sales convention at Oshawa. Each man averages 37 years of service. 


They are left to right: 


Ed Thomson, trim shop, 32 years; W. H. Moyse, engineer, 38 years; N. J. E. 
zone manager, 35 years; Sam Gummow, machine shop, 37 years; R. S. McLaughlin, presi- 


dent, 47 years; John Gibson, chassis plant, 50 years; R. H. Hundman, paint shop, 35 years; Alex 
Browne, body plant, 35 years, and George Ansley, assistant general sales manager, 28 years. The car 
is a 1907 McLaughlin-Buick Model F. 


Polk Estimates 


120,000 Units 
January Output 





Detroit, Jan. 25.—Reports from 
80 key cities for the first 10 days 
of January indicate that total 
January registration of automo- 
biles in the United States will 
reach 120,000 units, an increase 
of more than 95 per cent over 
registrations in the same month 
of 1934, R. L. Polk reported in a 
special estimate of registrations. 

In January, 1934, Polk reported, 
a total of 61,242 units were regis- 
tered. 

The estimate also indicated that 
January registrations will be the 
highest for a comparative month 
since January, 1931, when 126,776 
units were registered. 

Polk has estimated the total 
registrations for December, 1934, 
at 75,000 units. The estimate of 
120,000 units for January of this 
year represents an increase of 
about 63 per cent over the esti- 
mated December registration. 


130,000 Feb. 


Output Set 


As Ford Re-opens Branches 





Willys Displays 
Complete Line 
At Chicago 


Chicago, Jan. 25.—A special dis- 
play of Willys-Overland passen- 
ger cars and trucks will be held 
during the Chicago show at 2309 
Michigan Ave. 

Representatives in Chicago at 
the exhibit will be R. J. Archer, 
sales manager, R. Baldwin, and 
Walter Schott. Archer will be 
at the Stevens Hotel. 

All models of the Willys line 
will be on exhibit. 


De Palma in Chi 
Chicago, Jan. 25.—Ralph De Palma, 
noted racing ace, is in Chicago as 
representative of the American Tire 
Guard Co., Detroit. 





New Entrance to Coliseum 


UTO 


LISEUM. 
SHOW 


Jan. a to Feb. 2 





For the first time in the history of the Chicago Auto show at its 
present stand, this year there will be an entrance to the Coliseum 


from Michigan Ave. 


Last year’s crowds were so great as to virtually 


force this move. 


Dearborn, Mich., Jan. 25.—The 
Ford Motor Co. reports that Feb- 
ruary production has been set at 
130,000 units, 20,000 more than 
was scheduled when first esti- 
mates were made ten days ago. 
This will mark the largest pro- 
duction of any type of Ford car 
since June, 1930. Employment 
here and at all other Ford 
branches is increasing steadily, it 
is reported. 

Assembly operations will be re- 
sumed at the Cincinnati branch 
on Mar. 1. This branch will be 
the fifth to resume assembly op- 
erations this year. 

Present plans call for produc- 
tion for the first few weeks of 
150 cars a day. Between 300 and 
400 former Ford workmen will be 
re-employed to conduct the as- 
sembly operations. 

Last week the company an- 
nounced that it would resume as- 
sembly operations at its plants in 
Memphis, Tenn. and St. Paul, 
Minn. Several weeks ago the re- 
opening of assembly plants at St. 
Louis, Mo., and Long Beach, 
Calif.. was announced. In addi- 
tion, Ford has reopened the sales 
branch at Charlotte, N. C., and 
opened a new sales branch at 
Green Island, N. Y. 


Glass Workers 
Told to Strike 
By Federation 





(Continued from Page 1) 
average wage is 71 cents an hour, 
against the average national wage 
of 59 cents. 

Negotiations are being con- 
ducted in Cleveland, with W. Mc- 
Cabe as head of the glass work- 
ers’ division of the Federation. 

Another strike called by the 
A. F.ofL. was the walkout this 
morning of workers from the 
Myers Regulator Co. The com- 
pany, employing 310 men, with 
three shifts a day, manufactures 
window regulators for all divi- 
sions of the Chrysler Corp. It is 
understood that unless a settle- 
ment is arranged soon equipments 
will be moved to a Detroit plant 
so that production will not be 
tied up. 

















Washington, Jan. 25. — Retail 
financing of new passenger auto- 
mobiles for 1934 was 48% per cent | 
higher in dollar volume than for 
1933 and about 95 per cent higher 
than for 1932, according to pre- 
liminary estimates by the U. S. 
Department of Commerce. 

The dollar volume in December, 
on a daily average basis, was up 
33% per cent from December, 
1933, and 78 per cent from Decem- 
ber, 1932. 

The decrease from November to 
December, 1934, was about 29 per 
cent compared with a decrease of 
about 32 per cent last year and 
an average decrease of 9 per cent 
between these two months for the 
past five years. 

All monthly figures are com- 
puted on a daily average basis 
with each business day of the 
week weighted according to the 
relative volume of business as de- 
termined by experience in the 
trade. Comparison of December, 
1934, with the same month of 
previous years and the percent- 
age changes from November to 
December in past years are shown 
below: 

COMPARISONS OF DECEMBER, 1934, 

with the same month of previous years. 
December, 1934, was: 

33%%4% higher than December, 1933 
78 9% higher than December, 1932. 
6 9% lower than December, 1931. 
264%4% lower than December, 1930 
47 9% lower than December, 1929. 


NOVEMBER-DECEMBER CHANGES 
Percentage Change From November 
December, 1934. uu 56 28.8 
December, 1933.......... - 31.8 
December, 193 “it + 0.2 
December, 1931..... es + 15 
December, 1930.......... + 3.0 
December, 1929:......... - 18.6 
These estimates on automobile 
financing are based upon figures 
reported to the Bureau of the 
Census by a sample group of 
large finance companies that 
have been in continuous opera- 
tion since 1929. The dollar vol- 
ume of these organizations rep- 
resents over three-fourths of the 
business written by all finance 
companies reporting to the Bur- 
eau of the Census. 


Buick Increases 


Output Schedule 
By 20 Per Cent 


Flint, Mich., Jan. 25.—Produc- 
tion schedules of the Buick Motor 
Co. have been boosted twiee dur- 
ing January and 
the program for 
February is con- 
siderably above 
that originally 
planned, Harlow 
H. Curtice, pres- 
ident, announc- 
ed today. 

A second 
step-up in daily 
output, effective 
im m e diately, 
will result in a 
total production for the month, 
20 per cent above the schedules 
put in force at the beginning of 
the year. The first increase was 
put into effect two weeks ago. 

All divisions of the company 
now are operating five days a 
week with some plants, including 
the gear and axle, differential 
and transmission factories, on 
multiple shifts. In the axle and 
differential plants three shifts 
are working daily. 











H. H. Curtice 


Big License Demand 

Vancouver, B. C., Jan. 25.—Declin- 
ing to follow the example of some 
of the other western Canadian 
provinces and change the date of 
its license year, Alberta is now ex- 
periencing record demand for 1935 
automobile plates. This year new 
reduced rates are effective for cars 
up to 115-inch wheelbase, and are 
proving successful in securing re- 
newals for cars which were laid up 
all last year. 





{ 
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Retail Finance for 1954 Shows Gain Over 1933 


Ratio Declines 29% 
From November Total 


o—_—— 


Cuetios Speake 
Of Optimism At 
Buick Luncheon 


Chicago, Jan. 25. — Harlow H. 
Curtice, president Buick Motor 
Co.; W. F. Hufstader, general 
sales manager, and F. A. Bowers, 
chief engineer, were principal 
speakers Friday at a luncheon of 
the Chicago Buick organization 
which concluded a two-day sales 
meeting at the Knickerbocker 
Hotel preparatory to the Chicago 
show. 


Curtice told the dealers and 
salesmen he is optimistic about 
the outlook for the Chicago area, 
and that he expects a good in- 
crease in retail volume this year. 


“There is a general feeling of 
optimism wherever one goes,” 
Curtice said. “It is a healthy sign 
and is indicative, I believe, of 
considerably better times to 
come.” 


Graham Reports 


Unfilled Orders 
For 4,000 Cars 


Detroit, Jan. 25.—Graham-Paige 
Motors Corp. has unfilled orders 
for the 1935 models on hand for 
nearly 4,000 cars, 
representing 
nearly $5,000,000, 
A. I. Philp, gen- 
eral sales man- 
ager, announced 
today. 

“We are ex- 
erting every in- 
fluence to speed 
up our produc- 
tion to meet the 
greatest de- 
mand we have 
experienced in 
five years,” Philp said. “We ex- 
pect to be turning out more than 
300 cars daily during February.” 

“Orders and attendance at the 
Graham exhibits at the automo- 
bile shows throughout the coun- 
try have more than trebled those 
of last year,” he stated. 








A.I. Philp 


Perkins Elected 


Tiffin, O., Jan. 25.—A. T. Perkins, 
Chicago, has been elected president 
of the Webster Mfg. Co., which 
operates steel mills in this city and 
Chicago. Other officers chosen at 
the annual meeting are: E. P. Mc- 
Pherson, vice-president, and Charles 
S. Clarke, secretary and treasurer. 

























Pontiac’s Mess-Kit Battle 





Taking Chicago in the first battle of knives and forks Pontiac gave a 


party to the press in the Cape Cod room at the Drake. 
(Bud) Berend, advertising manager; 


hosts were, left to right: F. A. 


Among the 


A. W. L. Gilpin, general sales manager; H. J. Klingler, president; 
and C. P. Simpson, assistant general sales manager. 


ATLANTIC—316 S, Clark St. 





DRAKE—Lake Shore and Michigan 
EDGEWATER BEACH—5349 Sheridan Road 


FORT DEARBORN—125 W. Van Buren St... 
GREAT NORTHERN—237 N. Dearborn St.. 
HARRISON—57 E. Harrison St 

HOTEL SHERMAN—Clark and Randolph Sts. 


KNICKERBOCKER—163 E. Walton Pl 
LASALLE—LaSalle and Madison Sts......... FRAnklin 
MORRISON—79 W. Madison St 

PALMER HOUSE—State and Monroe Sts.. 
STEVENS—Michigan at Seventh 


Chicago Hotel Directory 


AMBASSADOR~—State and Goethe Sts....... 


.SUPerior 


AUDITORIUM—430 S. Michigan Ave. 
BISMARCK—171 W. Randolph St. 
BLACKSTONE—Michigan at Seventh 
BREVOORT—120 W. Madison St 
CHICAGO BEACH—1660 Hyde Park Blvd...HYDe Park 
CONGRESS—Michigan at Congress......... HARrison 
DEL PRADO HOTEL—53rd St. and Hyde Park Blvd. 


FRAnklin 


HYDe Park 
SUPerior 


LONgbeach 
. WABash 
.HARrison 

HARrison 


FRAnklin 
SUPerior 
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Nash Sends Optimistic 
Word to Dealers at Show 


Chicago, Jan. 25. Although 
unable to attend the opening of 
the Chicago Automobile Show to- 
day, C. W. Nash, chairman of the 
board of Nash Motors Co., sent a 
cheering message to dealers and 
distributors of his organization in 
attenda..ce here. 

‘*‘Today the co-operation be- 
tween government and industry 
is providing a splendid basis on 





A Happy Back-Seat Driver at Last 





| These kids find ample room in the new Oldsmobile trunks to hitch- 


hike when paw and maw don’t want ’em along. 
Also they can take their lunch. 


which to rebuild the confidence 
of the nation,” he said. 

“The motor car industry has put 
to good use this idea of close 
co - operation for the common 
good, and I sincerely believe that 
this spirit is more responsible for 
the automobile industry’s early 
return to more prosperous times 
than any other one thing. 


“The industry’s leaders have 
had the intelligence and common 
sense to face and solve the seri- 
ous problems that have arisen, 
without laying down a barrage 
of arguments aimed to advance 
personal causes. 

“Over a period of years, this 
willingness to place personal is- 
sues behind common issues and 
pull together has saved manufac- 
turers many headaches, much 
money, and has been responsible, 
to a great degree, in placing the 
industry in its present enviable 
position. 

“It should be quite easy for 
the public to understand that the 
one fundamental thing that has 
been lacking during this depres- 
sion has been confidence. I am 
one of the men who believe that 
public confidence is being re- 
stored. I say this because my 
own confidence is being restored 
by what I see and hear going on 
around me, 

“In preparation for the revival 
in general business, our company 
is planning to spend large sums 
of money in order to make more 
money in the future, and I expect 
to find hundreds of other indus- 
trial concerns taking similar 
steps.” 





Approval Seen 
For Studebaker 


Re-organization 


Fort Wayne, Ind., Jan. 25. — 
That the Studebaker Corp., re- 
organization plan will be approved 
was indicated today as creditors, 
stockholders, and their repre- 
sentatives went into Federal court 
on a hearing for the proposed 
conversion of existing stock in 
the present corporation into 
shares and debentures of a new 
company. 

Objectors to the plan are few, 
but that they will be heard at 
length was expected when Fed- 
eral Judge Thomas W. Slick said 
he expected the hearing would 
continue until sometime next 
week. 

Records on file in the court 
clerk’s office showed an over- 
whelming number of acceptances 
of the plan. C, P. DuComb, South 
Bend bank president and one of 
the three members of the common 
stockholders’ protective commit- 
tee, declared: 

“I think I can safely say that 
the plan will be accepted. The 
few objectors will not stand in 
the way of its ultimate accept- 
ance.” 

Studebaker attorneys said that 
there was little doubt that the 
required two-thirds of creditors 
and majority of stockholders 
would approve the re-organization 
plan, which contemplates giving 
creditors stock in the proposed 
new company with cash and de- 
bentures, and permitting stock- 
holders to subscribe to debentures 
and receive new stock. 

Within a few days after the 
plan is approved, steps will be 
taken to complete the re-organi- 
zation—which has already been 
laid out on paper in anticipation 
of the court’s approval. 

New York financial houses have 
agreed to take up all surplus 
stock, after the old stockholders 
are satisfied, up to a total of 
$5,000,000 of new money. 

Purpose of the plan is to satisfy 
creditors and put the corporation 
on a production basis without the 
restrictions of the receivership 
under which it has been operating 
since the spring of 1933. 


Export Managers 
Discuss Growth 


of Foreign Trade 





Detroit, Jan. 25.—Recent over- 
seas developments and_ their 
possible effect upon the foreign 
trade opera- 
tions of the 
automobile in- 
dustry will be 
discussed at a 
meeting of the 
export mana- 
gers of automo- 
bile man- 
ufacturing 
companies, Jan. 
30. The meeting 
will be spon- 
sored by the 
export committee of the Auto- 
mobile Manufacturers Assn. 

Topics scheduled for discussion 
at the meeting, according to 
Robert C. Graham, chairman of 
the export committee, are: Prog- 
ress of the Government’s Reci- 
procal Trade Agreement Pro- 
gram, Export Trade Practices, 
Inter-American Highway, and 
Organization of export sub-com- 
mittees for greater specialization 
in distinct fields such as govern- 
mental relations, commercial ve- 
hicles, educational campaigns, 
shipping and trade practices. 

A special meeting for the ex- 
port managers of motor truck 
companies will be held on Jan. 
29, the day preceding the general 
session of the industry’s export 
managers. 





R. C. Graham 
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One sacred pledge we make our friends here and 
now. This publication, God willing and so long as it 
is in our charge, will never champion the cause of any 
individual or any corporation which is not for the best 
interests of the automotive industry as a whole. Nor 
will its columns 5 used to spread gossip or inflame 
predjudice. It wil: confine itself to the up-building of 
the industry it is pledged to serve, wholly through the 
dissemination of NEWS whioh is timely, authentic and of value. 
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Gallinipper Green 


IKE a gallinipper, which is defined in the dictionary as 
a specia of mosquito, William Green, head of the 
American Federation of Labor, doesn’t carry much weight 
but he certainly does a lot of buzzing about annoying folks 
who would like to continue with the job of sawing wood. 
The most recent of Mr. Green’s escapades is his with- 
drawal from the parleys held before the Automobile Labor 
Board with the complaint that the Board, appointed by 
President Roosevelt and responsible to him, has placed an 
interpretation upon Section 7-A of the NRA different 
from Mr. Green’s interpretation. 


Under President Roosevelt’s settlement plan last spring 
each employe’s group would have representation with the 
employers in ratio to the number of employes represented 
by such a group. This is the plan to which the Labor 
Board has adhered. For some odd reason Mr. Green pro- 
fesses to prefer a plan under which the group representing 
a majority in any shop would become the established rep- 
resentatives of all workers in the shop. Just why Mr. 
Green should demand such an arrangement in view of the 
recent elections in Detroit, which so far have revealed only 
a trifle more than five per cent of the workers employed 
in the nine plants polled, as members of the A F of L, is 
difficult to understand. 


Under existing circumstances it would seem to us that 
Mr. Green’s move is rather a shrewd political maneuvre 
designed to draw attention away from the actual results 
of the elections now being conducted by the Labor Board, 
which so far have revealed a sad lacking of strength on 
the part of the AFofL. This assumption seems doubly 
justified in view of the tactics employed at the beginning 
of these elections when it was announced that union mem- 
bers had been instructed to refrain from taking part in 
the voting. From this we would gather that though the 
Anti-Saloon League is as dead as a mythological bird 
which never existed, its tactics still carry on. But if, on 
the other hand, members of the A F of L to the amount 
of five per cent of all voters refused to obey their union 
leaders in so simple a thing as voting or not voting in a 
plant election how could Mr. Green bargain with anyone 
for these men with any assurance that they would support 
his bargaining. 


Members of the Federation of Flat Glass Workers have 
announced their intention to go on “strike” tonight. In 
1934 the automobile industry consumed 70 per cent of all 
plate glass made in the United States. Plate glass is an 
essential in car production and for that reason a serious 
stoppage of this material would have serious effect on our 
industry. The demands made by workers are reported to 
be for a 20 cent an hour increase and a check-off system 
under which employers would collect union dues as the 
pay-rolls were made up and pay them to the unions. This 
is insolent in view of the fact that the industry is now 
paying 10 to 12 cents an hour above the national average 
wage. The recovery of trade in the United States is more 
important than the automotive industry or the A. F. of L. 
The industry is doing its share. It is about time for Mr. 
Green and his ilk to fall in line or somebody should turn 
the Flit on the gallinippers. 
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By Cliff Knoble 





CROOKED man,likea 
crooked axle, often can only 
be straightened out with a sledge 
hammer. 
* * * 


Queer Queries 

Dear C. K.: I want to get some 
parts for my car which is a 1925 
model Bungle Six. Where can I 
get them reasonable? — Addled 
Adam. 

Hire a boy to follow you the 
next time you take a drive. He 
can probably pick some up for 
next to nothing. 


4 ‘# + 


The number of people now look- 
ing at the new cars is a fair 
indication of the number that 
have made the final payments 


on old ones. 
y x a 


It’s called the “down” payment 
because it so often means you’re 
sunk. 

* * * 


The traffic cop contends that 
speeding is caused by something 
wrong with the car. He invariably 
finds a loose nut on the front seat 
cushion. 

* co og 
Daffy Definitions 

GREASE GUN—The only gun 
yet invented that will not go off 
without being loaded. 


# * 


May we be permitted to cham- 
pion the motor car as a wonder- 
ful influence for good by pointing 
out the number of soles it has 
saved? 

* a * 


There's no need of hiding your 
light under a bushel. Just use 
your dimmers occasionally. 


* * oe 


The more we see of automobile 
drivers, the easier it is to under- 
stand why it is necessary to keep 
on building so many new Cars. 


* * * 


Autobituary 


He tried to crowd 
Other cars off the road, 
For six men he’s not 
Such a terrible load. 


* i * 


Fewer soldiers die from wounds 
than from disease. And fewer 
businesses succumb to trade riv- 
alry than to sleeping sickness. 


o + * 


“You’re bound to make mistakes 
but let them be new ones—not the 
same old ones.” For instance, 
don’t sass the same cop the sec- 
ond time. 

* * * 


The absolute failure has no ex- 
cuse. No one is so dumb that he 
can’t at least be a successful jay- 
walker. 


* * * 


Washington couldn’t tell a lie— 
but he never had the provocation 
of being compelled to listen to a 
neighbor who bragged about his 
gasoline mileage. 


* * * 


If you would thread a traffic 
stream, 
With courage in your breast, 
Just do it on a five ton truck, 
The stream’ll do the rest. 


* * 4 


The principal difference between 
driving a horse and driving a 
motor car is that in the former 
case a man had to have more 
sense than the horse. 


a 
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Over the Traces Again 


In This 


Corner 


The views expressed in this column are those of our readers 
and do not necessarily coincide with those of the editors. Readers 
are invited to use this space for voicing their opinions or ideas. 
Anonymous contributions will not be accepted but confidence will 


be observed upon request. 


Brik-Batz 

Have been subscribing to your 
magazine for several years, and 
have noticed that you very seldom 
print anything in the magazine 
favoring the automobile dealers 
Code. 

Whenever there is a meeting of 
the dealers association, as the one 
recently held in Detroit, you men- 
tion the newly elected officials, but 
very little else. 

In one issue you printed Mr. Rich- 
berg’s address but said nothing 
about Mr. Dalton’s address and 
others equally as good. 

It would seem to me that you 
should publish news interesting to 
the dealers, inasmuch as they com- 


prise the majority of your sub- 
scribers. 
While we are paying $6.00 per 


year for your magazine, it should 
contain something interesting to the 
dealers more than saying that some 
small automobile company had in- 
creased their production in one 
week 10 per cent over their produc- 


tion last year in a corresponding 
week. 
Wish you would write me and 


advise your opinion on my sugges- 


tions —J. B. Hartman, Salamanca, 
Mu, 2s 
Bouquets 


May we take this opportunity of 
congratulating you on the very effec- 
tive manner in which the proceed- 
ings of the NADA meeting in De- 
troit was reported through the col- 


umns of your publication to the 
dealers of the country. — William 
Alen, executive secretary, Colorado 


State Advisory Committee, Denver, 
Colo. 


Thank You 


That was a mighty fine article 
by E. M. Lubeck in your Jan. 14 
issue on trucks and it certainly 
should be the cause of some serious 
thinking on the part of the dealers 
that read it. Obviously we keep 
talking the identical story, only a 
little stronger. 

Your headlines perhaps could 
have been a little stronger because, 
as you perhaps know, the truck busi- 
ness showed the greatest gain in 
1934 over 1933 of any business of 
record. I think the official figures 
are 63 per cent increase for trucks, 


* * 





a 32 per cent increase for passenger 
cars and then all other businesses 
were figures below this. 


The sorrowful part of this is too 
many dealers in the United States 
do not realize the tremendous mar- 
ket that exists for commercial cars 
and trucks, and they are missing 
plenty of profit opportunities that 
are right at their door—Jos. D. 
Burke, director of truck sales, Dodge 
Bros., Detroit. 


‘oa word in 


edgewise” 


By the Publisher 





SPANNING A sickness call from 
SPACE AT Florida last week 
SPEED gave me the unique 
experience of span- 

ning the 1,500 miles between De- 
troit and Miami in 11 hours. Not 
by special plane nor at an ex- 
orbitant cost, but by the regular 
everyday service provided by 
Pennsylvania Air Lines and East- 
ern Air Lines at a cost not much 
greater than rail fare plus Pull- 
mans and meals enroute. We took 
off from Detroit’s justly famous 
municipal airport (25 minutes 
from downtown) at 7:20 a.m. in 
darkness and with city lights still 
twinkling and gaudy Neons flash- 
ing reflections on the icy streets. 
It was only a few minutes later. 
as we climbed over Canada, that 
we plunged through low hanging 
clouds and popped into a scene 
which reminded me for all the 
world of the last act in Uncle 
Tom’s Cabin where Little Eva, 
aided in all probability by a well- 
worn rope over a rusty pulley, 
ascended into the billowy clouds 
of heaven as depicted with such 
realism to a moist-eyed audience 
at the old Caro (Michigan) Opera 


House. 
+ * + 


MEN HAVE climbed mountains 
and spanned deserts to see such a 
sunrise as we saw quite casually 
from the windows of our Boeing 


(Continued on Page 26, Col. 1) 
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TYPE 59 TYPE 59 


EIGHBORHOOD 


RVICE STATION 


One of these modern types 









can be designed and built 
to meet your needs exactly 





TYPE 104 
All of them are in successful operation today... 





bringing in more prospects for dealers everywhere 






. . selling more cars, more gas and oil, more batteries 






and tires, more accessories and more repairs. 






Each dealer’s success depends largely upon his 






choice of the type of establishment. He will operate 






in one of these types either as a part of his present 






place of business or in complete new or modernized 






establishments designed around the sale of oil and gas. 







But whatever the choice there are certain needs 





which must be met...his establishment, large or 





TYPE 102-G small, must have 24-hour sales appeal. It must be 






distinctive, modern, attention-compelling. It must be 






highly colorful, night or day. And most dealers have 






found that Porcelain Enamel walls give them these 






necessary results. This popular material always stays 






clean, comes in brilliant color effects, lends itself to 






various design and construction details, provides 






desirable insulation and lasts indefinitely. Establish- 






ments of Porcelain Enamel are immediately stamped 






as modern. They instantly attract the motorist. 






The Austin Company, with offices from coast to 






coast is prepared to apply its complete service to your 





individual problem whether you contemplate modern- 






TYPE 102-S. O. 


ization or complete new establishments. We shall be 
glad to help you in every way possible. 







SERVICE STATION DIVISION 


THE AUSTIN COMPANY 


a Engineers and Builders 
; Offices in Principal Cities 
National Headquarters pal C 


: Detroit, Michigan 
cv 16112 Euclid Ave. Z 
— eae eo 2842 West Grand Blvd 


Cleveland, O. THE 
AUSTIN METHOD 








TAEBLER OIL 













TO THE MANUFACTURER 


UNIFORMITY in the Neighborhood Establishments, selling your cars is of vital impor- In the building of Neighborhood-Feeder Establishments Austin is drawing upon its 50- 
oe tance. This is one reason why the Austin Plan of Promotion can be made most profit- years’ experience in the design and construction of complete plants for industry. Austin + 
able to you and to your dealers. Why not let us discuss this subject with you? Engineers will gladly discuss any plant modernization plans you may contemplate. 





TYPE 102-D TYPE 60 
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Dodge January Deliveries 
Set New 20-Year Record 


Detroit, Jan. 25.— Latest sales 
tabulations just released by the 


sands of new-car purchasers does 


jo to delay the orders of thou- 
| 


office of A. vanDerZee, general | 2Ot make itself felt at present. 


sales manager 
of Dodge Bro- 
thers Corp. 
show a larger 
number of retail 
deliveries dur- 
ing the first ; 
three weeks of 
January than 
during any cor- 
responding Jan- 
uary period in 
the 20 years’ 
history of the 
company. 

The volume of Dodge dealers’ | 
retail sales in the first 19 days of | 
1935 amounted to 10,230 Dodge | 
and Plymouth passenger cars and 
2,145 Dodge trucks, or to a total 
of 12,375 vehicles—as compared 
with 5,287 vehicles sold during the 
corresponding period of 1934. 


With factory production being 





A. vanDerZee 





speeded up from week to week, 
Dodge dealers, during the week 
ending Jan. 19, delivered to cus- 
tomers 4,540 new vehicles; of 
these 3,789 were Dodge and Ply- 
mouth passenger cars while 751 
were Dodge commercial cars and 
trucks. 


“The tenor of automobile buy- 
ing, is plain and unmistakable,” 
declares vanDerZee. “Only two 
weeks ago we were able to re- 
port a backlog of unfilled orders | 
in excess of $25,000,000. Although | 
our plants are expanding their 
activities rapidly, the reserve of | 
unfilled orders is, for the time} 
being at least, increasing rather | 


| With demand for the new cars 


developing in this fashion it is 
not difficult to forecast the busi- 
ness which the approaching 
spring will bring.” 


Illinois Gains 
In Employment 


And Payrolls 


Chicago, Jan. 25.-An increase 
in employment and payrolls in 
Illinois, described as contrary to 
the usual seasonal trend, was an- 
nounced today by the state de- 
partment of labor for the period 
covering Nov. 15 to Dec. 15. 


The gain in number of persons 
employed amounted to one per 
cent, while payrolls rose 2.3 per 
cent as compared with the pre- 
ceding month. 


The survey is on the basis of 
reports received from 4,466 manu- 
facturing and non-manufacturing 
concerns, and showed 458,026 per- 
sons employed, with average 
weekly payrolls for the period 
totaling $10,022,052. 

Non-manufacturing concerns 
turned in a better comparative 
record than those in the manu- 
facturing lines. The most pro- 
nounced gains were scored in the 
wholesale and retail trade group, 
which was 11.9 per cent ahead of 
the preceding month, with de- 
partment and chain stores up 24 
per cent in the number of work- 


than diminishing. Even the cir-| ers. 


‘cumstances that winter weather | 


Average weekly wages were 


Opportunity — 


and the 


INTERNATIONAL TRUCK Franchise 


You have often heard it said of men mendous backlog of truck business 

who make a special success in busi- 

ness, “They got started with some- 
. . : - 

thing good at the right time. 


The International Truck franchise 


is just such an opportuni 


This Is Why INTERNATIONAL Dealers 
Have the Advantage in the Truck Business 


They have a complete new line of beau- tional Truck finance plan applies to both 
tiful, streamlined trucks from ¥%-ton to 
10-ton. They have a line w 
tion for quality and after-sale service is 
without equal in the industry. There are 
217 International Harvester branches 
offering them the closest possible assist- 


ance in sales and service. The Interna- 


There Is Valuable Territory Open 


Visit our Motor Truck Sales Department, Harvester Building, 606 South Michigan 
Avenue, Chicago (Telephone—HARrison 6200) for full particulars about the Interna- 
tional Truck franchise. Nearest branch will also be glad to advise you. 


Complete display of International Trucks at our Chicago Branch, 611 West Roosevelt Road. 


INTERNATIONAL HARVESTER COMPANY 


606 So. Michigan Ave. 


in the market 


ty. The tre- 


hose reputa- sales efforts is 


OF AMERICA 


(Incorporated) 





new and used trucks. Backing up their 


campaign of any full-line truck manu- 
facturer, constantly promoting the sale 
of Internationals in national magazines, 
newspapers, vocational publications, and 


through direct-mail. 
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A Dairyman’s Dream Come True Brooklyn Show 





Hudson uses this novel method of revealing the spaciousness of the 
trunks used on Hudson and Terraplane models. 
the milkman at that. 





$21.98, male workers receiving 
$24.31 a week, on the average, and 
female employes $14.85. 


| 


Major R. E. Lee | 


Dies in St. Louis 





St. Louis, Mo., Jan. 25.—Major 
Robert E. Lee, manager of the 
Greater St. Louis Automotive 
Assn. for 28 years, died Thursday 
morning in St. Louis. 

Major Lee was for many years 
president of the National Auto- 
mobile Show Managers Assn. 

The funeral will be held Sat- 
urday afternoon. 


} 





is breaking loose. Truck buyers are 


again to replace worn- 


out equipment. International Truck 
dealers are in on the ground floor, lay- 
ing the foundation for the years ahead. 


the largest advertising 





Chicago, Illinois 





|}in this country because of the 


Closes After 
Record Week 


New York, Jan. 25.—The 
Brooklyn auto show, held last 
week under the auspices of the 
Brooklyn Motor Vehicle Dealers 
Assn., closed its doors last Satur- 
day night after a highly success- 
ful week. During the week at- 
tendance built up day after day 
and reached record-breaking pro- 
portions. On Monday and Tues- 
day the show managers opened 
the show before the scheduled 
hour to shelter the waiting 
crowds from the low temperatures 
prevailing at the time. 

All dealers are _ particularly 
gratified with the large number 
of sales closed and many re- 
marked of the intense interest 
displayed by the enthusiastic 
spectators. 

On the Armory floor were more 
than 200 cars shown by 20 ex- 
hibitors displaying 24 makes of 
cars. The exhibition included 
passenger cars, commercial ve- 





Not a bad idea for 


Expect Chicago 
Show to Sustain 
Sales Records 


Chicago, Jan. 25.—The Chicago 
Automobile Show, as usual, will 
be the final index of late winter 
and early spring 
business, ac- 
cording to im- 
portant execu- 
tives at the 
automo bile 
factories. Wil- 
liam R. Tracy, 
general sales 
manager of the 
Hudson Motor 
care Coe., is : 
speaking of the 
impor tance W. BR. Tracy 
of this show, states: 

“The Chicago show this year 
is more significant than ever in 
view of the fact that sales at the 
important exhibits prior to this 
have been running far ahead. At 
New York and Detroit, for ex- 
ample, we have not only closed 
more retail sales than since 1929, 
but have actually better than 
doubled those of last year. 

“If the number of actual orders 
for Hudsons and Terraplanes ex- 
cels in Chicago as it has in these 
other important centers we can 
feel certain that our expectations 
for an increased volume for 1935 
have been verified for at least the 
early part of the season. The 
tremendous zone affected by the 
trade which centers in Chicago 
and fact that this city is such an 
excellent barometer for a large 
section of the mid-west, combine 
to make the show of great im- 
portance to the automobile indus- 
try. This year with sales at other 
important points reported as un- 
usually favorable, Chicago takes 
or even greater significance.” 


Testing Laboratory 


Opened by Du Pont 


Wilmington, Del., Jan. 25.—E. I. 
du Pont de Nemours and Co. 
dedicated and opened, on Jan. 22, 
its new medical research labora- 
tory to be known as the Haskell 
Laboratory of Industrial Toxicol- 
ogy, the purpose of which will be 
to test thoroughly, from a health 
standpoint, all products produced 
by the company before they are 
placed on the market. 

The laboratory was planned to 
meet a need which has developed 


great growth of the chemical in- 
dustry. Many new products have 
been developed in recent years 
and other new products are con- 
stantly being developed, some of 
them through entirely new proces- 
ses. A function of the laboratory 
will also be to study the possible 
effects of the new products upon 
the health of employes during the 
process of manufacture. 








hicles, and accessories. The show 
was decorated in green and gold 
and the lighting facilities of the 
armory were utilized to fullest 
advantage. 

Old-Timers’ Day, one of the 
features of the week, brought 
together Joe Tracy, Vanderbilt 
Cup winner in 1906, and George 
Robertson, winner of the cup in 
1908, and the first American to 
gain this distinction. 

The Brooklyn exhibition, like 
the New York show, enjoyed a 
fine week, both as to attendance 
and sales. Judging by their suc- 
cess, Brooklyn dealers anticipate 
1935 will be their best year since 
1929. 


NRA Approves 
Fair Trade Code 
For Garagemen 


Washington, Jan. 25.—Reminis- 
cent of the days when the NRA 
was new was the announcement 
this week of the approval of a 
code of fair competition for the 
motor vehicle maintenance trade. 

The code, which became effec- 
tive this week, will cover ap- 
proximately 100,000 establish- 
ments. Those affected are shops 
engaged primarily in maintenance 
and repair work which give em- 
ployment to approximately 350,000 
persons. The annual volume of 
business done by the affected 
establishments is placed at $1,775,- 
000,000 annually. 

A maximum 44-hour week, six- 
day week and eight-hour day is 
established with exceptions made 
in the case of clerical and office 
workers, watchmen, executive 
personnel and salesmen. 

Minimum pay rates are $15 
weekly in cities of more than 
500,000 population; $14.50 in those 
between 250,000 and 500,000; $14 
in cities of more than 2,500 popu- 
lation; and $13 elsewhere. 


|'Plan First Auto Show 


In Lower Virginia 


Richmond, Va., Jan. 25 (UTPS). 
—Plans for the first automobile 
show in the history of the lower 
Virginia peninsula have just been 
completed by the Peninsula Auto- 
motive Trades Assn. The show 
will be held Feb. 16 to 23, in- 
clusive, at the Chamberlin Hotel, 
Old Point Comfort, Va. 

Charles K. Hutchens is chair- 
man of the committee on arrange- 
ments for the show, at which 
automobiles and accessories will 
be exhibited. The exhibit will 
follow that to be held in Rich- 
mond Feb. 2 to 9, inclusive. 


Ask Stock Increase 


Philadelphia, Jan. 25.—Stockhold- 
ers of the Edward G. Budd Mfg. 
Co. have been asked in a letter to 
approve, at the annual meeting Mar. 
20, an increase in authorized com- 
mon stock to 1,700,000 shares from 
1,100,000 shares. Under the plan, 
stockholders would vote themselves 
rights to buy two new shares for 
each three shares held. 
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Now-—more than ever 


CHEVROLET'S 
‘TRIPLE FRANCHISE 


sives Chevrolet dealers 
outstandins sales advantages 
in the low-price field 


The New 
MASTER DELUXE 
CHEVROLET 


Aristocrat of Low-Priced Cars 


The New 
STANDARD 


CHEVROLET 
World’s Lowest-Priced Six 


A COMPLETE LINE 
of 
HALF-TON AND 
1%4-TON TRUCKS 
World’s Lowest Prices 


LWAYS one of the most valuable franchises in the industry, the famous 
Chevrolet Triple Franchise now holds greater sales advantages for 
Chevrolet dealers than ever before. Because the Master De Luxe Chevrolet 
—Aristocrat of Low-Priced Cars—meets the desires of the low-price market 
more finely and completely than any previous Chevrolet product. .. . 
Because the New Standard Chevrolet-—World’s Lowest-Priced Six—brings 
outstanding new performance and operating economy to buyers of cars in 
the lowest price field. . . . And because Chevrolet Trucks, like Chevrolet 
passenger cars, were the world leader in sales for 1934. Here are three great 
products . . . serving the three biggest automotive markets . . . and offering 
three wonderful selling opportunities all the year ’round! It pays a dealer 
to have the Chevrolet Triple Franchise—just as it pays buyers to choose 
Chevrolet for quality at low cost. 


CHEVROLET MOTOR COMPANY, DETROIT, MICHIGAN 


A Division of General Motors Corporation 
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Continued Road Programs 


Seen as Economic Reliej 


Washington, Jan. 25.—Demands 
for the continuation of an ade- 
quate and economic street and 
highway program, restriction of 
the use of gasoline taxes and 
motor license fees to highway 
purposes only, and continuation 
of Federal aid appropriations 
climaxed the four-day convention 
of the American Road Builders 
Assn. which closed here today. 
The session, the 32nd annual 
gathering in the history of the 
organization, attracted 7,000 dele- 
gates to the National Capitol. 


Public officials, including Sen- 
ators and Representatives as well 
as representatives of the Execu- 
tive Departments, took a promi- 
nent part in the sessions, in all of 
which particular stress was laid 
upon road building as a quick 
and effective force in the national 
struggle for economic recovery. 


With respect to the economic 
advisability of a sustained and 
far-reaching road program 
speakers emphasized that 90 per 
cent of highway construction ex- 
penditure goes into wages and 
salaries. It was pointed out fur- 


ther that the Nation’s need for| 


roads is demonstrated in the fact 
that of the 3,040,000 miles of 
highway in the United States, 
more than two-thirds remains un- 
improved. 

The mounting tide of traffic 
accidents, urban and rural, drew 
from the convention a demand 
for an intelligent program of 
street and highway moderniza- 


tion. Not otherwise, delegates in- | 


sisted, can the Nation cope with 
the wholly unprecedented and un- 


foreseen increases in traffic vol- | 


ume and speeds. 
Coincident with the convention 


sessions and attracting a large’ 


CHALK THIS UP 
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Taking the Pitch Out of Plymouth 


attendance throughout the four 
days was an elaborate highway 
exhibit. This display, which oc- 


cupied the huge ballroom of the| 


Willard Hotel, brought together 


the latest equipment and mater- | 
in scientific road} 


ials used 
building. 

A pronounced international fla- 
vor was given to the convention 
by the presence of large delega- 


tions from Canada, Mexico and | 


other Latin-American countries, 
and a number from Europe. 

A tour of the Mt. Vernon Me- 
morial Boulevard, constructed by 
the United States Bureau of Pub- 
lic Roads and regarded as one of 
the most advanced highways in 


the world from the standpoint of | 


design, was an incidental feature 
of the convention. The delegates 
also were impressed by experi- 
mental work in road construction, 
methods and machinery, as de- 
monstrated at the Experimental 
Station of the Bureau of Public 
Roads, at nearby Arlington, Va. 


Cowling Will Address 
Automotive Boosters 

Chicago, Jan. 25.—W. C. Cow- 
ling, general sales manager of 
the Ford Motor Co., and one of 
the prominent executives here for 
the Chicago automobile show, will 
be the headline speaker Monday 
before the Automotive Booster 
Club No. 7, of Chicago. Cowling 
will address the special luncheon 
meeting of the Booster organiza- 
tion at the Auditorium Hotel. 

The appearance on the program 
of the Ford sales chief has stimu- 
lated advance reservations, and 
a record turnout is expected by 
T. H. Belling, president of the 
club. 


TO REMEMBER 


@ Motor temperature control and hot 
water heater efficiency achieved by 
the Dole Balanced Type Thermostat 
—free from water pressure influence. 


Uniform performance under all road, 
load and weather conditions. Non- 
adjustable and adjustable styles. 


DOLE 
DOLE 
DOLE 
DOLE 


Double Compression COUPLINGS 
Universal All-Tube COUPLINGS 
Flared Tubing COUPLINGS 

Ball Sleeve COUPLINGS 


and Small Brass FITTINGS 


DOLE 
DOLE 


DRAFT DEFLECTORS 
PRIMERS— Also Special Brass Parts 


from blue prints 


THE DOLE VALVE COMPANY 


1901-1933 Carroll Avenue, Chicago, Illinois 


HY AMauTe 


is 


ht 


A simple way of checking a car’s resistance to “pitching” has been developed by Plymouth engineers. 


The rear wheels and axle are removed and the car suspended by a spring at the rear. 


The car is then 


set in motion and the engineers measure its oscillations on the spring. Equalizing the spring action 
front and rear accounts for the floating ride. 


Confirms AD 
On Sales 


Detroit, Jan. 25. 
in its January issue, calls atten- 
tion to the rapidly-growing favor 
toward the neighborhood sales- 
service outlets being put into 
service by many motor car deal- 
ers, as providing new outlets for 
parts, accessory, and shop equip- 
ment sales. 

Confirming ADN’s stand on the 
movement, Jobber Topics says: 

“Sensing the weakness of such 
a condition,” (the loop-hole be- 
tween the sale of a car the deal- 
er’s contact with the buyer, “and 
openly admitting their inability 
to maintain contacts with car 
owners, car factories are pushing 
their present dealers into the one- 
stop business with service on all 
makes of cars. 

“Such methods of expansion 
have also been mentioned, but 
either way it goes, by acquisition 
or remodeling, it opens up a large 
market for the jobber. New equip- 
ment of all kinds is needed, to 
put these stations on a competi- 
tive basis with the stations al- 
ready established in this business. 
New tools, new stocks of acces- 
sories, shelf goods and items of 


that nature, or items which lend | 


themselves to ready retailing. 


“These car dealer controlled 
stations are out after “one-stop” 


business—they will get it, too; but | 


the only way they can keep it is 


to handle it as well or better than | 
competing stations, which means | 


the purchase of these various 
things already mentioned. 


“The car dealer market has 


been largely a jobber market, so | 


there is no reason why this ex- 
pansion of activities on the parts 
of car dealers will not react fav- 
orably to the jobber, if he 
abreast the movement.” 


Charge NRA Violation 
To Automobile Dealers 
Washington, Jan. 25. 


District Court for the District of 
Vermont, at Burlington, against 
Sterling Motors, Inc., and Harry 
A. Stackpole, charging violations 
of the provisions in the motor 
vehicle retailing trade code relat- 
ing to allowances on used cars, 
according to an NRA statement 
today. The defendant is also 
charged with violation of the pro- 
vision requiring furnishing of 
sworn statements concerning sales 
of used cars. 
Order to show been 


cause has 


issued by Judge Howe, returnable | 


for hearing on the temporary in- 
junction Feb. 26. The case is be- 


ing handled by Joseph A. McNa- | 


mara, U. S. Attorney, assisted by 
| L. W. C. Mather, Regional Liti- 
| gation Counsel, NRA. 


is | 


A bill of | 
complaint has been filed in the | 


N’s Stand 


-Service Plan 


isaac 
Jobber Topics, | 


Ohio Plant Busy 
Alliance, 0., Jan. 25.—Unfilled or- 
ders on the books of the Mullins 
Mfg. Co., of Salem, O., is reported 
to exceed the total value of 1934 
sales. Peak operation at its plants 
there is reported, with indications of 
capacity schedules indefinitely. 
Operations of the Alliance plant 
of the Transue and Williams Steel 
Forging Corp. are at capacity due 
to recent heavy order releases from 
major automobile manufacturers, 
panes of the company said this 
week. 


Foundry Purchased 
Van Wert, O., Jan. 25.—The Van 
Wert Foundry here, idle for nearly 
four years, has been purchased by 
Samuel Devore of Chicago. It will 
be reconditioned and operations re- 
sumed within 60 days. 


Cod room at the Drake, the first 
time that famous eating place had 
been closed to the public. Harry 
Klingler and Doc Gilpin, along 
with their chief aides, were in 
the receiving line and quite a 
| few out-of-town automobile edi- 
| tors were in the party. 

Doc Gilpin was jubilant over 
| the sale of a bunch of Pontiac 
taxicabs. You know Pontiac 
hasn’t a taxicab model. But some- 
how or other the car has clicked 
as a medium of public hire trans- 
| portation. The front seat is made 
| into a single seat and you have 
| a vehicle which Amos ’n Andy 
would be proud to drive. Cleve- 
| land has bought 200 Pontiac taxi- 
| cabs, Washington 100 and in 
| Louisville two different companies 
placed orders, one for 16 and the 
| other for 12. 
| * * * 

COME THE NEXT night, Wed- 
| nesday, and Chevrolet rallied us 
for its annual Chicago party un- 
der the direction of C. P. Fisken, 
advertising manager, who took 
over the beautiful colonial ball- 
room at the Drake, putting on a 
floor show which led up to the 
one talk of the evening, an en- 
thusiastic speech by Bill Holler, 
general sales manager, who voiced 
his keen appreciation of the sup- 
port the newspaper men have al- 
ways given him. Bill was feeling 
particularly happy that evening 
because late returns showed, he 
told us, that Chevrolet has a nose 
lead over its competition in the 
registration of passenger cars in 
1934. And with only a few more 
states to hear from before closing 
the book on last year’s sales op- 
eration. 

This Holler seems a man of 
iron. For two months now he 
has been on the jump every wak- 
ing minute, it would seem, lin- 





Sparks 


(Continued from Page 1) 


Hupp to Present 
Fenn to Dealers 


Chicago, Jan. 25.—The Hupp 
Motor Car Corp. will officially 
present Francis H. Fenn, newly 
appointed general sales manager, 
to the company’s middle west 
dealer organization at a Chicago 
automobile show luncheon, Tues- 
day, in the south ballroom of the 
Stevens Hotel. 

It is expected that 250 dealers 
will attend the luncheon. The 
decision to hold the function 
marks a departure from the pro- 
cedure at the New York show, 
and is due to the naming of Fenn 
as sales chief. 

William J. McAneeny, president 
of Hupp, will share the speaking 
honors with Fenn, and S. L. 
Davis, president of the Chicago 
distributorship, the Hupmobile 
Illinois Co., will also be on the 
program. 


y Chris 
Sinsabaugh 


ing up his forces for the business 
battle that will come this year. 
The Chicago field men, led by 
G. I. Smith, have assured him 
that so far as this territory is 
concerned they have landed in 
true marine style and have the 
situation well in hand. 


* * * 


AS WE POUND the typewriter 
this Friday morning, the factory 
people are beginning to put in an 
appearance, 

ok * * 

OLDSMOBILE is feeling very 
happy over the Chicago situation. 
Herb Trevellyan, asst. sales man- 
ager, is here for the show. Herb 
discloses that public acceptance 
of the car has filled the show 
rooms of Oldsmobile dealers ever 
since the announcement. 

In one afternoon one Chicago 
dealer reports he took orders foz 

4 cars. Dealers are more than 
pleased with the product for 1935. 
Herb says esprit de corps in the 
Oldsmobile organization is at an 
all-time high. And, of course, 
news from Lansing that produc- 
tion is being stepped up merely 
serves to add fuel to the flame of 
enthusiasm, In January the quota 
of 10,000 cars will be reached 
February will see 17,000 more 
More cars were turned out in 
December of 1934 than in Janu- 
ary a year ago. 

The Oldsmobile contingent to 
the Chicago show is headed by 
Dave Ralston, vice-president and 
general sales manager. It in- 
cludes, in addition to Trevellyan, 
Carl Havens, advertising man- 
ager; Martin Vorberg, sales pro- 
motion manager; George Browder, 
of the sales department, and rep- 
resentatives of the D. P. Brother 
Agency, which directs the Olds- 
mobile advertising. 













| 
| 
| 
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~OLDSMOBILE SALES 





At 1935 Major Shows 


TRIPLE 
Oldsmobile Sales for 1934 


ae 
A fle o 








— 


The Shows always show the way. 


For 1935 they predict — with actual retail sales— not only twice 
but three times the success registered by Oldsmobile last year. 


Let’s get into the records. 


At Grand Central Palace, New York, (no dealer sales considered, 
and one show as against two, Grand Central and Waldorf- 
Astoria salon, last year) Oldsmobile sold nearly 70% more cars 
at retail this year than in 1934. 


At Los Angeles, Oldsmobile sold this year 190% over 1934. 
At Cincinnati, Oldsmobile sold 418% over 1934. 


At Detroit, Oldsmobile retail sales at the show were 231% ahead 
of last year. At Newark—305% ahead. At Brooklyn—180% ahead. 


OLDS 


MOTOR 


This record is the 
greatest in Oldsmobile 
history —exceeding even 1929 


At Cleveland—797% ahead. At Milwaukee—191% ahead. At all 
points throughout the country, Oldsmobile sales gained are 
setting new all-time records. 


You men in the automobile business know what Oldsmobile 
did in 1934... that the sales were doubled over 1933. Now 
Oldsmobile is out to double the 1934 record. The Shows show 
that it can be done. 


Are you going to declare yourself in on Oldsmobile’s biggest year? 
The opportunity may be open for you. There is an easy way to 
find out: use the coupon, or wire, or write—better do it today. 


*Oldsmobile retail sales at the above eight major shows 
combined, over three times larger than the combined 
retail sales at the same shows in 1934. 


WORKS 


Lansing, Michigan 





D. E. RALSTON, Vice President and General Sales Manager 
Olds Motor Works, Lansing, Michigan 


Dear Sir: Send me without obligation, and in confidence, detailed information on 
Oldsmobile plans and possibilities of the Oldsmobile Franchise in my community. 


Name ae 
Business al 
Street —_ 


City and State — 
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Chicago Show Seen Test 


Of Public Buying Interest 


(Continued from Page 1) 


turers’ association, has not taken 
away the national glamor. 

To the American Legion has 
been given the honor of conduct- 
ing the dedicatory ceremonies in 
connection with the show’s op- 
ening. Participating in the 
exercises will be the drum and 
bugle corps of the Mel Tierney 
Post, 1933 and 1934 Illinois state 
champions. C. Wayland Brooks, 
prominent Legionnaire and civic 
leader, will deliver the address 
formally opening the show. 

Since early in the week, factory 
executives have been arriving 
here for pre-show gatherings of 
various sorts, the most important 
being the series of dealer council 
meetings held by General Motors. 
Attending these were Alfred P. 
Sloan jr., president of General 
Motors; R. H. Grant, vice-presi- 
dent; W. S. Knudsen, president of | 
Chevrolet; H. J. Klingler, presi- | 
dent, and A. W. L. Gilpin, vice- | 





president, of Pontiac, and other 
officials in the General Motors 
organization. 

Other events of national inter- 
est include the meetings next 
Tuesday of the Automotive Parts 
and Equipment Mfrs. Assn. at the 
Stevens. The Indianapolis Speed- 
way get-together, to be attended 
by Capt. Eddie Rickenbacker, T. 
E. Myers and others, is set for 
Sunday afternoon and evening at 
the Congress. 

Most of the early arrivals plan 


to remain over to take in the 
show, about which they have 
heard so much for the last sev- 
eral days. 


See Big Dealer Attendance 


One reason for the influx of 
factory chiefs, of course, is the 
opportunity to meet middle west- 
ern dealers who are expected to 
flock here for the show in large 
numbers. The proportions of the 
influx will not be diminished by | 
the fact that the National Auto- 
mobile Dealers Assn. held their 
convention in Detroit last week, | 
it is stated, since many who at- 
tended those sessions plan to visit 
the show here as well. 

The fame of the Chicago show 
as a work of showmanship this 
year seems-to have spread to 
great lengths, with the result that 
there is great curiosity among the 
public, the industry and the trade 
to get an eyeful of the unique 
decorative and lighting effects 
which eharacterize it. 

For one thing, the designer of | 
the show, J. C. Becker, noted Chi- | 
cago scenic artist, has visualized 
the automotive industry as the | 
giant among industries. In a set- | 
ting of gold and black, he has | 
created veritable behemoths, | 
ranging from the 14 figures 32 | 
feet in height to the two God- | 
desses of Transportation that | 
tower skyward 45 feet. 

The high spot of pre-show ac- 
tivities, so far as the Chicago 
trade is concerned, is the banquet 
tonight in the grand ballroom of 
the Stevens, a function that is be- 
ing revived after becoming a tra- 
dition, up to two years ago, when | 
it was temporarily discontinued. 

Much favorable comment has 
been heard in advance for the 
modernistic lighting methods to | 
be revealed. Utilizing the indi- | 
rect method, the illumination will | 
play, without shadows, upon the 
exhibits and the featured figures 
instead of on the ceiling, as in| 
past shows. 

Open New Entrance 


Another innovation of special | 
note is the providing of a Michi- 
gan Ave. entrance at 15th St., to 
relieve congestion and _ supple- 
ment the facilities of the main 
Coliseum gates at Wabash Ave. 
and 15th St. This entrance, a | 
ramp extending from street level | 
on Michigan Ave. to the south 
ballroom of the Coliseum on the | 
second floor, where accessory dis- | 
plays hold the center of the stage, | 


| 


is completed. Covered with a 
canopy, the ramp is electrieally 
lighted. 

The show will be open Sunday, 
in line with a policy established 


several years ago. It has been 
found from experience that the 
Sunday opening gives an oppor- 
tunity to thousands of motorists 
from cities within a radius of 
100 miles of Chicago to visit the 
displays, where otherwise they 
would find it inconvenient. 

Hours for the show have been 
set at 11 a.m. to 11 p.m., through 
Feb. 2, except on opening day, 
tomorrow. Admission prices to 
the public have been fixed at 55 
cents during the morning and 
afternoon, and 75 cents after 6 
p.m. 

Special days decided upon are: 
Saturday, Governor’s Day; Sun- 
day, Interstate Day; Monday, 
Army and Navy Day; Tuesday, 
Theatrical, Motion Picture and 
Radio Day; Wednesday, Safety 
Day; Thursday, Sports Day; Fri- 
day, Chicago Day, and Saturday, 
Feb. 2, Closing Day. 

High interest and keen com- 





petition have been created by the 
safety slogan and essay contest 
sponsored by the show committee 
and the trade association. 


received with the hope of win- 


ning the cash prizes for the best | 


10-word slogans accompanied by 
the best essays of not more than 
50 words giving the reason for 


| the choice of the slogans. 


Three hundred car models of 24 
makes and 61 displays of acces- 
sories are ready to make their 
bow to the public in a $40,000 
setting. And the show committee 
is confident that the public will 


turn out in greater numbers and | 


buy more cars than at any pre- 
ceding show. 


Dealers Elect 


New London, Conn., Jan. 25.— 
William B. Waterman was elected 
president of the Southern New Lon- 
don County Automobile Dealers’ 
Assn. at a meeting Jan. 14. Other 
officers chosen were Leslie F. Tour- 
tellotte, vice-president, W. W. Meek, 
secretary, and T. N. M. Lathrop, 
treasurer. Waterman has served as 
local administrator for the automo- 
bile retail code during the past year. 


| Ad Leaders in the Big Two 


Hun- | 
dreds of contributions have been | 








Representing the higher-ups in Chrysler and General Motors advertis- 


ing circles are, left to right: E. J. Poag, director of advertising and 
merchandising, Dodge Bros.; Frank Denny, advertising manager, 
Cadillac-LaSalle; Burch Greene, advertising manager, Chrysler Sales 
Corp., and J. W. Dineen, director of General 
Motors advertising section. 





© annual automobile show in the Dead- 
lack Hills Show wood auditorium, Feb. 26 to Mar. 2, 


Deadwood, S. D., Jan. 25.—The| R. L. Ewing, chairman, announced 
Black Hill section will hold its 23rd| today. 
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Echoes From Detroit Aderaft 


AAA Reports Rural Roads 
Need Safety Attention 


Washington, Jan. 25.—It is the 
rural highway, not the city street, 
upon which private and public 
agencies engaged in the improve- 
ment of motoring safety must 


death rate, shows the 86 principal 
cities to have a ratio of 67 per| 
cent as compared with a ratio of | 
133 for the less populous areas. 
Moreover, despite an increase in 





focus a larger share of their| total fatalities during 1934, one- 
attention. third of the larger cities reported | 
This truth emerges with a/| actual decrease in their traffic | 


particular emphasis in a survey| @ccident rates for the year. 


just completed by the safety and 
traffic engineering department of 
the American Automobile Assn. 
On the basis of the revelation 
that the majority of 1934 acci- 
dents occurred on rural highways, 
Thomas P. Henry, president of 
the AAA, declares: 

“We cannot escape the conclu- 
sion that attention must be di- 
rected immediately to the im- 
provement and control of driving 
practices on heavily’ traveled 
country roads.” 


Testimonial Dinner 


To Honor Col. Dennis 


Pittsburgh, Pa. Jan. 25. — 
Friends and auto row associates 
of Col. Fred L. Dennis will give 
a testimonial dinner in his honor 
at the Pittsburgh Athletic Assn. 
Tuesday, Jan. 29. | 

Col. Dennis has _ resigned as | 
western Pennsylvania code ad-| 
ministrator for the tire industry | 





Gathered around the festive board at the Detroit Adcraft luncheon 
to F. W. A. Vesper, head of the NADA, last week were, left to right: 
Orrin Kilburn, vice-president J. Stirling Getchell, advertising agency; 
Burch Greene, advertising manager Chrysler Sales Corp.; C. L. 
Jacobson, vice-president Chrysler Corp.; J. W. Fraser, 
vice-president Chrysler Corp. 


Cataphote reflector and a generator 


Generator Regulator regulator. The generator regulator 





The motoring organization's | to take an executive position with | Bridgeport, Conn., Jan. 25.—Casco! is said to be capable of increasing 
survey, using an index of 100 to the Bendix Products Corp. at | Products Corp. has added two new! the battery charging rate by 10 
represent the national automobile ' South Bend, Ind. | products to its automotive line, a’ amperes when the drain is heavy. 








Mr. Automobile Dealer, 


instead of automobiles, you’d make sure that every one you offered for 
sale had a preper ribbon about the crown. People expect it. If you 
supply ribbons on special order only and delay delivery until they come 
from the factory, competition will sell the hats. That’s the way it is 
with Safety Glass. People expect it ALL-AROUND. If you make prospects 
wait until it comes through from the factory, competition will capitalize 
on your inability to deliver just as it would if you were trying to sell 
ribbonless hats. Don’t run the risk of losing sales. Have cars on your 
floor, ready for delivery, with L-O-F Safety Glass in all the windows. 
Then, and only then, will the consistent national advertising that has 
made this better-known Safety Glass an important sales tool help you 
sell automobiles. Make sure that your orders to the factory specify Safety 


Glass ALL-AROUND. Libbey- 


P.S 


LIBBEY: OWENS: FORD 
eg SAFETY GLASS 


Owens - Ford Glass Company, Toledo, O. 


No extra profit in providing ribbons on hats, of course. But there isan 


@ extra profit in providing Safety Glass All-Around. Don’t overlook that. 


| Coming Events | 


JANUARY 

28-Feb. 2—Chicago, til. Chicago Automobile 
Trade Assn., Automobile Show, Coll- 
seum, 

28-Feb. 2—Montreal, Can. 
Show of Eastern Canada. 
Bldg. 

28-Feb. 2—Springfield, Mass. Springfield Auto- 
motive Dealers’ Assn., Annual Automo- 
bile Show, Municipal Auditorium, 


National Motor 
8un Life 


28-Feb. 2—Eimira, NW. Y. Annual Automobile 
Show. 
29—Chicago, Jil. Automotive Parts and 
Equipment Manufacturers, Inc., Annual 
Meeting. 


29—Chicago, Ili. Chicago Section SAE Din- 
ner. Hamilton Club. 


30-Feb. 2—Muskegon, Mich. Muskegon Auto- 
mobile Show. 
FEBRUARY 
2-9—Altoona, Pa. Blair County Automotive 
Trade Assn., Juffa Mosque. 


—Youngstown, 0. Youngstown Auto Show. 


3-6—Birmingham, Ala. Birmingham Auto 
Show. 

3-6—Houston, Tex. Automobile Show. City 
Auditorium 

6-10—Davenport, lowa. Automobile Show. 

7-10—Decatur, til. Automobile Show. 


9-12—Dallas, Tex. Southwestern Automobile 
Show. 

| 9-16—Kansas City, Mo. Kansas City Motor 
Car Dealers Assn., Annual Automobile 
Show, American Royal Bldg. 

10-23—Denver, Col. Denver Automobile Dealers 
Assn., Annual Automobile Show, Muni 
cipal Auditorium, 

11-16—Louisviile, Ky. Louisville Trade Assn. 
Annual Motor Show Armory. 

12-14—LaCrosse, Wis. Automobile Show. 


14-16—Roanoke, Va. Automobile Show. Roanoke 


Auditorium 








14-17—Madison, Wis. Madison Automobile 
Show Fuller & Johnson Bldg. 
| 16-23—Old Pointe Comfort, Va. l’ennsylvania 
| Automotive Trades Assn Automobile 
Show Chamberlain Hotel. 
| . 
| 17-20—Cedar Rapids, ta. Automobile Show. 
Pla-Mor Ballroom 
| 18-23—Bethlehem, Pa. Bethlehem Auto Trades 
Assn., Automobile Show, Coliseum, 
} 
| 23-27—Evansville, ind. Automobile Show. 
| 26-Mar. 2—Deadwood, S. D. Black Ilills Auto- 
| mobile Show Deadwood Auditorium 
MARCH 
| 9-16—Bridgeport, Conn. Automobile Show. 
| 9-16—Minneapolis, Minn. Minneapolis Auto 
Trade Assn., Northwest Automobile 
Show, Minneapolis Auditorium, 
15-24—Geneva, Switzerland. Twelfth Interna- 
tional Automobile Show, Palais des 
Expositions 
| 16-23—Mankato, Minn. Mankato Auto Dealers 
Assn., Annual Automobile Show,  Ar- 
mory 
17-19—New Orleans, La. Automobile Show, 
auspices Times - Picayune Municipal 
Auditorium 
APRIL 
—New York, N. YY. American Chemical 
Society, Semi-annual Meeting 
MAY 
29—San Diego, Calif. California Pacific 


International Exposition. 


1934 Sales Up 65.6% 
In British Columbia 


Vancouver, B. C., Jan. 25.—Still 
another sign of returning pros- 
perity during the past year was 
evidenced by the substantial gain 
in new car sales in British Col- 
umbia. According to figures re- 
leased by the automobile list and 
statistical department of Benwell, 
Price & Atkins, Ltd., 3,811 new 
passenger automobiles were sold 
in 1934, as against 2,301 in 1933, 
an increase of 65.6 per cent, while 
1,293 new commercial cars were 
registered as against 712 for 1933, 
a gain of 81.6 per cent. The 
figures represent actual sales of 
new machines. 

New car sales of passenger au- 
tomobiles in Vancouver jumped 
from 998 in 1933 to 1,649 in 1934, 
an increase of 65 per cent, while 
Victoria sales showed a gain of 
51 per cent, registering 505 new 
sales last year against 333 in the 
previous 12 months. 





Chicago Dealers Hold 


Previews Before Show 


Chicago, Jan. 25.—Following the 
tremendously successful Chevro- 
let previewing at the 131st Regi- 
ment armory here last week, two 
more affairs of the kind were held 
this week. One was that of the 
Hupmobile Illinois Co., newly ap- 
pointed Hupp distributor, which 
held a “housewarming” last night 
at its new headquarters, 26th St. 
and Michigan Ave. and gave 
those who attended their first 
glimpse of some of the show cars, 
The other was staged today by 
General Motors Truck Co., at its 
Chicago branch on Pershing road, 
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Chevrolet Increases Horsepower in 1935 Trucks 


Adds New Standard Model | 
To 1935 Commercial Line 


Detroit, Jan. 25. Improved | improved spark advance control, | 
models, claiming more power,|improved crankshaft counter- 
increased braking ability, and| weighting and harmonic balancer, 
numerous improvements in engine| selective balancing of rotating 
and chassis are offered by Chev-| parts, high pressure oil stream | 
rolet in its 1935 line of commer-| lubrication to connecting rod 
cial vehicles. In addition to the! bearings, increased oil pump 
%-ton trucks of 112-inch wheel-| capacity, electro-plated pistons, 
base and the 1%-ton trucks of} greater water pump capacity, and | 
either 131-inch or 157-inch wheel-| improved cylinder-head tempera- | 
base, Chevrolet this year features| ture distribution. 
a new unit, the Standard sedan| [mprovements in manifolding, | 
delivery, designed for the fast/ carburetion, timing and valves, | 
dispatch of light merchandise. A| through the adoption of the Chev- | 
wide variety of factory - built| rolet Blue Flame design of the | 
bodies, designed to meet the spe-| Master engine for this year’s | 
cial requirements of different/ truck engine has resulted in a 
industries and trades, is available.| horsepower capacity of 70 in the | Wheelbase of this new model is 157 inches. Six-ply tires, 6.00x 20, are used on the front, or on front 

Engine Improvements 1935 trucks, a gain of 10 horse- | and rear when dual-rear wheels are specified. Dual wheels are $20 extra. 





Chevrolet’s 114 Tonner, 157 w.b. 


































While the 1935 line follows the 
same general lines of the previ- 
ous model, many new features and 
refinements have been added. 
Notable changes have been made 
in the engines, which are of 
greater horsepower and torque, 
boasting smoother and more econ- 
omical operation, and increased 
durability. The braking area has 
been increased, said to provide 
greater and more positive decel- 
eration. 

Changes in the engines include 





power over last year. Maximum 
torque, formerly 146 foot pounds 
at 1,000 r.p.m., is now 150 foot 
pounds maintained through the 
range of 1,000 to 1,400 r.p.m., cor- 
responding to 17 to 24 m.p.h. 
Oiling System 

The crankshaft has been re-de- 
signed, and now weighs 69 pounds. 
Counter-weighting has been in- 
creased 80 per cent, it is said, 
and the harmonic balancer has 
been given an additional spring 
































More Red Corpuscles! 


@ The life blood of motor sales is advanced 


designing. 


made it possible to mount every rotating 
part of an automobile so that wear and 
lubrication troubles may be forgotten. 


be strictly modern, 





have New Departure Ball 







The New Departure Mfg. Co., Bristol, Conn 







Detroit, Chicago, San Francisco and London 


i Vane a 


















A new system of 
serves the crank-pin bearings of 
the connecting rods. 
| speeds, lubrication is effected by 
picked up from troughs by 
connecting rod dippers. 
engine speed increases, 
pump forces high-pressure jets of 
oil to flow constantly from six 
in each oil trough, 
directed upward so that the 


nozzles, one 











New Departure pioneering has 


4 , 


streams are in the paths of the 
connecting rod dippers as they 
approach and pass bottom dead 
center. These dippers thus re- 
ceive oil during a_ prolonged 
period of each revolution. The 
connecting rod bearings have 
been re-designed, with oil grooves 
twice as deep, and a large pocket 
is milled at the bottom to provide 
a reservoir which is filled each 
time the dipper passes through 
the oil jet. Oil pump capacity 
has been increased by enlarging 
the height of the rotor. The 
inlets and oil distributor pipe also 
are increased in diameter. 


Electro-Plated Pistons 


Electro-plated pistons are used, 
shortening the period for break- 
ing-in the engine. Being soft, the 
tin-plating offers little chance of 
damage to the cylinder walls 
through scoring or scuffing, yet is 
hard enough to carry the load. 
As the piston wears in, the tin 
fills up any minute irregularities 


| in the surfaces of the piston and 


cylinder walls, it is said. 
In the cooling systems, water 
pump capacity has been increased, 


| forcing the water to flow faster 


through the nozzles in the cyl- 
inder-head. Special provision is 





New Prices 


(F.0.B. Flint) 

New Standard 6 (107 w.b.) 
Sedan delivery ........ $515 
Half-ton trucks (112 w.b.) 






RS $355 
Chassis and cab ....... 445 
NE arid anig nigd 6.4 465 


Pick-up (with canopy). 495 
a ica oia:s aaineacne 560 
Canopy express ........ 555 
Canopy express (with 
































| aia aia ope 574 
1%4-ton models (131 w.b.) 
aa ica cae teen's $485 
Chassis and cab ....... 575 

ee cca achat 7150 

| Canopy express ....... 740 

| Canopy express (with 

| ke cca aa 762 
eee 655 
cass cekedess 630 
a ie base ee cae 660 
Stake express ......... 670 
1%-ton models (157 w.b.) 
Nn ge a adh ge $515 
Chassis and cab ....... 605 
NG oa las ces Wala s 675 
3 Ae 720 
Stake express .......... 730 
ORR Te 745 


(Dual wheel equipment 
$20 additional on 1%-ton 
models.) | 














made for the installation of cab 
heaters by means of tapped holes 





biles 





in the water pump body and the 
side of the cylinder-head near the 
front. 

The ignition coil, formerly 
mounted on the front of the dash, 
is now carried on the right side 
of the engine above the distribu- 
tor, protected from water. The 
high-tension distributor lead is 
now 5% inches long as against 
197-16 inches formerly. 

In the %-ton model, smoother 


(Continued on Page 20, Col. 1) 


Plan Changes 
In Dirt Track 
Racing in 1935 


Washington, Jan. 25. — Dirt 
track auto racing is to be com- 
pletely revamped for the 1935 
season, according to contest 
board officials of the American 
Automobile Assn. 


The AAA has ordered a re- 
classification of drivers, cars and 
tracks in an attempt to provide 
closer competition in the coming 
season. 

Under the new arrangement, it 
is stated, cars of relative speed 
will be brought together in vari- 
ous classes and drivers of like 
ability will comprise the entry 
list, resulting in more thrilling 
races. 

Prize monies paid to drivers 
will be materially affected by the 
re-classification program with the 
purse being raised in certain in- 
stances, says the statement. This 
move, in the opinion of race lead- 
ers, will result in building of 
faster and better racing automo- 





Hudson Reports 
1934 Shipments 






























Detroit, Jan. 25.—Shipments of 
the Hudson Motor Car Co. for the 
year ended Dec. 31, 1934, aggre- 
gated 85,835 cars, including Hud- 
sons and Terraplanes, the com- 
pany announced today. This to- 
tal, in addition to representing an 
increase of 109.4 per cent com- 
pared with 1933 shipments of 40,- 
982 cars, is the largest reported 
for any year since 1930. The fig- 
ures include Canadian and export 
shipments which were 159 per 
cent greater than in 1933. 

Hudson shipped 3.74 per cent 
of all cars produced by American 
manufacturers in 1934, against 
2.52 per cent in 1933. 


























Truck Code Authority 
Given to J. N. Beall 


Washington, Jan. 25. — J. N. 
Beall, former administrative assis- 
tant and assistant counsel in 
NRA’s litigation division, has 
been selected by the national code 
authority of the trucking indus- 
try to direct its compliance ac- 
tivities. 

The choice of Beall for the 
newly created post is the first 
step on the part of the code au- 
thority toward a more vigorous 
enforcement of code provisions. 
The compliance division set-up 
will involve the creation of Wash- 
ington headquarters and the 
establishment of nine divisional 
offices, the latter paralleling the 
new NRA enforcement organiza- 
tion. 
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ahead 


BECAUSE IT’S RIGHT ! 








A General Motors Product + + + Body by Fisher 








Buick for 1935 is a pre-proved car. It is right. are the foundation stones of Buick’s famous de- 


Because it is right, the public is bringing to it a still pendability, its brilliant performance and economy. 


greater volume of buyer approval. With refinements The newest Buick, at factory list of $795 and up, 


and improvements in body and chassis, with per- 
formance stepped up, dealers and retail salesmen are 
infused with a new enthusiasm. Their enthusiasm is 
spreading to a still larger proportion of the public 
who regard Buick as the one compelling valuc 
among fine cars. The public respects Buick’s adher- 
ence to valve-in-head engine, torque-tube drive 


and sealed chassis, because it knows that these 


is winning new owners for Buick by the thousands. 
Already this year, retail sales are causing pro- 
duction schedules to be pushed beyond the factory’s 
highest expectations. Style, roominess, luxury, 
performance, riding qualities, dependability, auto- 
matic features—every Buick, in all four series, 
presents everything the public wants in its 
Buick is going ahead. 


cars. Buick is right. 


Twenty-five beautiful models — four 
wheelbase lengths—four popular price 
groups, from $795 to $2175, list prices 
at Flint, Michigan. Prices subject to 
change without notice. Special equip- 
ment extra. Favorable G.M.A.C. terms. 


FOR 1935 


7199 


and up, list prices at Flint. 





WHEN BETTER AUTOMOBILES ARE BUILT=BUICK WILL BUILD THEM 
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Detroit Dealer Reports 


Tremendous Sales Jump 


c. M. LUBECK 


By E. 


Detroit, Jan. 25._-That the new 
type of neighborhood sales and 
service stations have an advertis- 





ing value of 
NEIGHBORHOOD importance to 
SALES AND the dealer who 
SERVICE PLAN modernizes his 
motor car and 





service mer- 
chandizing is 
shown by the 
increase in 
sales, service 
and parts sales 
by Oeftger and 
Miles, operating 
at the corner of 
Cass and Can- 


field avenues. 
“In the two months we have 


been in the new station,” says 
Frank Miles, “we have had more 
car owner advertising, as well 
as passing traffic advertising, 
than we obtained in the three 
years we operated in our former 
location. We did a fairly good 
business at the old stand but we 
worked harder telling people 
where we were located. The new 
type station, which was called 
to our attention early last sum- 


mer, appealed to us from the 
standpoint of being different 
from the conventional dealer's 


place of business. 

“In studying out the program 
ahead of us we saw that the new 
type of building itself would be 
the outstanding advertising fea- 
ture and that the convenience of 
being able to park right at our 









RALPH 
DE PALMA, 


AMERICA’S 
FAMOUS 
RACING ACE 


RALPH DE PALMA 


Invites You 






Dealers, distributors, factory 
executives, motorists and 
show visitors are invited to 
come and look over the new- 
est automotive invention and 
development—the AMER- 
ICAN TIRE GUARD. These 
Tire Guards act asemergency 
wheels and protect motor- 
ists and drivers against tire 
hazards — the blow-out and 
flat tire nuisance. 


RALPH DE PALMA 


will receive visitors per- 
sonally at the STEVENS 
Hotel, Suite 2319-A, from 
10:00 A. M. till 10:00 P. M. 
every day during the 
Chicago Automobile Show. 
SEE AMERICAN TIRE 
GUARDS TODAY 


_ AMERICA IC AN __ 


INFLATED GUARDS. 
Y RILEVSSS 


"WHEN TIRE TRAUB WES 
























a DEFLATED 










AMERICAN TIRE GUARD COMPANY 
General Offices: 1717 Dime Bank Bldg. 
DETROIT, MICHIGAN 















door would attract customers. 
The biggest job we have right 
now is keeping pace with the 
demand for service. From these 
service customers we get the 
greatest number of car-owner 
contacts we have ever experi- 
enced.” 


Not alone in car sales has the 
station proved its value but in 
the sale of service items, including 
repair parts and accessories. Serv- 
ice has risen to a point where 
seven mechanics are employed, 
and the gasoline pump sales force 
has been increased to five men. 
Eleven salesmen handie the new 
and used car sales. The main 
problem today is not selling cars, 
but getting delivery on them. 

Miles is Veteran 

Miles is not a newcomer in the 
automobile business although he 
is comparatively new to the sales 
end. His association with the 
industry dates back a good num- 
ber of years when he joined the 
Ford Motor Co. at the main plant. 
Three years ago he went into the 
sales end, joining W. F. Oeftger. 

Oeftger, in telling his end of 
the new station story, said: ‘The 
new merchandizing program 
under which we are operating 
keeps us alert at all times, owing 
tc the fact that the car owner 
recognizes the convenience of this 
type of station. He can get in 
and get out without difficulty. 

“To keep pace with the business 
we are getting, we have taken 
on only such men as are trained 
to service all makes of cars, and 
even though we are handling 
Ford cars it is interesting to note 
that we are getting business on 
other makes of cars at the rate 
of one to ever four Ford owners 
that come in. 

“From the car sales angle, we 
have contacted with other owners 
in the same ratio. Our principle 
point of contact at the present 
is not at the gasoline pumps, but 
at the grease hoists for it is 
while there that the owner has 
time to look around and talk new 
cars or service with us.” 

Attractive Location 

The new plant has another 
advantage in that it is located 
at the junction of two main 
streets. Day or night motorists 
bound in any of the four direc- 
tions are halted by traffic signs. 
The brilliantly lighted building at 
night holds the attention of the 
driver and during daylight hours 
the neon sign catches the eye. 

The sales room, which is large 
enough to hold five cars, is lo- 
cated at the left of the building. 
The center is given over to the 
gasoline and lubricating oil sales 
section. The latest in cash reg- 
isters, gasoline pumps, and lubri- 
cating oil dispensing devices have 
been incorporated in the station. 
The chassis lubricating room has 
three grease hoists and an over- 
head high pressure grease system. 

The service section is _ fully 
equipped with service apparatus 
and motor analyzers. The parts 
department opens off the sales 
room, and carries a stock of parts 
which is large enough to handle 
the service station parts demands 
and serve a number of independ- 
ent service garages located in 
the near-by area. 


Allis-Chalmers Holds 
Open House to 20,000 


Milwaukee, Wis., Jan. 25.—Gen. 
Otto H. Falk, chairman of Allis- 
Chalmers Mfg. Co., Max W. Babb, 


president, and other officials were 


hosts to about 20,000 visitors at 
the plant here Jan. 19. 

Included in the exhibition were 
latest developments in farm and 
industrial machinery, such as 
power and tilling machinery for 
farms, and snow plows, scrapers, 
crawler tractors, graders and 


‘other road equipment. 

















Neighborhood Stations Have Aaverlising Value 


© 


Oeftger wal Miles Neighborhood Station 





The Oeftger and Miles neighborhood sales and service station has a showroom large enough to hold five 


cars. 


The very latest in service equipment has helped to build a service 
volume four times as large as in the old plant. 





Knudsen Makes Awards 
For GM Plant Safety 


Detroit, Jan. 25.— Outstanding 
industrial safety records in Gen- 
eral Motors plants during 1934 
have been cited 
with the award- 
ing of the Wil- 
liam S. Knudsen 
safety trophies 
in Detroit. 
Knudsen, execu- 
tive vice-presi- 
dent of General 
Motors, person- 
ally made _ the 
awards before 


more than 5,000 w. s§. Knudsen 


safety supervis- 

ors and plant employes. The 
awards were made at the forum 
of the Detroit Industrial Safety 
Council in the Masonic Temple 
auditorium, Jan. 22. 


Participating in the Knudsen 
contest during 1934, a program 
designed to reduce the industrial 
accident toll in plants and im- 
prove working conditions, were 
67 General Motors plants in the 
United States and Canada. Of 
these plants, three won engraved 
silver plaques mounted on ebony 
bases and 19 others received hon- 
orable mention in the form of 
scrolls, 

First places for the best safety 
record for the year went to the 
Fisher Body plant in Seattle, 
Wash. and to the Chevrolet Motor 
plant in Atlanta, Ga., both op- 
erating throughout 1934 without 
a single lost time accident. V. A. 
Clemen, manager of the Seattle 
Fisher plant was present person- 
ally to receive the plaque for his 
plant; S. D. Gallaher, personnel 
director of the Atlanta Chevrolet 





Sales of 41,107 Cars 
Set Wis. 3-Year High 
Madison, Wis., Jan. 25.—Sales 
of 41,107 new passenger automo- 
biles set a three-year record in 
Wisconsin in 1934, while 9,070 new 
trucks set the highest total since 
1930, tabulations of the motor 
vehicle division of the secretary 
of state’s office showed. 
Registration of all motor ve- 
hicles, old and new, was higher 
than in 1933, the division’s rec- 
ords showed. Registration of 
new passenger cars totaled 28,407 
in 1933, 25,541 in 1932, and 47,536 
in 1931. The peak year was 1929, 
when 102,253 new cars were sold 
Wisconsin. 
New truck sales totaled 8,465 in 
1931, 4,498 in 1932, and 5,190 in 
1934. December records were the 
best since 1931, with 1,374 new 
passenger cars and 450 new trucks 
registered. 


in 





plant, was present to receive his 
trophy. 

A similar plaque for the plant 
showing the best improvement 
in safety during 1934 went to the 
Chevrolet plant of Indianapolis, 
for an improvement of 99 per 
cent in 1934 in time lost due to 
accidents. R. G. Kremer, person- 
nel director of the Indianapolis 
plant, was present to receive this 
trophy. 

Scrolls denoting honorable men- 
tion were awarded to the follow- 
ing plants: 

Best safety record: Fisher 
Body plant, Kansas City; Fisher 
Body plant, Atlanta; Fisher En- 
gineering and Development, De- 
troit; General Motors Research 
Laboratories, Detroit; Sunlight 
Electrical division, Warren, O.; 
Fisher Body plant, Oakland, 
Calif.; Fisher Body plant, Lan- 
sing, Mich.; Fisher Body plant, 
Pontiac, Mich.; Moraine Products 
division, Dayton, O.; Allison En- 
gineering division, Indianapolis, 
Ind. 

Best improvement for 
Winton Engine division, 


year: 
Cleve- 


land, O.; Fisher Body plant No. 2, | 


Flint, Mich.; Frigidaire, Dayton, 
O.; Hyatt Bearings division, New- 
ark, N. J.; Fisher Fleetwood 
plant, Detroit; Pontiac Motor Co., 
Pontiac, Mich.; Chevrolet Motor 
Co., Tarrytown, N. Y.; Fisher 
Body plant, St. Louis, Mo.; New 
Departure Mfg. division, Meriden, 
Conn. 





Ex hi bit New 
Radial-Diesel 
By Continental 


Detroit, Jan. 25.—-A new type 
of Radial-Diesel engine, developed 
by Continental, is said to better 
all records for light weight and 


small size combined with great 
power. 

Heretofore, most Diesels have 
been built in Europe or Great 
Britain. This new Diesel, first 
of its kind built in America, is 
adapted to. streamline trains, 


heavy buses, and stationary use. 
It is now on display at the Chi- 
cago show. 

It develops one horsepower for 
every six and one-half pounds of 
engine weight. Weight, complete 
with generator, is 9,200 pounds. 
Length of the complete unit is 82 
inches. 

The new Radial-Diesel is a two- 
cycle, single sleeve valve, super- 
charged, 10-cylinder engine, de- 
livering 635 horsepower at 1,400 
r.p.m. 


Willys Distributor 
Added in Washington 


Toledo, O., Jan. 25.—Among the 
new Willys-Overland distributors 
is Thomas Humes of the Holle- 
man Motor Co., Washington, D. C. 

Humes will be the Willys dis- 
tributor for Washington under A. 
W. Pickett, New York City, 
largest distributor of the eastern 
seaboard for Willys - Overland 
cars. 








Makes Saf ety Awards 





W. S. Knudsen, executive vice-president of General Motors, presented 
silver plaques to the three winners of the Knudsen safety contest for 
1934. Left to right: R. G. Kremer, Chevrolet Indianapolis plant; V. A. 


Clemen, Seattle Fisher Body plant; Knudsen, and S. D. 


Gallaher, 


Chevrolet Atlanta plant. 
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Alcohol-Gasoline Bill 
Again Before Congress 





Washington, Jan. 25.— Despite 
the fact that crop curtailment 
and drought have sent corn 
prices zooming to the highest 
levels since shortly after the de- 
pression began, the alcohol-gaso- 
line fuel blend bill has made its 
re-appearance in this session of 
Congress, Nor is that all, for 
the bill which bears the name 
of Rep. John T. Buckbee, Illinois, 
is by far the most violent one 
of the series which has been laid 
before the national legislature as 
a panacea for the Nation’s agri- 
cultural ills. 

The draft of which Buckbee is 
the author would increase the 
cost of motoring in the United 
States by exactly $720,000,000 
yearly, or an average of $30 per 
vehicle. It multiplies by two the 
harrowing prospects created by 
previous legislative proposals of 
its kind. 

Here’s the Rub 
Under the provisions of the 


Opponents of the bill, in addi- 
tion to pointing out rejection of 
a similar measure recently in 
Canada and the repeal of a like 
law in Brazil, declare: 

Benefits Obscure 

That the financial benefit to 
farmers is extremely questionable, 
while the use of a blended fuel 
will increase farm car, truck and 
tractor operation costs. 

That while the price of corn 
is above normal, that of gasoline 
and other petroleum products is 
50 per cent below normal and 
that the law penalizes one indus- 
try to subsidize another. 

That the per gallon mileage 
yield of a gallon of the blended 
fuel is four per cent less than 
with straight gasoline. 

That engine starting, operating 
and maintenance difficulties will 
| result from the effort to use such 
la fuel as the bill proposes. 





Garage Strike Ends 
As Men Accept Terms 


Minneapolis, Minn., Jan. 25.— 
The 19-day garage strike in Min- 
neapolis ended when union mem- 
bers returned to work Monday 
after a vote of 202 to 10. The 
vote carried with it acceptance 
of terms, negotiated by commit- 
tees representing the union and 
employers. All garages in the 
city are open for business. 

Terms of settlement give me- 
chanics with four years’ experi- 
ence a minimum wage of 65 cents 
an hour, and those with two 
years’ experience 55 cents an 
hour. Attendants, including auto 
washers, greasers, runners and 
battery men, will receive a mini- 
mum of $18 a week. 


Ask for Reflectors 
On Motor Vehicles 


Hartford, Conn., Jan. 25.—Re- 
flectors would be required on all 
motor vehicles under the terms of 
a bill introduced in the Connecti- 
cut General Assembly on the first 
day of its 1935 biennial session. 

Another measure called for a 





reduction of registration fees for 
trucks, suggesting a scale of $15 
for a half-ton or less to $163 for 
six and one-half tons, and $50 a 
ton after that. A white line in 
the center of all state and state 
aid highways, compulsory liabil- 
ity insurance, and repeal of the 
present automobile guest law are 
called for in other bills now be- 
fore the legislature. 





Ask for License Fee 
Of $1 per Cylinder 


Madison, Wis., Jan, 25.—A num- 
ber of bills seeking reduction of 
the state automobile license fee 
have already been introduced into 
the legislature here. One meas- 
ure proposed would have the fee 
cut to $1 per cylinder, under 
which plan most of the fees would 
be $4, $6 and $8. 

Another bill proposes extension 
of time of payment of license 
fees from Feb. 1 to Apr. 1. The 
movement to reduce license fees 
is sponsored by the Milwaukee 
Motor Club, which has prepared 
a bill providing for a graduated 
scale of fees, based on weight 
but not to exceed $10. 





Auto Exhibits 
Begins Mar. 9 
In Minneapolis 


Minneapolis, Minn., Jan. 25. — 
Although the Minneapolis auto- 
mobile show does not open until 
Mar. 9, the show committee of 
the Minneapolis Auto Trade Assn. 
is pushing plans for the annual 


exhibition, according to George 
K. Belden, president. 
Allied products will be dis- 


played, but plan of combining the 
garden and flower show with the 
auto exhibition, as in previous 
years, has been abandoned. 

Drawings for space will be 
made within the next two weeks. 
Space on the lower floor of the 
municipal auditorium has been 
thrown open to accessory and 
other exhibitors. 





Receives Charter 
Akron, O., Jan. 25.—The Akron 
District Automobile Dealers Assn., 
Inc., has been chartered by A. L. 
Homeier, D. W. Thornton and F, C, 
Richardson. 








Buckbee bill, it would be un-| 

lawful for any person to sell a} 

motor fuel anywhere in the 

United States unless it were| 

blended with at least 10 per cent | 

alcohol made from corn or other | 

farm products. Any straight | 

petroleum fuel sold would be} i I 

erage vehicle, $30 per year. Reo announced Two New Passenger Cars at the 
This circumstance has ac- New York Show, a New Reo Flying Cloud—a New 

Sees See Wie veces Wale Se | Reo Royale. Both featuring the time proven Self-Shifter 

mobile clubs and others repre- | 

sented by Buckbee have protested | 

vigorously against the proposal. | 














top of a present average weighted | 
tax of five cents per gallon—to| 
discourage its sale and use. 
At present corn prices, statisti- | 
cians calculate that gasoline 
prices would be increased five | 

cents per gallon, or, for the av- 

Illinois House member has ex-| 

perienced since introducing his | —with a base price on the Flying Cloud Sedan lowest 
measure. He has discovered that | in Reo history. Streamlined Safety Cars built for a 
even in his own district, and a 5 
among the very group he seeks | greatly enlarged market. The trend is to automatic trans- 
to benefit, his proposal is re- | missions . . . Reo leads the way—others will follow. 
garded either as outrageous or|! . 
fantastic. Motorists, truck opera- | For details . . . see Reo at the shows. 
tors, farmers, oil dealers, auto-| 































| T 
; Zz 

Recovery Board Approves | @ Reo led the industry two full evice 2 TA ne ™ #.. ; 

Ryan for Code Position | s y ae . 8S tom Ww auto (Univers 

Washington, Jan. 25.—Approval years with the now famous Self- t ISsimi}a ake its dep uatic shify 
of the appointment of Daniel J. , : ] r ¢ ut 1 
Ryan, of Washington, as national Shifter. Others have been working driver des a a €0 ap 
investigating agent of the whole- — : Se nu Pli ; 
sale automotive trade with power to develop similar devices. At least tpeans of - the — ontro “Mien, 
to appoint district investigating 4 LHe = 8 . 
agents, was announced this week one other manufacturer has an into teeting = lever mousht by 
by the National Industrial Re- nounced a car that eliminates the QUtor© hi } Sumn UNted 
covery Board. 0 8h Oo . ,o 

Ryan's duties will embrace the gear shift lever. The Reo Self- n 


investigation of relevant reports 
by members of the trade, in ac- 
cordance with Article VIII, of the 
wholesale automotive trade code, 
particularly in regard to reports 
on volume of sales upon which 
code budget assessments are 
made. The approval will become 
effective Jan. 26, unless good 
cause to the contrary is shown, 
it is stated. 


Shifter is time proven in the hands 
of thousands of satisfied owners. 
The Self-Shifter is patented and ex- 
clusive. The advantages of selling 
this great new Reo line with a sedan 


base price, the lowest in Reo history, 





Michigan Names Glancy will be apparent the minute you see 
To New Executive Post 

Lansing, Mich., Jan. 25.—A. R. 
Glancy of Bloomfield Hills, form- 
erly vice-president of the Oakland 
Motor Car Co. and an executive 
of the General Motors Corp., has 
been appointed chairman of the 
new state planning committee by 
Gov. Frank Fitzgerald. 

The governor agreed to Glancy’s 
terms that the appointment be 
left free of political entangle- 
ments. Glancy plans to move to 
Lansing at once and to devote | 
his full time to Michigan’s parti- 
cipation in the federal govern. | 


ment’s four billion dollar public 
works program. 

a | 

Mohair Popular 

New York, Jan. 25.—Approximate- | 

ly 82 per cent of all closed cars to 

be made during 1935 will be up- 

holstered in mohair velvet, according 


to P. J. Torchiana, vice-president of 
MOTOR CAR CO. 


the Collins & Aikman Corp., uphol- 
LANSING, MICHIGAN 


the new line and get the full story of 
Reo’s Dual Franchise for 1935—a 
great truck line and an amazing 
passenger car program, two profits 
with one overhead—the finest dealer 
opportunity of the year. Fill in and 
mail the coupon below, there is no 


obligation. 


‘GROW WITH REO 


REO MOTOR CAR COMPANY, Lansing, Michigan 













Please send me at once—either by letter or through your represen- 
tative —details of the Reo Dual Franchise. 


Line(s) now handled 


stery manufacturers. This is a sub- My firm name 
stantial increase over the percent- 
age of mohair velvet used in last 


year’s cars. 





Address 
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Demand Great Efficiency From Truck Engines 


Commercial Power Plants 
Require Economy, Power 


By A. W. SCARRATT 
Chief, automotive engineering, International Harvester Co 


Chicago, Jan. 25.—If you ask 
the man on the street, by which 
I mean the average automobile 
driver, where he gets his ideas of 
motor vehicle performance, you 
will find that usually he obtains 
his information from driving pas- 
senger cars, or by reading adver- 
tising material put out by pas- 
senger car manufacturers. 


There is a vast difference, how- 
ever, in the demands put upon all 
of the units of a commercial ve- 
hicle as compared to the demands 
put on similar units of a passen- 
ger car chassis. For instance, 1% 
and light 2-ton trucks are usually 
equipped with 6-cylinder engines 
which have a cubic inch displace- 
ment about equal to that of mod- 
erately priced 6-cylinder passen- 
ger cars. All engines, whether in 
automobiles or trucks, are re- 
quired to operate at high speed in 
revolutions per minute in order to 
develop the high horsepower 
which is obtained from modern 
gasoline engines. 





Find Greater Demand 


There is a demand for the max- 
imum output of a truck engine | 
for a much greater proportion of 
the time a truck operates than 
there is in the case of a passen- 
ger car. In other words, engines | 
in motor trucks are operated at 
full throttle nearly all of the time, 
where as full throttle operation | 
in passenger car engines is re-| 
quired only for rapid acceleration, 
for maximum speed, or to climb | 
extremely steep grades. As a gen- 
eral average, a passenger car en- 
gine delivers between 25 and 50 
per cent of its maximum power | 
output for probably 80 to 90 per| 
cent of the time that it is in use. | 
On the contrary, truck engines 
are called upon to deliver 75 to 100 
per cent of their full output prac- 
tically all of the time they are in 
operation. Therefore it is easy to 
see that the loads under which 
truck engines operate are approx- 
imately twice as great as the loads 
under which passenger car en- 
gines operate. 

The weight of the average five- | 
passenger low-priced sedan with | 
a load is approximately 4,000 | 
pounds. As the average 1%-ton | 
truck is loaded today its fully | 
loaded weight will average ap- 
proximately three times the loaded | 
weight of this passenger car. Con- 
sequently, in trucks it is neces- | 
sary to employ 4 or 5-speed trans- 
missions and rear axles which 
provide larger gear reductions 
than are employed in passenger | 
cars. 


Truck Under Full Load 


Years of experience have 
taught us that in actual service 
the engine in a truck will turn 
twice as many revolutions per 
average mile of travel as the en- 
gine in the passenger car. Fur- 
thermore, the truck engine is run- | 
ning at practically its full output, 
whereas the engine in the passen- | 
ger car at, say 45 miles an hour, 
is delivering only about one-half | 
of its maximum power. In terms | 
of delivered energy, the output of | 
the motor truck engine is there- 
fore four times as great per mile 
of travel as that of the passenger 
car engine. ; 

The average low-priced 6-cylin- 
der passenger car, which weighs 
2 tons with its load, will probably 
show 15 miles per gallon of fuel 
under average driving conditions. 
In other words, it weighs 2 tons 
and its engine can move these 2 
tons for a distance of 15 miles on 
1 gallon of fuel, the result being 
30 ton-miles of work performed 
per gallon of fuel used. In the 
case of the motor truck engine, 
assuming the truck weighs three 
times as much as the passenger 
car, if we cannot show an econ- 
omy of operation approximately | 





| will vary with the speed of travel. 


| greatly increased wind resistance, 


| per mile of travel, and greatly in- 


twice that of the passenger car, 
we are severely criticized by 
truck owners. But this economy 
must be expressed in terms of 
work done—namely “ton-miles 
per gallon.” In other words, a 1% 
ton truck, weighing 6 tons fully 
loaded, must go out and do at 
least 8 or 9 miles to the gallon of 
fuel in level country operation or 
the owner complains of its fuel 
consumption. This means that 
the truck engine must be able to 
move the 6-ton load 8 to 9 miles 
on 1 gallon of fuel—48 to 54 ton- 
miles of work on the same 
amount of gasoline required for 
only 30 ton-miles of passenger 
car work performed. 


Wind is Big Factor 


In the operation of any motor 
vehicle, two things are accom- 
plished—-and only two _ things: 
First, a certain amount of weight 
is moved a certain distance; sec- 
ond, this weight is moved through 
this distance at varying speeds, 
thus creating an opposing force 
called “wind resistance,” which 


In the case of the passenger 
car, the wind resistance, which is 
largely the result of frontal area 
(height times width) and which 
is also influenced by the shaping 
of various parts of the vehicle, is 
naturally much less than in the 
case of the truck, which is 
greater in height and width, and 
which invariably carries a body 
having a large flat front end of 
much greater area than that of 
the passenger car. 


Therefore, on top of the fact 
that we show a much higher ther- 
mal efficiency in motor truck en- 
gines than is shown in passenger 
car power plants, we do it in the 
face of great obstacles. 

Bigger Rolling Load 


These obstacles consist of 


greatly increased power output 
creased rolling resistance, as well 
as the fact that gasoline economy 
is always spoken of in terms of 
miles traveled, which is wrong. | ¢ 





absolute necessity. 


Where the Truck Engine Differs 


A. W. Scarratt, chief of automotive engineering, International Harv- 


ester Co., 


is shown pointing out to W. F. McAfee, motor truck sales 


manager, some of the features of the C-line International engine. 


Consider briefly, the increased | 
rolling resistance of a truck over | 
that of a passenger car. Usually | 
a 1%-ton truck rolls its load on 
six tires of large dimensions, - 
against four smaller tires on a 
passenger car. Again the truck | 
operator finds greater need for | 
the use of the _ transmission’s 
lower gears, and this, together | 
with the lower speed axle ratio, 
uses up extra fuel on grades. In 
traffic where frequent stops are 
necessary, use of the transmission | 
of a heavily loaded truck is an 
Then consider 
the fact that the truck engine 
must operate at almost twice as 
many engine revolutions per mile 
under practically full load and 
with full throttle operation, as 
compared to the lesser demands 
made on the passenger car en- 
gine. We all know that it is 
wasteful of fuel to drive our pas- 
senger cars at maximum speed 
and at full throttle operation, but 
users insist on doing this with 
trucks. 

The foregoing is directly re- 
lated to the miles of service that 
can be obtained from any motor 
vehicle before we think that the 
time has come when it would be 
wise to trade it in for a new one. 
Light, 6-cylinder passenger cars 
are usually considered about 


“10N 


BALL, RVLLER 


reasoning to a truck in transport 
| service 
truck 


ready for scrapping, at least | 
ready for trading in, when they | 
have traveled 50,000 miles. These | 
are passenger-car miles. Contrast | 
with this the fact that there are | 
hundreds of trucks that regularly | 
operate 10,000 miles a month. | 
These are truck-miles, in terms | 
of engine, transmission and pro- 
peller shaft performance, and the 
wear and tear on all component 
units is equivalent to at least | 
20,000 passenger-car miles} 
of service per month. 
See Longer Service 

If we apply the same line of | 
it would mean that the} 
has a useful life of 2% 
months, at which time it would be 
reasonable to expect to trade it 
in. Nothing is farther from the 
imagination of the truck user. A 
good truck generally does not re- 
quire a major overhauling, even 
in long distance services, more 
than once a year. If the average 
annual operation is 100,000 miles | 
that would be equivalent to 200,- | 
000 miles for a passenger car in a | 
year’s time. I sincerely doubt if | 
any one has ever seen a passenger | 
car in the customer’s hands that 
has been driven even one-third of 
that distance in a full year, and 
if it were, its owner would con- 





sider that it is yeoman service. 


i BEARINGS 


AND THRUST 


Bediiann to Hold 
Dealer Luncheon 


At Chicago Show 


Chicago, Jan. 25.— Word was 
received here today from Robert 
C. Graham, executive vice-presi- 
dent of Graham-Paige Motors 
Corp., that this manufacturer will 
repeat during the Chicago show 
the dealers’ luncheon which 
proved so successful in New York, 
Detroit and Boston. 


The luncheon is set for next 
Thursday, stated B. G. Sykes, 
president of Bird-Sykes Co., Chi- 
cago distributor, following a long 
distance talk with Graham in 
Boston. Plans call for an attend- 
ance of about 200 dealers from 
the middle western territory, with 
J. B. Graham, president; R. C. 
Graham, A. I. Philp, C. W. Math- 
eson, and F. R. Valpey, vice- 
presidents, as the principal 
speakers. 


Campbell to Attempt 


To Break Own Record 


London, Eng., Jan. Sir 
Malcolm Campbell has sent his 
re-designed Blue Bird to Day- 
tona, where he hopes to make 
an attempt on his high-speed 
record on Feb. 19. The car has 
been completely rebuilt and is 
now wider than before but has 
less wind resistance, The front 
area of the new car is 19'z 
square feet as against 15%, but 
so cleverly has the body been 
streamlined that — according to 
theoretical data—it should be at 
least 30 m.p.h. faster, although 
it has the same engine. 


Campbell says that success will 
depend entirely on the wind and 
the state of the sand. The pres- 
ent record means doing 134 yards 
a second, so that a wheel bounce 
or spin that loses half a second 
means failure. 


25. 


Grand Haven Show 


Mich., Jan. 25.- 
annual automobile show 
held here Jan. 18 and 19 drew ca 
pacity crowds, according to an an 
nouncement. The show, the first 
of its kind ever to be presented in 
this city, was sponsored by the 
Grand Haven auto dealers. 


Grand Haven, 


| The first 


NOUKMA-HOUFFMANN BEARINGS CVRPOURATIVUN, STAMFORD. CONN, U.S.A. 
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Mich. Factory Payrolls 


(Continued from Page 1) 


manufacturing plants in the state. 
This was 29.3 per cent more than 
were employed in the same period 
of 1933 and 19.7 per cent more 
than in the month ending Nov. 
15, 1934. In the entire transpor- 
tation equipment industry, includ- 
ing the automotive industry, there 
were 204,422 employed. 

Wages in the car manufactur- 
ing industry in the Decem- 
ber, 1934 period, amounted to $5,- 
012,665, an increase of 60.5 per 
cent over a similar period of a 
year ago, and 37.5 per cent bet- 
ter than in November. 

Average weekly earnings of 
men engaged in making automo- 
biles in the December, 1934, period 
were $25.08, a percentage gain of 
24.1 over the previous year, and 
14.8 per cent better than during 
the previous month. Average 
weekly earnings of all industries 
in the state during December 
amounted to $23.52. 

The transportation equipment 
industry in Wayne County (De- 
troit), comprising 72 plants, em- 
ployed 159,870 workers during 
December, 47.4 per cent more 
than in December, 1933, and 23.9 
per cent more than in November. 

Wages paid to this group dur- 
ing the month amounted to $4,- 
095,543, an increase of 86.1 per 
cent over the year-old figure, and 
41.3 per cent above the November 
total. The payroll of all industries | 
in the county during the month 
amounted to $5,361,105. 

Taking the period from 1923 to 
1926 as the base period, with no 
attempt to figure seasonal varia- | 
tion, the 1934 employment index | 
in the state’s transportation 
equipment industry plants stood 
at 85.6, with the peak employment 
index registered in April, at 101.3. | 
Employment index for all indus- 
tries was 83.7. | 

Transportation equipment in- 
dustry payrolls for 1934, com- 
pared to the same base period, | 
stood at 65.2, with the payroll in- 
dex peak coming in April when 
the index stood at 90.2. The all- 
industries index was 62.3. 

While employment in automo- | 
bile manufacturing plants in the | 





Reports Reveal 
Rails’ Part in 
Road Legislation 


Washington, Jan. 25.—Reveal- 
ing indirectly the extent of rail- 
road activities against highway 
transportation, the Inter - state 
Commerce Commission has an- 
alyzed expenditures by Class I 
railroads for purposes other than 
construction and physical opera- 
tions. The result of this analysis 
and a rebuke for apparent waste- 
fulness are contained in a report 
issued by the commission on the 
basis of replies to a questionnaire 
it addressed to 145 railroad man- 
agements. 

Viewing the total outlay of 
$84,831,059.50 shown by the rail- 
roads’ returns for the 1930-1933 
period, the commission makes the 
following statement in its report: 


“The period in question is one 
during which a comparatively 
light volume of traffic moved. 
Consequently, it is a period of low 
aggregate revenues. Some of the 
expenditures, however, are so 
large as to present a _ serious 
question as to whether they meet 
the requirements of the law for 
efficient and economical manage- 
ment.” 

Reference is made in the report 
to “a budget raised by various 
railroads, shippers and manufac- 
turers for use in connection with 
regulatory laws on use of high- 
ways by motor carriers.” 

Though the report does not in- 
dicate the size of that budget, 
one railroad is cited as having 
made payment of $46,632 to the 
fund for three years of the period. 








state gained .5 per cent in Novem- 
ber from the October total, acci- 
dents declined 22.8 per cent. There 
were 139 accidents during the 
month, two of which were fatal, 
with eight resulting in perma- 
nent disability. 


Machinery is reported as the 
cause of 23 accidents; automobiles 
and trucks, eight; other vehicles, 
four; hand tools, 10; hot, corro- 
sive, and poisonous substances, 
five; falling objects, 14; falls of 
persons, 32; handling objects, 19; 
stepping on, or striking against 
objects, eight; hand trucks, five; 
and one each for elevators and 
hoists, cranes and derricks, and 
electricity. No accidents were 
caused by explosions or explo- 
sives. Eight accidents were 
classified as being occasioned by 
“other causes.” 


Aged Indian Chief 
Buys ‘Gas Wagon’ | 
Philip, S. D., Jan. 25.— | 
Rounding up his entire | 
string of horses, Chief Lazy | 
| White Bull, 83 years old, | 
| nephew of Sitting Bull and 
veteran of the Custer mas- | 
| gacre, has overcome a strong 
prejudice and purchased his 
first automobile. He used 
the money from the sale of 
the horses to buy the “gas 
wagon.” 

He lives on the Cheyenne 
River reservation where he 
has made his home since 
the government made it a 
sub-agency in 1888. 

































185 Tons of Bearings 


Canton, O., Jan. 25.—A total of 
185 tons of Timken bearings will be 
used in the new Ford steel mills, 
now being built by The United En- 
gineering & Foundry Co. of Pitts- 
burgh, Pa. It is believed that this 
is the largest single order for steel 
mill anti-friction bearings ever 
placed. 





Blair Heads Group for 
Utah Recovery Change 


Salt Lake City, Utah, Jan. 25. 
—Seth H. Blair, head of the Blair 
Motor Co., this city, and former 
president of the Utah Automobile 
Dealers Assn., has been named a 
member of a group of prominent 
industrial leaders of Utah who 
will draft a law to take the place 
of the present Utah State Recov- 
ery Act when that act expires, 
automatically, July 1. The pres- 
ent act was passed in 1933 and 
was patterned after the NRA, but 
it is intended to strengthen the 
new state recovery law by pro- 
viding it with more teeth. Blair 
will serve on the committee as the 
representative of the automotive 
industries. 


The sentiment for a continuance 
of the plan of industrial recovery 
through means of codes, is very 
strong in business circles through- 
out Utah. The automobile dealers 
are foremost in commending the 
recovery movement by this 
method. 
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Japan Making 
Midget Cars 


Vancouver, B. C., Jan, 25. — 
Information received from Tokyo 
reveals that midget automobiles 
manufactured in Japan will enter 
the European market on a large 
scale this year. Contracts have 
already been signed providing for 
shipment of 500 of these midget 
cars to Germany and 400 to the 
Netherlands. 


These cars are understood to be 
largely modeled on the British 
“baby” Austin and will sell for 
90 pounds (English) against the 
Austin at 140 pounds retail. The 
cars are produced by the Nissan 
Automobile K.K., of Yokohama, 
which was established two years 
ago. 

Outside of Japan the Nissan, 
as the cars are known, is best 
established in Australia where the 
Japanese have taken a leaf from 
the book of United States manu- 
facturers and hurdled the tariff 
by erecting a plant for assembly 
purposes at Melbourne. 





BSRARAM 


—HAS THE ANSWER— 


“In performance,” we might add, 


@ Dealers who had seen the new 


Graham Six were not surprised at 


thetremendous receptionit received 
at the New York... Philadelphia... 
Detroit and all the other big auto- 


mobile shows. 


It is an exceptional car in every 


way 


“In appearance, the smartest we’ve 


seen at the price” was a comment 


heard over and over again. 


“entirely up to the high standards 


everybody has learned to expect of 


Graham.” 


“And, in economy, something en- 


tirely new for cars of this size and 


power.” 


Plaudits from competitors as well 


as from the public! Instant recogni- 


tion on all sides of another big ac- 


complishment by GRAHAM! 





@ Graham offers afranchise that doesnot put THE NEW Go ke A ty A M S i xX 


you in competition with a number of other 
dealers in the same line. Your prospects are 


your own. Youare given an unhampered opportunity to make 
money. Write today regarding desirable franchise opportun- 
ities still open. Graham-Paige Motors Corporation, Detroit. 


IN THE LOWEST PRICE RANGE 


‘S95 


and up, 
at 


factory 
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Chevrolet’s Rolling Billboard 


Chevrolet Boosts Power 


In 1935 Commercial Line 


(Continued from Page 12) 


clutch operation is sought through 
the adoption of a new waved 
driven plate, claimed to elimin- 
ate chatter even at light driving 
load applications. The face of 
the driven plate is composed of 
five tempered blades bowed to- 
ward the fly-wheel providing five 
corresponding waves in the clutch 
facing. Upon engagement, the 
crests of these waves contact first 
with the fly-wheel face; the blades 
then gradually flatten and take 
up the load progressively. The 
spring effect of the blades per- 


mits the use of harder and more | 


Standard Sedan Delivery . 





7.00x20 tires are used, special 20x6 
inch wheels are mounted. Over- 
load springs are included on 
trucks where 10-ply 32x6 tires are 
used in the rear. 


Truck Bodies 


The sedan delivery on the new 
Standard chassis is a Fisher body, 
with the same size and appear- 
ance as the Standard sedan, in- | 
cluding the same _ hardware, | 
refinements, and no-draft venti- 
lation. The load space is 51 inches 
long, 52% inches wide at the belt, 
and 40% inches high in the center. | 











Chevrolet adds this new model to its line for the new year. 
no-draft ventilation listed as standard equipment. Loading space is 51 inches long, by 52% inches wide. 


durable clutch facing. 

The rate of the front spring 
has been increased from 585 
pounds per inch to 630 pounds 
per inch. In the 13l-inch panel 
trucks, whose normal use is to 
haul light merchandise, rear 
springs with a rate of 490 pounds 
per inch are standard equipment, 
instead of 840 pounds per inch as 
on other 1%-ton models. A still 
softer ride may be provided by 
removing the third leaf of the 
spring, which will give a rate of 
420 pounds per inch. 

Rear Axle Changes 


In the rear axle, changes in- 
clude the use of a larger capacity 
roller bearing at the rear end of 
the pinion shaft instead of a ball 
bearing, and the increase of the 
pinion shaft diameter by more 
than %-inch. In the 1%-ton 
truck, important changes have 
been made in the torque tube and 
in the jack shaft. 

On the 1%-ton trucks, 6.00x20 
six-ply balloon tires are used as 
standard equipment on the front 
wheels, and on the rear when 
dual wheels are supplied. When 
dual rear 10-ply 32x6 or eight-ply 





AMA Bocuse Plane 








| Ample advertising space is found on the sides of this 1'%-ton, 13l-inch panel delivery, listing at $750. 


The Chevrolet Blue Flame engine used on the line develops 70 horsepower. 





Fisher bodies are on all models, with | 


| 








To Curb Truck Accidents 


New York, Jan. 25. Efforts 
toward further’ prevention of 
truck accidents were advanced 
by the motor truck committee of 
the Automobile Manufacturers 
Assn., in recommending’ that 
truck manufacturers install a 
caution plate in all motor trucks 
warning drivers of the need for 
care and courtesy on the road. 

The committee urged that man- 
ufacturers place the caution plate 
in a conspicuous place on the dash 
to serve as a constant reminder 
to drivers of the necessity for 
alertness in handling vehicles and 
consideration of other highway 
users, 

“The manufacturers are fully 
aware of the need for improving 
vehicle equipment to prevent ac- 
cidents,” the committee declared. 

“Frequent conferences of motor 
truck engineers are held with 
that end in view. Improvement 


NEW YORK WAS AMAZED 


at the originality and merit of one of Ryer- 
son & Haynes’ products shown for the first 
time at the New York Show. Car distributors, 
jobbers and dealers immediately pro- 
nounced it a “natural.” 


You, too, can see this—at the Chicago 
Show, Booths 30-31-32, and at our head- 
quarters at the Congress Hotel. 

Pay us a visit—telephone connections at 
the show and hotel. 


Fred C. Burnett 
Leighton Dunning 


RYERSON & HAYNES, Inc. | 


JACKSON, 


METAL TIRE COVERS, WHEEL SHIELDS, JACKING SYS- 
TEMS, SPECIALLY DESIGNED ACCESSORIES, STAINLESS 
STEEL MOULDINGS, 





F. E. Beach 


A. B. Schram 
Peter S. Murray 


MICHIGAN 


PRODUCTION PARTS 





in equipment and driver safety | 
campaigns has been responsible | 
for reducing serious truck acci- 
dents. 

“Research in factory labora- 
tories, recommendations of state 
highway engineers and educa- 
tional campaigns have eliminated 
much undesirable equipment from 
highways and many inefficient 
drivers have been removed from 
behind steering wheels. 

“Fleet operators are doing 
their part, and a program of 
satety education planned by the 
American Trucking Assns. and 
affiliated groups is expected to 
further prevent accidents. 

“Enforcement of existing state 
regulations covering dimensions, 
speeds and operation of vehicles 
is necessary for the success of 
these safety programs.” 

The members of the motor 
truck committee of the associa- 
tion are: A. J. Brosseau, (Mack) 
chairman; J. D. Burke, (Dodge); 
T. R. Dahl, (White); F. E. Evans, 
(Chevrolet); W. F. McAfee, (In- 
ternational Harvester); R. P. 
Page jr., (Autocar); E. G. Pox- 
son, (Reo); M. L. Pulcher, (Fed- 
eral) and P. W. Seiler, (G.M.T.). 


|} and 85,633 commercial 
| against 65,508. 


British Motor Industry 


Reports Successful Year 


London, Eng., Jan. 25 (UTPS). 

The Society of Motor Mfrs. and 
Traders reports that, in general, 
the British motor car industry 
had a most successful year in 
1934. During the 12 months end- 
ing Sept. 30, there was a sub- 


| stantial increase in the produc- 


tion of both passenger and 
commercial vehicles, with 256,866 
cars manufactured, against 220,- 
779 in the previous 12 months, 
vehicles 


Although the export was larger, 
manufacturers are not altogether 
satisfied and consider that a 
much greater overseas’ trade 
should be attainable. In the past 
12 months 45,253 passenger cars 
were exported as against 41,359 
in the previous year, and 12,260 
commercial vehicles, as against 
9,877, representing an increase of 
over 1,000,000 pounds in value. 
The increased trade has mainly 
been with New Zealand and Au- 
stralia, where the demand for 
British automotive vehicles is re- 
ported to be steadily increasing. 
The reduction in taxation in 
Britain which came into force 


Special Hotel Exhibit 
To Be Held in Chicago 


Chicago, Jan. 25. — Although 
dealers’ establishments are hold- 
ing displays here during the week 
of the Coliseum show, only one 
co-operative effort is on view. It 
is the north side dealers’ salon at 
the Edgewater Beach Hotel. This 
display has become an _ institu- 
tion during the 18 years it has 
been held, and was permitted this 
year as an effort which would not 
compete with the “main tent” at 
the Coliseum. The Edgewater 
Beach exhibit will open tomorrow 
and continue several days beyond 
the ending of the main show. 


Hitch-Hiking Bill 
St. Paul, Minn., Jan. 25.—A bill 
has been introduced in the state 
senate which would bar hitchhikers 
from having cause for court action 
in case of an accident. 





| Jan. 1 is stimulating the domestic | 





demand for bigger cars and thus 
reducing their price. 

During the last 12 months the 
import of foreign motor vehicles 
into the United Kingdom in- 
creased from 4,226 to 9,726, rep- 
resenting 798,000 pounds and 4.4 
per cent of the registrations dur- 
ing the year. The report states 
that this wag in accordance with 
the general revival in American 
business, which has shown even 
greater increases in other coun- 
tries where their products were 
usually handled. 

The Society of Motor Mfrs. and 
Traders is building up a strong 
foreign organization. It has of- 
fices in Australia, New Zealand, 
and South Africa, and during 
1935 will be represented for the 
first time in India, Burma, and 
Ceylon. Representatives in the 
Dutch East Indies, Egypt, and 
Canada have also been appointed. 


Toronto Show 
Breaks Records 
For Attendance 


Toronto, Ont., Jan. 25 (UTPS) 
—Attendance and sales figures 
shattered all previous marks at 
the National Motor Show of Can- 
ada which closed Saturday at 
midnight, with such large crowds 
present that prediction of 100,000 
seemed easily to have been ful- 
filled. 

The attendance on the opening 
day was 25,000 and the closing 
day was of similar proportions. 

Sales of cars and the securing 
of prospects for sales, which last 
year totaled many hundreds, were 
stated by the sales managers of 
the various companies to have 
been higher at this year’s show 
by a wide margin. 

D. R. Grossman, president of 
the Canadian Automobile Cham- 
ber of Commerce, stated that the 
success of the motor would result 
in improvement in almost all busi- 
ness circles in Canada. 


Half-Ton Pick-Up at $515 





Chevrolet has improved the brakes in the 1935 commercial line, providing lightened pedal pressure and 


increased brake 


efficiency. 


Wheelbase of this model is 107 inches. 

















American Cars Found Superior to Foreign Makes 
Best in Speed, Pick-up, 
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And Hill Climbing Power 


By WILLIAM ULLMAN 


Washington, Jan. 25. — The 
American automobile has widened 
its margin of superiority over 
passenger cars of other national- 
ities in respect to performance. 


This statement is far removed 
from jingoism. It is based upon 
actual comparative tests of per- 
formance between American, 
English and Continental pas- 
senger cars. The tests were not 
even made by Americans, but 
rather by judicial Englishmen 





who go in for scientific compari- 
sons of performance in a fashion 
that finds no parallel in this 
country. 
High in Acceleration 

The statistical results of the 
comparative study, involving 70 
cars, show the American car well 
in the lead in three out of four 
aspects of performance. It stands 
at the peak in respect to maxi- 
mum speed, acceleration, and hill 
climbing ability. Among the 
three classes of cars tested, it is 
third in respect to stopping abil- 
ity, or deceleration. Its margin 
of inferiority in this category, 
however, is extremely slight. 

The tests which shed this flat- 
tering light on the genius of the 
American automotive engineers 
are those made by England's 
leading motor publication, The 
Autocar. 


It is with respect to accelera- 
tion that the highly powered 
American passenger car makes 
its best comparative showing. In 
this phase of performance, its 
margin of superiority is little 
short of sensational. The average 
time consumed by the five cars 
tested — the five representing 
makes in four different price 
classes—in accelerating from 10 
to 30 miles an hour was 3.97 
seconds. For the English cars, 
which were many times more 
numerous and with a resultant 
adverse effect upon the composite 
record, the average was 7.13 
seconds. Continental cars av- 


eraged 6.66 seconds for this test. | 


The fastest and slowest times 
made by American cars on this 
test were 3.4 and 5.6 seconds, 
respectively. 

Greatest Top Speed 

The standout in the way of ac- 
celeration performance was that 
scored by a composite American- 
British product, a car manufac- 


tured by the English subsidiary of | 
It increased | 


an American firm. 
its speed from 10 to 30 miles an 
hour in second gear in the 
astonishingly short interval of 2.6 
seconds. 

Almost as_ impressively far 
ahead of its rivals is the Amer- | 
ican automobile with respect to 
average top speed, although here 
again it must be conceded that 
the average performance of both 
English and Continental cars is 
lowered as a result of the larger 
number of each tested. 

Raising the top speed more 
than eight miles an hour between 
1933 and 1934, the American car’s 
average speed in the tests is 
shown to be 81.64 miles an hour. 
The same series of tests put it at 
73.08 miles an hour in 1933. The 
average speed of the English cars 
tested was 68.71 miles an hour, 
while Continental factory prod- 
ucts scored 71.38 m.p.h. The fast- | 
est individual performer among | 
the American cars set a mark of | 


Dealers 


Manufacturers .. . 
See how 16 mm. talking movies 


Sell Automobiles. 


Demonstrations of the 


BELL & HOWELL 


FILMOSOUND 


10 a.m.to 10 p m daily during the show 


Room 439-A,STEVENS HOTEL 





86.12 m.p.h. while the slowest was 
72.58. 

First and second places for high 
speed went to individual products 
manufactured in France and 
England, respectively. The French 
make scored an even 100 m.p.h. 
while the best of the British cars 
set a mark of 95.74. 

Wise Gear Selection 

The extremely good power- 
weight ratio of the American au- 
tomobile and its wisely selected 
gearing give it a wide margin of 
superiority with respect to hill 
climbing ability. The tests in this 


|case were made under identical 
| conditions for all cars. The av- 








| phoned to the Reo 


| motive equipment abroad. 





erage speed of the American car 
in scaling the test grade is shown 
to be 21.41 miles an hour, as 
against 16.75 for the Continental 
model, and 16.40 for the English 
product. The slowest of the Am- 
erican cars tested exceeded the 
average of those of the other 
two with a mark of 18.47 m.p.h. 
The fastest speed recorded in this 
category by an American prod- 
uct was 23.09 m.p.h. 

Continental cars came off in 
first place with respect to brake 
performance. This test involved 
stopping the cars under study 
from a speed of 30 miles an hour 
under conditions that were iden- 
tical for all. The distance re- 
quired for the Continental makes 
was 30.54 feet, for the English 
cars, 30.92 feet and for the Amer- 
ican products, an even 31 feet 

The range of performance be- 
tween the American cars in this 
phase of performance was from 
25 to 35 feet. 

The best of all records for 
stopping performance was scored 
by an expensive French product 
which came to a halt from a 
speed of 30 miles an hour within 
21 feet. The best record made by 
an English car in this test was 
23 feet. 


52 Reos Ordered 


By Phone From 
Buenos Aires 


Lansing, Mich., Jan. 25.—“On 
Jan. 16, an order for 52 one and 
one-half ton Reo chassis was 
factory from 
Hampton-Watson & Co., our dis- 


tributor in Buenos Aires, South 
America,” says E. G. Poxson, | 
export manager of Reo Motor 
Car Co. 


“The speed required in filling 
this order, as evidenced by the 
fact that it was phoned to us, 
is just another illustration of the 
urgency of the demand for auto- 
This 
demand has been noticeably in- 


creasing during the past few 
months. 

“Ellis H. Hampton, president 
and general manager of Ham- 
pton-Watson & Co., visited the 


Reo factory early in December, 
at which time he completed ar- 
rangements for representing Reo 
passenger cars in addition to the 
Speed Wagon line, which they 
have handled since the middle of 
1934. Hampton is enthusiastic 
about the outlook for business in 
the Argentine.” 


Plans Near Completion 


For Dallas Auto Exhibit 

Dallas, Tex., Jan. 25.—Plans are 
being completed by the show com- 
mittee of the Dallas Automotive 
Trades Assn. for an automobile 
show, to be held Feb. 9-12, inclu- 
sive, at the Automobile and Man- 
ufacturers’ Bldg. 

Alterations will be made to the 
interior of the building to present 
a newness and freshness to reflect 
that of the automobiles, according 
to E. G. Luter. H. D. Bradshow 
is chairman of the show commit- 
tee. 

















Seek Legislation on 
Instalment Buying 


Vancouver, B. C., Jan. 25. 
Consolidation of provincial legis- 
lation affecting conditional (in- 


stallment or deferred payment) : 
sales is looked for at the ap-| Montreal, Can. Jan. 25.—The 


proaching session of the British| Earl of Bessborough, governor- 
Columbia legislature as the result | eneral of Canada, will officiate 
of representations made to|at the formal opening of the 
Gordon Sloan, Attorney General,| Montreal Motor Show tomorrow 
by the Retail Credit Grantors| evening, in the Sun Life Bldg. 
Assn. | The show will be under the au- 


a a : _| Spices of the Montreal Automobile 
The Bills of Sale Act and the| Senden Anan, 


Conditional Sales Act will either | 

be consolidated or amended and} The show will continue until 
brought up to date so as not to| Feb. 2, except for a Sunday clos- 
be in conflict, it is expected. |! ing on Jan, 27. 


In Readiness 
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for Opening 
Of Montreal Motor Show 


Listed among the cars that will 
be on exhibition are Austin, Cadil- 
lac, Chevrolet, Chrysler, Dodge, 
De Soto, Ford, Graham, Hudson, 
Hupmobile, LaFayette, LaSalle, 
Lincoln, McLaughlin-Buick, Olds- 
mobile, Packard, Pierce-Arrow, 
Plymouth, Pontiac, Reo, Stude- 
baker, and Terraplane. 





Adelstan Levesque is manager 
of the show. 





battery life. 


deliveries. 


Branches: New York * 





PERISHABLE 
RUSH 


HAT’S the label on foodstuffs, fruits, 

meats —“perishables” which only a 
rapid, efficient distribution system can 
deliver in good, salable condition. 


That same kind of fast, well-trained dis- 
tribution is essential for storage batteries. 
Because, without proper care, storage 
batteries deteriorate on the shelf. Conse- 
quently, the distribution system must not 
only be fast but expert in the handling 
and servicing of batteries in transit. 


Unequalled in the battery industry, 
Willard’s nation-wide distribution system 
was built to insure that all Willard Batteries 
arrive FRESH—giving customers their 
money’s worth in miles and months of 


In addition, Willard’s convenient ware- 
houses in 500 strategic market centers re- 
move the need for large retail stocks — reduce 
your investment in inventory—and assure 
you of faster turnover. 

If you, as a battery retailer, want to avoid the 
customer dissatisfaction which imperils 
your business—consider well the advantage 
of Willard’s highly trained distributing 
organization, giving fast “STORE-DOOR” 


You Take No Chances When You Take Willard 


Willar 


WILLARD STORAGE BATTERY COMPANY 
CLEVELAND, OHIO 


Factories: Cleveland * Los Angeles «+ 
Boston °¢ 
Chicago * Dallas * Cleveland * Kansas City 


Write for details of the Willard Franchise 





STORAGE 
BATTERIES 





Toronto 


Atlanta ¢ Indianapolis 
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despite the fact that few of 


have been turned out is claimed by Max Gilman, general 
manager of the Packard company. He told me a most in- 
teresting story about the reception of the new line. 

It will be remembered that the 120 did not make its 
public debut until the New York show and that it is not 


yet in production, yet, so Gilman®—— 


tells me, there had been 2,000 
customer committments before 
Jan. 1, all made evidently because 
of the faith in the Packard name 
and reputation. Bought unsight 
unseen, one might say. The dis- 
play of the model at several of 
the leading shows already held 
has been followed by orders, dis- 
tributors report, in such quanti- 
ties as to make the factory feel 
that its projection of 50,000 units 
for the complete year seems a 
logical one. 


4,500 Monthly 


The assembly line is just about 
ready to start turning out the 
120’s, and the schedule calls for 
deliveries to buyers to begin about 
March 1. It is planned to make 
2,000 in February, which will be 
followed by 4,000 in March and 
4,500 a month from then on. 

Gilman tossed over to me, sit- 
ting on the other side of his big 
desk, a sheaf of telegrams from 
distributors reporting many ac- 
tual sales. To me _ the wires | 
seemed prima facie evidence that 
the new job is moving briskly. As 
I read them Gilman told me that 
not only is the 120 making a sur- 
prising showing in the class just 
under $1,000, but that it is reach- 


¢«ing down into the so-called “dog | 
. fight,” the Chevrolet-Ford-Plym- 


outh group, proved he believes | 
by the fact that his distributors 
report ‘trade-in figures which 
seem to bear out the contention. 
In Westchester County, New 
York, the average allowance has 
been $185; in Greater New York 
$280 and in Philadelphia $250, ac- 
cording to figures given by the 
Packard general manager to bear 
out his contention. 

Some had been saying that the 
advent of the 120, a low-priced 
line in comparison with the big 
eights and twelves, would slow 
the sales of the latter. Instead of 
that Gilman claims that he has | 
evidence to prove that the 120/| 
has helped materially in moving 
the big stuff. It’s been no case of 
robbing Peter to pay Paul. 


Dealers’ Shelves Bare 


The announcement that there 
would be a 120 was made prior to 
the debut of the big models on | 
Sept. 1, but since that time the 
factory never has been caught up. 
January was the third consecu- 
tive month in which the produc- 
tion manager has underestimated | 
his requiremefits. As of Jan. 1, 
Gilman said, a country-wide in- 
ventory showed only 977 units in 





300 Motors Received 
By Twin Cities Ford 


Minneapolis, Minn., Jan. 25. 
The Twin Cities Ford plant has 
received 500 motors from the De- 
troit factory, preparatory to start- | 


ing assembly operations. F. S. 
Reinhardt, branch manager, said 
operations in the Twin Cities 


would be expanded to serve not 
only Minnesota, but Western Wis- | 
econsin, part of Iowa, North Da- 
kota, South Dakota and Montana, 
which will necessitate hiring of 


2,400 men instead of 1,400 as was | 
first planned. 


said that between 
300 and 350 automobiles will be 
turned out daily at the start, 
while the men are being accus- | 
tomed to the work, although the 


Reinhardt 


| speaker. 
| preparations for the show will be 
| completed with a breakfast at the 
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Enthusiastic Reception is Accorded Packard 120 


2,000 Sales Made Before 
Actual Showing of Cars 


By CHRIS SINSABAUGH 
Detroit, Jan. 25.—General acceptance of the public of | 
the 120 Packard, the new car added to the line this year, 





them, and those hand-made, 


stock among distributors, dealers 
and at the factory. There would 
have been 1,800 if the under esti- 
mation hadn’t been made. A year 
ago in January this inventory | 
showed 2,014. 

It is the intention to push pro- 
duction on the big models in 
January and February and ac- 
cumulate a surplus to meet the 





demand, which is expected to 
keep up. 
Packard seems well set to! 


handle merchandising of the new 
line, Gilman reporting that since 
the announcement that there 
would be a lower priced line the 
response has been such as to in- 
dicate that the company will 
double its retail outlets by March 
1. The fame of the 120 has pro- 
duced letters galore from dealers 
interested in the proposition who 
have written to the factory direct. 
These inquiries are in addition to 
the inquiries made by dealers 
through distributors which are 
many, many more. 


Salesmen End 
Show Training 


Chicago, Jan. 28. Pontiac 
dealers and salesmen in Cook 
County have just completed a 
four day intensive training period 
in preparation for the opening of 
the automobile show. 


More than 250 men have at- 
tended meetings twice a day at 
the Drake Hotel, beginning last 
Tuesday. The instruction and 
correct presentation of the car 
has been under the direction of 
H. A. Wehmeier, vice-president 
and general manager of Com- 
munity Motors, Inc., and S. C. 
Bray, sales promotion manager 
of the Pontiac Motor Co. 

W. G. Weaver, head of the 
General Motors customer’s re- 
search department was a special 
Saturday morning the 





Drake. 


A Pontiac dealer luncheon at 
which some 400 dealers from the 
Chicago area will be held Mon- 
day. H. J. Klingler, president 
and general manager, and A. W. 
L. Gilpin, vice-president and gen- 
eral sales manager, will discuss 
general policies for the coming 
season. 





M. M. Gilman 


Pierce-Arrow 


January Sales 
21/, Times 1934 


Buffalo, N. Y., Jan. 25.—Further 
indications of the upturn in buy- 
ing of higher grade product are 
reflected in 


January retail 
sales increases 
reported today 


by Pierce - Ar- 
row. 

“Based upon 
the results of 
the 1935 Pierce- 
Arrow’ exhibits 
at the January 
automo bile 
shows, we now 
can say defi- 
nitely that Pierce-Arrow retail 
sales this month will be two and 
one-half times greater than those 
of January, 1934,” said Thomas J. 
O'Rourke, general sales manager. 

“Deliveries to customers of the 
new 1935 models already have be- 
gun. Not only has our entire 
January production been 
absorbed, but the carry-over is 
building up a substantial bank of 
orders for February.” 





T. J. O'Rourke 


All Available Space 


Taken for Olean Show 


Olean, N. Y., Jan. 25.—All space 
for the Olean Automobile Show, 





in the State Armory Jan. 26 to| 


Jan. 30, has been taken, and never 
before has there been shown the 
interest in an approaching auto- 
mobile show here. 

Mayor Fred W. Forness will of- 
ficially open the show Saturday 
afternoon. The show will be under 
the direction of the Olean Ex- 
change Club and Company I of 
the National Guard. 


John W. Loranger 


Pasadena, Calif., Jan. 25.—John 
W. Loranger, former sales manager 
of Packard Motor Co., died here 
Monday. He is survived by his wife 
and two sons. 








Business 


New York, Jan. 25.—Business 


| conditions have improved during 
the past month and will continue 
|to improve during the next five 


months, in the opinion of business 
leaders throughout the United 
States, according to the seventh 
National Statistical Survey of 
Business Attitudes, released last 
week by Percival White, presi- 
dent, Market Research Corp. of 
America, and Edward L. Bernays, 
counsel on public relations. Ques- 
tionnaires were sent to business 
leaders in the last week of De- 
cember, asking their opinions on 
present conditions and their fore- 
easts for one, three, and five 
months ahead. 

Respondents are much more 
satisfied with present business 
conditions than they were a 
month ago, the percentages being 
as follows: excellent, 4.5 per cent; 
good, 37.5 per cent; fair, 54.5 per 
cent; bad, 3.5 per cent. This 
contrasts with last month’s per- 
centages: excellent, 2.0 per cent; 
good, 25.4 per cent; fair, 66.1 per 
cent; bad, 6.5 per cent. 

Asked to give an opinion as to 
business conditions three and five 
months ahead, 65 per cent of the 
business leaders stated that they 





Mexican Group 
To Attend AMA 
Road Meeting 


Washington, Jan. 25.-Members 
of the Mexican delegation to the 
annual convention of the Ameri- 
can Road Builders Assn. here this 
week will be guests of honor of 
the export committee of the 
Automobile Manufacturers Assn. 
at a luncheon in Detroit next 
Wednesday. The invitation of 
Robert C. Graham, chairman of 
the committee, was accepted by 
the group today. 

Others who will attend as the 
special guests of the industry are 
Thomas B. MacDonald, chief of 
the United States Bureau of Pub- 
lic Roads and Claudius Murchi- 
son, director of the Bureau of 
Foreign and Domestic Commerce. 

Members of the Mexican dele- 
gation are Guillermo Gonzalez, 
John Rivera, Eduardo Villasenor, 
and William Furlong. 

The luncheon will be held at the 
Recess Club and will be attended 
by export managers of the vari- 
ous automobile companies. 


Want Low Fees 
St. Paul, Minn., Jan. 25.—Claims 
of state officials that unless automo- 
bile license fees are restored to the 











| higher figures the federal govern- 


ment will pass by Minnesota in the 
distribution of highway funds were 
attacked today by state senator W. 
L. Roepke of Faribault, chairman of 
the senate motor vehicle committee. 
He declared that 95 per cent of the 
state’s residents are anxious for con- 
tinued low rates. 





Why the De Sade Acta Glides 





| One of the chief factors contributing to new riding comfort in the 1935 De Soto Airstream is the distribu- 


plant has a capacity of 700 auto- | tion of weight which is said to eliminate pitching and cradle the passengers between the front and 
This phantom view shows how it’s done. 


mobiles daily. 


rear axle. 





‘National Survey Shows 


Is Improving 


expected March business condi- 
tions would be even better than 
they are now, while 68 per cent 
forecast better business conditions 
for May. In other words, a cumu- 
lative improvement is forecast by 
those who answered the survey. 
There was considerable variance 
in optimism in the 12 Federal 
Reserve districts regarding condi- 
tions five months ahead. Most 
optimistic are Cleveland, 78 per 
cent; Chicago, 74 per cent; New 
York, 72 per cent; San Francisco, 
72 per cent, Dallas, 71 per cent; 
Richmond, 71 per cent. Least op- 
timistic are Minneapolis, 50 per 


cent; Philadelphia, 57 per cent; 
Boston, 58 per cent; Kansas City, 
58 per cent. 


The following tables give the 
percentage totals for all districts. 


PRESENT CONDITIONS 


Business excellent ......e+eeee0s 4.5 
Business fOOd ....seeeeeereeeece 37.5 
Business fair ........ceeccccece 54.5 
Business bad .........-ceccccseee 3.5 
100.0 
FUTURE CONDITIONS 
January March May 
Business will be same 52.8 24.6 13.5 
Business will be better 21.4 65.1 68.2 
Business will be worse 23.3 5.6 5.6 
No opinion given 2.5 4.7 12.7 
100.0 100.0 


All | Avedialilie 


Space is Drawn 


| . St. Paul Show 





St. Paul, Minn., Jan. 25.—All 
available display space in the 1935 
St. Paul automobile show was 
taken today when drawings were 


| held among the 22 exhibitors. 


The show, sponsored by the St. 
Paul Pioneer Press and Dispatch 
and the St. Paul Daily News in 
co-operation with the automotive 
dealers, will be staged Feb. 2 to 
9, inclusive. 

A 50 per cent increase in sales 
and attendance over last year is 
anticipated. 

The makes of automobiles for 
which space has been allocated 
include Chevrolet, Ford Plym- 
outh, Oldsmobile, Dodge, Stude- 
baker, Pontiac, Buick, Chrysler, 
Terraplane, Hupmobile, Nash, 
Hudson, Graham, Packard, Reo, 
LaFayette, De Soto, Cadillac, 
Pierce-Arrow and Lincoln. 

The show will be open daily 
from noon to midnight except 
Sunday. The exhibits will close 
at 10 p.m. daily and dancing will 
occupy the other two hours. 

The committee, now busy on a 
scheme for the decorations, prom- 
ises they will be among the best 
ever seen at a St. Paul automobile 
show. 

Members of the show commit- 
tee are Clyde W. Norton, Bing- 
ham and Norton; J. R. Fry, Ow- 
ens Motor Sales Co; John Finch, 
Finch Chevrolet Co.; W. F. Johns, 
general manager, Dispatch-Pio- 
neer Press; Charles Anderson, 
Holt Motor Co.; John B. Rihm, 
Rihm Motor Co., and C. P. Joy, 
Joy Brothers Motor Co. 


92,103 Men Employed 
In Federal Road Work 


Washington, Jan. 25.—Progress 
made on emergency construction 
of public works highways to date, 
says a statement of the U. S. 
Bureau of Public Roads, shows a 
total of 536 projects, estimated 
to cost $25,581,000, approved but 
contracts not yet awarded; 845 
projects, estimated to cost $35,- 
497,000, awarded but not yet under 
construction; 2,412 projects, esti- 
mated to cost $148,655,000, under 
construction; and 7,472 projects 
completed at a cost of approxi- 
mately $327,180,000. 

The 2,412 projects under con- 
struction involve 6,926 miles of 
road and are giving regular em- 
ployment to 92,103 men, it is 
stated. 











Automobile and Truck ® 


Manufacturers 


A 

AMERICAN AUSTIN CAR CO., Inc., 
Pa.—-Blackstone Hotel--R. 0. Gill, pres. 
gen. mer. 

AUBURN AUTOMOBILE CO., Auburn, Ind.— 
Stevens Hotel—R. H. Faulkner, pres.; H. T. 
Ames, vice-pres.; N. E. McDarby, vice-pres. 
in charge of sales; John Tainsh, sales mgr. ; 
H. G. Hersh, adv. mgr.; Horace Millhone, 
sales prom. mer.; Ab. Jenkins, exp. ener.; 
8. V. Harding, sales rep.; E. J. Grimshaw, 
N. O. Gilbert, Philip Rozelle, D. E. Rice, 
R. C. Nisbet, J. J. Grant jr., dist. sales 
mgrs.; A. Landis, vice-pres. in charge of 
prod.; H. C. Snow, vice-pres. in charge of 
engrg.; H. L. Dunn, vice-pres. in charge of 
pur.; G. H. Kublin, chief engr. 

AUTOCAR CO., Ardmore, Pa.—1716 W. Persh- 
ing Rd.—Robert P. Page jr., pres.; H. M. 
Coale, vice-pres.; J. A. Donnelly, Ray D. 
Peo, J. O. Warner, dist. mers 


B 


BUICK MOTOR CO., Hamilton Ave., 
Mich.—Blackstone Hotel—Harlow H. Curtice, 
pres. and gen. megr.; W. F. Hufstader, vice- 
pres. and gen. sales mer.; F. A. Bower, chief 
engr.; Thos. H. Corpe, adv. mer. 


Cc 

CADILLAC MOTOR CO., 
Edgewater Beach-—J. ©. 
mer. Blackstone Hotel 
ady. megr.; Chas. F. Boos. Drake Hotel—H. 
W. Peters, asst. gen. sales mgr. Biackstone 
Hotel—E. Schevera, Fleetwood body div. 

CHEVROLET MOTOR CO., General Motors 
Bldg., Detroit, Mich.—Drake Hotel—W. E. 
Holler, gen. sales mgr.; H. B, Hatch and 
Felix Doran jr., asst. gen. sales mgrs.; C. P. 
Fisken, adv, mgr.; J. P. Gormley, pubty. dir. 

CHRYSLER SALES CORP., Detroit, Mich.— 
Stevens Hotel—Burch E. Greene, dir. of adv. 
and sales prom.; J. J. Palmer, asst. to Byron 
Cc. Foy; C. L. Jacobson, L. G. Peed and 
J. W. Frazer, vice-pres.; F. C, Himmelman, 
mer. of wholesale, sales prom.; E. Phil 
Merrill, lecturer. 

CONTINENTAL MOTORS CORP., 12801 E. 
Jefferson Ave., Detroit, Mich.—Stevens Hotel 
—G. Hall Roosevelt, dir. of sales; O. R. 
Baird, mer. auto. sales; A. R. Smith, mer. 
ind. sales; A. Wild, adv. mgr.; W. R. Angell 
ir., serv. div.; F. T. Gould and Frank Crete, 
sales reps.; E. T. Vincent, engr.; H. A. 
Mitchell, serv. mer 


Butler, 
and 


Flint, 


Detroit, Mich.— 
Chick, gen. sales 
Frank J. Denner, 


D 

DIAMOND-T MOTOR CAR CO., 4517 W. 26th 
St., Chicago, Ill.—Palmer House, also 4517 
W. 26th St.—C. A. Tilt, pres.; E. J. Bush, 
vice-pres. and sales mer.; C. A. Peirce, vice- 
pres. and chief engr.; S. A. Cook, vice-pres, 
and secy.; J. L. Krickl, asst. sales mer.; 
W. 8S. Baldwin, sales prom. mgr.; W. R. 
Brown, J. A. Hayes, E. A. Manning, Ray 
Wilson. (Special display at 4517 W. 26th 
8t., Chicago, Ill.) 

DODGE BROTHERS CORP., 7900 Jos. Campau, 
Detroit, .Mich.—Suite 1729, 333 N. Michigan 
Ave. Bidg., Chicago, I!ll.—L. D. Cosart, 
Chicago reg. mar. 

DUESENBERG, Inc., 1511 W. Washington St., 
Indianapolis, Ind.—Stevens Hotel--H. T. 
Ames, pres.; P. A. Watson, vice-pres.; V. C. 
Hall, sales mgr.; John Graham, mer. body 


div 
F 
FEDERAL-MOGUL CORP., 
Detroit, Mich. — Sherman 
Rodger, vice-pres. and dir. of sales. Stevens 
Hotel—F. Kellison, serv. mgr., repl. parts 
div. 2346 S. Dearborn St.—H. C. Skinner, 
Chicago branch mer. 
FEDERAL MOTOR TRUCK CO., 5780 Federal 
Ave., Detroit, Mich.—Stevenson Hotel—M. L. 
Pulcher, pres.; J. F. Bowman, vice-pres. 


G 
GENERAL MOTORS CORP. 
Blackstone Hotel. 
GRAHAM-PAIGE MOTORS CORP., 
Warren Ave., Detroit, Mich. J. B. 
pres.; R. C. Graham, vice-pres.; A, I 
pres. and sales mer 


H 

HUDSON MOTOR CAR CO., 12601 Jefferson 
Ave., Detroit, Mich.—Palmer House—W. R. 
Tracy, gen. sales mgr.; W. A. James, adv. 
mer.; C. G. Beeching, asst. sales mgr.; 8. P. 
Frame, disp. engr.; C. F. Worfolk, com. car 
engr.; T. H. Stambaugh, gen. serv. megr.; G. 
H. Hudson, asst. gen. serv. mgr.; N. K. 
Vandersee, dist. mgr. 

HUPP MOTOR CAR CORP., 3641 E. Milwau- 
kee, Detroit, Mich.-Stevens Hotel—w. J. 
McAneeny, pres. and gen. mer.; I. M. 
Kauffelt, asst. sales mgr.; C. E, Salisbury, 
dir. of serv.; F. H. Fenn, sales megr.; F. W. 
Munro, adv. mer.; F. FE. Watts, chief engr. 


INTERNATIONAL HARVESTER CO. OF 
AMERICA, 606 S. Michigan Ave., Chicago, 
Tll.—606 S, Michigan Ave.—J. L. McCaffrey, 
mgr. domestic sales; I. B. Dawson, asst. 


11031 Shoemaker, 
Hotel—D. W. 


Headquarters— 


8505 W. 
Graham, 
Philip, 


vice 


mgr. domestic sales; W. F. McAfee, mar. 
motor truck sales; T. B. Hale, asst. mer. 
motor truck sales; M. F. Peckels, mgr. natl. 
acct. sales; A. W. Svcarratt, chief auto. 
engrg.; W. D. Reese, chief engr. motor trucks; 
M. F. McCarty. mer Chicago branch. 
(Special display at 611 W. Roosevelt Rd.) 


N 


NASH MOTORS CO., Kenosha 
Hotel—C. H. Bliss, vice-pres 
sales; Courtney Johnson, 
T. E. Chancellor, west 
Bradford, reg. megr.; ¢ u 


mer 
Oo 


OLOS MOTOR WORKS, Lansing, Mich. — 
Palmer House—D. E. Ralston, vice-pres, and 
gen. sales megr.; J. J. Carter, asst. to the 
pres.; G. H. Bernard, fety. mgr.; H. A. 
Trevellyan, asst. gen. sales mer.: G. R. 
Browder, sales dept.; V. C. Havens, adv. 
mgr.; M. P. Vorberg, sales prom. mer.; F. G. 
Sander, compt.; Maynard Murray, energ. 
dept.; J. W. Schiller and J. D. Rose, serv. 
dept.; James Dykstra, R. C. Stolte, J. F. 
Wolfram, H. F. Currier, J. H. Alfes and 
P. Tt. Tenney, engrg. dept. 


Wis. —Congress 
and dir. of 
sales mer.; 

mer.;: H. N 

Domville 


gen 
sales 


A) 


dist. | 
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Representatives, Their Hotel Headquarters While at the Show, and Their Permanent Addresses 


P 

PACKARD MOTOR CAR CO., 
—Blackstone Hotel—M. M. 
pres. and gen. megr.; F. H. 
of adv.; H. F. Olmstead, dir. of pub.; 
H. W. Hitchcock, asst. adv. megr.; G. L. 
Logan, E. C. Ellison, G. W. Gaste, asst. 
sales prom.; L. W. Slack, sales prom. 
megr.; N. C. Rogers, D. J. Brady, C. H. 
Sigritz, asst. sales prom, megrs.; W. M. 
Packer, sales mgr.; H. W. Potter, mgr. cus- 
tom car div.; R. W. Carson, mgr. of dists. ; 
L. T. Mullan, H. B. Anderson, dist. mars. 

PIERCE-ARROW MOTOR CAR CO., 1695 Elm- 
wood Ave., Buffalo, N. Y¥.—Hotel Stevens— 
A. J. Chanter, pres.; M. C. Ewald, treas.; 
. J. O'Rourke, gen. sales mgr.; A. V. Grief, 
asst. to pres.; G. D. Aberdeen, asst. gen. 
sales mgr.; R. B. Miller, dir. of pur.; L. F. 
Maurer, chief engr.; W. MacD. Fegen, art 
and accessory mgr.; A. M. Russell, W. G. 
Shortal, Geo. C. Merrill, zone megrs.; B. H. 
Warner, vice-pres. in charge mfrg. 

PLYMOUTH MOTOR CORP., Lynch Rd and 
Mt. Elliott, Detroit, Mich, — Knickerbocker 
Hotel—H. G. Moock, vice-pres.; J. B. Wag- 
staff, dir, of adv. and sales prom. (Special 
display at Coliseum.) 

PONTIAC MOTOR CO., Pontiac, Mich. — 
Drake Hotel—A. W. L. Gilpin, vice-pres. and 
gen. mer.; H. J. Klingler, pres. and 
gen. megr.; D. U. Bathrick and C. P. Simp- 
son, asst. gen, mers.; F. A, Berend, 
adv. mgr.; B. B. adv. mer. 


Mich, 
vice- 
dir. 


Detroit, 
Gilman, 
McKinney, 


sales 


sales 
Kimball, asst. 


R 

REO MOTOR CAR CO., 
Hotel Stevens—C. A. Triphagen, sales mgr. ; 
W. W. Mohun, asst. sales mgr.; C. F. Wat- 
son, div. sales mgr.; D. C. Streeter, serv. 
mer.; W. G. Eversman, adv. mer.; Don BE. 
Bates, pres.; Ray De Vlieg, vice-pres. (works 
mer.); Allen Struble, truck sales mer.; G. E. 
Smith, vice-pres. (pur. megr.). 


Lansing, Mich,— 


STUDEBAKER SALES CORP. OF AMERICA, 
Main and Bronson Sts., South Bend, Ind. 
Paul G. Hoffman, pres.; H. 8S. Vance, charge 
of engrg. and prod.; A. G. Rumpf., treas.; 
Q@. D. Keller, gen. sales megr.; L. K. Manley, 
mer. of branches; J. P. Roche, J. M. Cleary, 
adv. counsels; Morrow Krum, pubty. dir.; 
Ottis Lucas, sales prom. megr.; D. O. Wilson, 
gen. serv. mgr.; R. A. Vail, gen. prod. megr.; 
D. G. Roos, chief engr.; W. S. James, re- 
search engr.; E. C. Mendler, mgr. parts & 
accessories div.; W. H. Edwards, gen. mer. 
truck div.; C. H. Wondries, mgr. of truck 
sales; A. L. Frank, vice-pres. and gen. mer. 
Export Corp.; J. R. Hughes, chief body engr. ; 
K. B. Elliott, mgr. suby. operations; R. F. 
Gloster, mgr. Chicago branch; L. 8. Morrin, 
asst. mgr. Chicago branch; D. B. Garrett, 
T. R. Hutson, A. J. VanHecke, dist. mgrs. 
Chicago branch; Jos. Swanson, W. Van der 
Meulen, dist. mgrs. Chicago branch (truck); 
R. E. Cole, comm. car engr.; E. L. Hoyt, 
mar. car order dept:; D. R. Osborne, sales 
training dir.; E. S. Jordan, special rep.; 
L, Williams, mgr. retail mangt. div.; R. G. 
Hudson, mer. comm. vehicle div., Export 
Corp. 


STUTZ MOTOR CAR CO. OF AMERICA, Ine., 


Indianapolis, Ind.— 
2347 S. Michigan 
pres.; W. O. 


10th and Capitol Aves., 
Care Stutz Chicago Co., 
Ave. — Edgar 8S. Gorrell, 


Hopkins 
Ww 

WHITE MOTOR CO., 842 E. 79th St., Cleve- 
land, O.-—Blackstone Hotel—Geo. F. Russell, 
vice-pres. and sales mer.; J. N. Bauman, 
asst. sales mer.; H. E. Seanor, vice-pres,; 
E. H. Taylor, Chicago dist. mgr.; Stanley 
P. Seward, adv. mgr.; E. W. Stock, gen. 
serv. mgr.; Frank Alborn, chief engr.; Robert 
Cass, secy. engr. com.; A. J. Scaife, fleld 
engr.; Geo. W. Smith, vice-pres. prod.; Paul 
Castner, dir. dealer op.; J. A. Keggin jr., 
sales mer. motor coaches; H. K. York, 
vice-pres. 

WILLYS-OVERLAND, Toledo, 0.—Stevens Ho- 
tel—R. J. Archer, sales megr.; R. Baldwin, 
Walter Schott (Special display at 2309 
Michigan Ave.) 


Parts—Accessories 


A 


MFG. CO., 
Stevens 


735 
Hotel 


ACCURATE PARTS 
Ave., Cleveland, 0 
Saks, vice-pres 

AC SPARK PLUG CO., Flint, 
Hotel—F. S. Kimmerling. pres 
mer.; Wilson S. Isherwood, gen. sales mer.: 
Earl McGinnis, adv. mer.: M. W. Gotthelf, 
sales prom. mer.; R. E. Merrell, dist. sales 
mer.; C. E. Erickson, sales engr. 

AETNA BALL BEARING CO., Chicago, Ill.— 
Stevens Hotel—G. W. Nordstrum, gen. mer.: 
FE. K. Zitzewitz, ch. eng.: W. T. Keller, 
dist. mgr.; C. V. Johnson, dist. rep. 

ALMETAL UNIVERSAL JOINT CO., 
E. 55th St., Cleveland, 0.—-Hotel 
8. F. Dupree jr., pres.: W. H 
Chicago dist. mer. 

AMERICAN CABLE CO., 
Wilder Gutterson, sales mer.; 
D. T. Fraser, Joseph H Rose, (Charles 
Pokorny, sales eners.: George Laman, engr 

AMERICAN TIRE GUARD CO., Detroit, Mich 
—Stevens Hotel—Ralph DePalma, sales enagr.; 
Benjamin 8S. Pogel, pres.; William Joy, dir.; 
William G. Gilbert, mgr. dealer sales div.; 
E. R. Grace, adv. counsel 

ARO EQUIPMENT CORP., Bryan, 0.—-Stevens 
Hotel—I. B. Nielsen. vice-pres.; C. E. Thrie, 
sales prom. mer.; Irving Wagner, special rep. ; 
CC. W. Cinter, emgr.: J. C. Williams, div 


mar 
B 


JOHN BEAN MFG. CO., 
Stevens Hotel—-H. L. Faust, 
S. Phillips, sales engr.; H. C. 
pres.; (. IT. Hoffman, salesman. 

BEAR MFG. CO., 2030 Fifth Ave. Rock 
Island, Ill.—6104 Woodlawn Ave., Chicago, 
til.—H. A. Kridler, sales rep. 

BENDIX AVIATION CORP., 
Chicago — Congress Hotel — Vincent Bendix, 
pres.; Walter J. Buettner, vice-pres. and 
treas.; H. A. Gossner, sec.; Charles Marcus, 
W. L. McGrath, vice-pres.; V. W. Kliesrath, 
vice-pres. and dir. auto. engrg.; Karl M. 
Wise, tech. advisor; Herbert L. Sharlock, 
dir. pub, relations 


Central 
Morrts 
Mich.—Stevens 
and gen. 


1553-55 
Stevens— 
Reeves, 


Bridgeport, Conn. 
Harry Williams, 


Mich.— 
mer.; C 
vice- 


Lansing 
sales 
Lisle, 


New York and 





HYDRAULIC BRAKE CO., Detroit, Mich.— 
Congress Hotel—Don 0. Scott, pres.; W. J. 
Buettner, vice-pres.; Otto C. Lang, vice-pres. 
and sales mer. 

M 


South Bend, Ind. 
Bendix, Wal 
W. Kliesrath, dir 


vice-pres.; F. B 


BENDIX BRAKE CO., 
Congress Hotel—Vincent 
ter J. Buettner, freas.; V. 
engrg.; D. L. Gallup, 
Willis, dir. of sales, 


BENDIX-COWDREY BRAKE TESTER, Inc., . a 
South Bend, Ind.—Congress Hotel—D. 0. | MARSHALL ASBESTOS CORP., Troy. N. Y. 


Scott, pres.; F. B. Willis, dir, sales.; A. E Congress Hotel—-Furber Marshall, pres. ; 
Feragen, field sales supervisor. Cc. W. Butterfield, vice-pres., sales; Karl 
BENDIX PRODUCTS CORP., South Wise, vice-pres., engrg.; R. L. Moore, dir. 
Ind.—Congress Hotel—Vincent Bendix, pres. research; Frederic Weyburne, secy.; N. Wm. 
and gen. mgr.; Walter J. Buettner, treas. ; Nelson, fety. supt.; H. C. Hodson, asst. 


V. W. Kliesrath, J. P. Mahoney, F. C treas.; A. H. Greywacz, sales mer. 
Mock and F. B. Willis, vine-g0en. F. H.| MOTOR IMPROVEMENTS, Inc., 365 Freling- 


Wells, asst. to dir. engre.:; D. L. Gsllup,| huyeen Ave. Newark, N. J.—Stovens Hotel— 
chief engr., brake div.; A. C. Chambers, sales J. A. Graham, pres.; L. W. Williams, chief 
engr.; O. C. Holaday, serv. sales mgr.; A. E. engr.; F. P. Herman, mar. of fety. sales; 
Feragen, field sales supervisor; Roy C. Allan, - mt eee mer.; H. B, Graham and 
asst. sales mgr. carb. div.; Watt EB. Babler ae eee, See 

and John R. Bartholomew, truck reps.; H. D MULTIBESTOS CO., 235 
Hukill, asst. mgr. tech. serv.; H. L. Shar ridge Mass.—Stevens : 
lock, dir. of pub. relations. and J. A. Lunn, vice-pres. 2021 S. Michigan 

BENDIX-STROMBERG CARBURETOR CO.. Ave.—R. S. Cotter, mer. Chicago branch; 
South Bend, Ind.—Congress Hotel-—Vincent F. J. McGrail. J. A. Gutenson and Clyde 
Bendix. pres.; W. J. Buettner, treas.; F. C Elson, sales Stevens Hotel—-E. G 
Mock, vice-pres.; F. B. Willis, dir. of sales;| lake, sales rep 
Roy C. Allan, asst. sales mer. 

BENDIX - WESTINGHOUSE AUTOMOTIVE 
AIR BRAKE CO., Pittsburgh, Pa.—Congrese 
Hotel—Vincent Bendix, pres.; S. G. Down, 
vice-pres.; R. M. Heinrichs, gen, mer.; Clyde 
Ohl, dir. of sales; Vance Howe, west. rep 
J. H. Mayforth, sales engr. 

BOUND BROOK OIL-LESS BEARING CO., 
Bound Brook, N. J.—Palmer House—W. F 
Jennings, pres.; H. O. Johnson, sales mer. ; 
F. A. Golling, Chicago rep 

BRAGG-KLIESRATH CORP., 
Ind.—Congress Hotel—vV. W. 
W. J. Buettner, treas.; F. 
sales; R. P. Breese, chief engr 

BURD PISTON RING CO. (and subsidiary, 
Liberty Foundries Co.), 24rd Ave. and 10th 
St., Rockford, Ill.—Stevens Hotel—F. M. 
White, pres.; A. A. Lundgren, vice-pres. and 
sales mer.; J. W. Van Duyn and EB. F 
Eiseman, reps. 

BURGESS-NORTON MFG. CO., Geneva, 
Stevens Hotel—C. M. Burgess, pres.; 
Burgess, vice-pres.; €. B. Johnson, 

e : OHIO CARPET CO., Fisher Bidg., 
mer.; J. P. Anderson, salesman Mich.—-University Club, Chicago—1 
Co Smith, vice-pres 


CASCO PRODUCTS CORP., 1233 Railroad Pp 


Ave. Bridgeport, Conn.--616 $8. Michigan! peneectioNn GEAR CO., 152nd St. and 


Ave.—Carl E. Vaughn, sales mer in 
‘ Vincennes Ave., Harvey, Il. —2620 S. Miohl- 
CHICAGO RIVET & MACHINE CO., 1830 S. gan Ave.—D. If. Daskal. pres.; 8. R. Wolff, 


5 ee Nice a hte. 
ar ites ss Ts = “oe = J vice-pres.; S. I. Slomo and E. A. Russell, 
ee a ee list. mers. 
M ssey cy anc sules rt j . 
oe oe et + fi 6 ee OPO Oh ai 
’ a Wellington Hote!—-Jack Schneeberg and Geo. 
D J. Bock, east. sales reps. (Special display at 


Ve rr te 
Hlenry St. and Penna Wellington Hotel.) R 


Sherman Hotel—-L. A. 
RAYBESTOS-MANHATTAN, Inc., Bridgeport, 


sales mer. 
DOLE VALVE CO., 1901-1933 Carroll Ave., Conn.—Stevens Motel—John H. Merrell, vice- 
pres.; E, A. Wales, equip. sales mgr.; H. C. 


Chicago, Ill.-—Stevens Hotel—John L. Dole, 
secy.; Thos. B. Chace, sales rep.; R. M. a -—«* a lan. 
ik, esien ten, Devel: HL Deaneun. Dishman, Detroit mer.; C. Bockius, develop 
ment ener. 
ROTARY LIFT CO., 


engr.; J. K. Lund, engr.; Stuart G. Phillips, 
1. Se. phis, Tenn.—-538 §. Clark 8t., 
E W. Elserer, dist. mgr 
ECLIPSE MACHINE CO., Elmira, N. Y¥.— 
Congress Hotel—W. L. McGrath, pres.; M. P. Ss 
Ferguson, vice-pres.; H. C. Bush, sales mgr.;| scintTiLLA MAGNETO CO., Sidney, N. Y 
M. P. Whitney, engr.; R. W. Keeley, Detroit. Congress Hotel Vincent Bendix, pres.; H. 
G Hanni, vice-pres. and gen, mer; T. Z 
GUARANTEED PARTS CO., Inc., 250 W. 54th | _ Fagan, vice-pres.; A. 4. Poole, sales ener. ; 
St.. New York, N. Y¥.—Stevens Hotel—J. 3. | STANT MFG. CO., 1120 Columbia, Conners- 
Braude, sales mer ville, Ind.—Hotel Auditorium—J. L. Schatz- 
mann, mer. jobbing div.; Jos. P. McCarthy, 
H Chicago rep 
JOHN C, HOOF CO., 152 N. Franklin. St.,| STERLING CABLE CORP., Port Huron, Mich. 
Chicago, Tl.—1!62 WN, Franklin St.—A. C -Stevens Hotel—V. F. Dobbins, pres.; Ray 
Hoof and H. ©. Kepner, vice-pres.; A. M. Barber, B. R. Peacock, D. M. Skirving and 
Sucksdorf and 8S. B. Potter, salesmen. R. B. Myers, reps 


pres. ; 


Bend 


Harvey St., Cam- 
Hotel—M. T. Rogers 


reps 


N 


NEW DEPARTURE MFG. CO., 
Grand Blvd., Detroit, Mich. F. 
ner, west. sales mer: €. D. 
engr.: G. W. Fowler mer 
Nelson B. Nelson, sales engr. 

NEW PROCESS GEAR CORP., Syracuse, N. 
Y.—-Stevens Hotel--A. A. Henninger, pres.; 
Hf. S. Thurner, vice 

NORMA - HOFFMANN 


3044 OW. 
W. Marsch 
McCall, sales 
Chicago office; 


pres 

BEARINGS CORP., 
Stamford, Conn Stevens Hotel-—-W. M. 
Nones, pres.; 0. I. Wilson, vice-pres.; H. J. 
Ritter, asst. secy.; G. KR. Bott, engrg. mar. ; 
D. E. Batesole, engrg. mer.; C. W. 
Hedler, mgr. of distributors’ sales; M. B 
Hawxhurst, Detroit mer.; T. J. Harley, 
Chicago dist. mer.; C. H. Wallace, D. W. 
Robinson and D. E. Christopher, sales engrs. ; 
R. E. Hecker, Cleveland dist. mgr.; C. H. 
Iluntoon, sales engr.; ©. D. Kilham, Cin- 
cinnatl dist. mar 


South 
K liesrath, 
Willis, 


Rend, 
pres. ; 
dir. 


asst 


1. 
F. E. 


sales 
eles Detroit, 


Tlenry 


DALL MFG. CO., Itnc., 
R. R., Cleveland, 0 
Dall, pres.; J. P. Andersen, dist. 


1055 Kentucky St., Mem 
Chicago —C. 


List of Accessory Exhibitors 


Space No. 


Aro Equipment Corp., Bryan, O. 
Bendix Aviation Corp., South Bend, Ind. 
Bruns & Collins, Inc., 2532 Cottage Grove Ave., Chicago.47-48 
Caie, Thomas J., Co., 307 N. Michigan Ave., Chicago 
Champion Pneumatic Machinery Co., 8164 S. Chicago 
Ave., Chicago 
Chevrolet Motor Co., Wrigley Bldg., Chicago 
Chicago Manufacturing & Distributing Co., 1928 W. 
46th St., Chicago 
Chicago Motor Club, 66 E. South Water St., Chicago. . 
Chilton Co., 56th and Chestnut Sts., Philadelphia, Pa 
Columbia Axle Co., 850 E. 72nd St., Cleveland, O. 
Cooper, Harry W., 2135 Indiana Ave., Chicago 
Continental Motors Corp., 12801 E. Jefferson Ave., 
Detroit ..... ; 
Electro Products Co., 28 E. Jackson Blvd., Chicago 
Fisher Body Co., Detroit 
Ford Motor Co., 2220 S. Michigan Ave., Chicago 
17 to 20 and 33 to 36 





Hercules Motors Corp., Canton, O. 
Hughes, Edward J., Dept. of Automobile Licenses, 
Springfield, Tl. 
Ingersoll-Rand, Inc., 400 W. Madison St., Chicago. 
Machol, Morris R., Fleet Owner List Co., 1819 
Broadway, New York City 
Motor Magazine, 572 Madison Ave., New York City 
Outdoor Life, Chicago 
Quarrie, W. F. & Co., 35 E. Wacker Drive, Chicago 
Ryerson & Haynes, Inc., General Motors Bldg., 
Detroit ; 30-31-32 
Socony Vacuum Oil Co., 59 E. Van Buren St., Chicago. .37-38 
Stewart-Warner Corp., 1826 Diversey Parkway, 
Chicago 
Stuart, D. A., & Co., 2727 S. Troy St., Chicago... 
3-Way Windshield Wiper Co., Caswell Block, 
Milwaukee, Wis. ; 
Unity Manufacturing Co., 2909 Indiana Ave., Chicago 
Weaver Manufacturing Co., Springfield, Ill. 
Weidenhoff, Joseph, Inc., 4352 Roosevelt Ave., Chicago 


STOVER MFG. & ENGINE CO., Freeport, IL. 
Sherman Hotel—Carl H. Swartz,  vice- 
pres. and mgr. auto. div. 
D. A. STUART & CO., 2727-2753 8. Troy St.. 
Chicago, Ill. T. B. Langdon, vice-pres.; W. 
H. Oldacre, vice-pres.; W. H. Huelster, west. 


sales mer 
T 
THOMPSON PRODUCTS, Inc., 2196 Clarkwood 
Rd., Cleveland, O.—Stevens Hotel—-L. M. 
Clegg, vice-pres. and gen. sales mer.; G, V. 
Sevald, mgr. equip. sales, Cleveland. 
TIMKEN ROLLER BEARING CO., Detroit 
—Stevens Hotel—Wm. Umstattd, pres.; L 
M. Klinedinst and H. J. Porter, vice-pres.; 
EK. Wooler, chief engr.; W. H. Richardson, 
mgr. Service & Sales Co.; R. P. Kelley, adv. 
mgr.; J. R. Comber, asst. to  vice-pres., 
charge of sales; E. W. Austin, dir. of sales; 
G. W. Waters, dist. sales mgr.; R. M. Riblet, 
asst. chief engr.; S. C. Partridge and E. M. 
Schultheis, sales engrs. 
TIMKEN STEEL & TUBE CO., 
Stevens Hotel—F. J. Griffiths, 
Gibbons, dir. of sales; H if. 


vice-pres 
U 


UNITED AMERICAN BOSCH CORP., Spring 
field, Mass.—Stevens Hotel—H. Waker, vice- 
pres. and treas.; ©. L. Shedd, sales mer. ; 
W. Boedecker, J. H. Schadow and F. J 
Mackey, asst. sales mgrs.; W. Feldman, E. 
A. Lynch, J. P. Burkholder, A. F. Wagner. 
W. L. Fetherston and UL. F. Acker, dist. 
mers. (Special display at Hotel Stevens.) 

UNITED STATES AIR COMPRESSOR CO., 
5300 Harvard Ave., Cleveland, O.—2626 S&S. 
Parkway--R. FP. Summers, dist. mgr.; Leo 
Spalding, sales mgr. 

UNITED STATES ASBESTOS DIVISION of 
Raybestos-Manhattan, Inc., Manheim, Pa. 
Headquarters at 629 Washington Blvd. 


w 


WARNER GEAR CO., 
Muncie, Ind. — Blackstone 
Monjar, E. 8S. Russey and J. 8 
engrs.; Vaughn Haigh, exec, 
Jolliffe, chief draftsinan; S. O. 
enar 


Canton, O.— 
pres.; F. L. 
Timken jr., 


1106 KE Seymore, 
Hotel— J. G. 
Logan, sales 

engr.; F. 
White, chief 


Associations 


A 
AMERICAN AUTOMOBILE ASSN., lennsyl- 
vania Ave. at 17th St., Washington, D. C. 
—66 E. South Water St.Charles M. Hayes, 
pres., Chicago Motor Club; J. J. Cavanagh. 
Gen. mer., Chicago Motor Club. 35th floor, 
{ LaSalle St.--Sidney S. Gorham, member 


AAA exec, com 
M 


MOTOR & EQUIPMENT WHOLESALERS’ 
ASSN., 400 W. Madison St., Chicago, Ill. 
E. T. Satchell, pres.; E. BR. Seager, vice- 
pres.; R. C. Sparks, secy.; G. L. Lockridge. 
treas.; B. M. Ruark, gen. mer.; W. C. M. 
Laurie, asst. gen. mer; N. F Vestal, 


member exec. com 


NATIONAL STANDARD PARTS ASSN., 1304 
Eaton Tower, Detroit, Mich.—Stevens Hotel 
D. W. Rodger, pres.; E. P. Chalfant, exeo 
vice-pres. Sherman Hotel-—-H. N. Nige. 
Wholesalers’ secy.; J. UL. Wiggins, fleld super- 


visor 


Publishers 


B 


BALTIMORE SUN, Baltimore, Md.—Care J. B. 
Woodward, tnc., 1713 Bowery Savings Bank 
Bidg., New York City—Wm. F. Schmick, 
bus. mer.: Charles O. Reville, natl adv 
mer.; Harry H. Willis, B. Kowalewski, auto 
adv. dept. 

PAUL BLOCK AND ASSOCIATES, 247 Park 
Ave., New York City--Stevens Hotel—Wm. J. 
Schmitt, mer.; C. F. Sitta. 

RODNEY E. BOONE ORGANIZATION, 933 
Hearst Bldg., Chicago, Il1.-Blackstone Hotel 
—F. W. Richardson, mer. Detroit office; 
D. H. Preston, James H. Ward, Murray 
Saunders, reps. 

BOSTON GLOBE, Boston, Mass.-—360 N. Michl- 
gan Ave.—Guy 8. Osborn, Grey Sullivan, 
Chicago reps.; J. R. Scolaro, A. W. Dixon, 
Detroit reps. 

BOSTON HERALD-TRAVELER, 80 Mason St.. 
Boston, Mass.—Palmolive Bidg.—George A. 
McDevitt Co., reps. 

BUSINESS PUBLISHERS 
CORP., 330 W. 42nd St., New York, N. Y. 
—McGraw-Hill Publishing Co., Inc., 520 N. 
Michigan Ave.—John Abbink, pres.; James L. 
Gilbert, vice-pres.; Orme Fetterly, rep. and 
west. mgr.: George E. Quisenberry, editor 


Cc 
CAPPER PUBLICATIONS, Topeka, Kan.—180 
N. Michigan Ave.—H. M. Breneisa, mer. 
Chicago office; Ned H. MeCormack, adv. 
mer. Capper’s Farmer. 
CHICAGO DAILY DROVER’S JOURNAL, 836 


INTERNATIONAL 


CHICAGO 


CHICAGO JOURNAL OF COMMERCE, 


CHICAGO TRIBUNE, Chicago, Il 


CINCINNATI 


Exchange Ave., Chicago, Ill.—836 Exchange 
Ave.—W. FE. Hutchinson, gen. megr.; F. C. 
Palmer, adv. megr.; J. J. McMahon, mer. 
auto. adv.; J. C. St. John, auto. editor. 


CHICAGO EVENING AMERICAN, Rodney E. 


Madison S8t., 
Wilson, auto 


Boone Organization, 326 W 
Chicago, Ill. Herbert D. 
editor; James E. Payton. 
HERALD-EXAMINER, 326 W 
Madison St., Chicago, Ill. — Stevens and 
Chicago Herald-Examiner — Robt. Copeland. 
auto, editor and megr., auto dept. Chicago 
Herald-Examiner—J. A. Dickson, natl. adv. 
mgr. Stevens—W. J. Schmitt, mer., Detroit 
office. 

12 E 
Ill.—Stevens Hotel— 
R. E. Potter, nati. 
auto. editor 
~Congress— 
editor; G. O. Strecker. 
Cc, 8S. Benham, mer. natl. 


Ave., Chicago, 
Griswold, adv. dir.; 
mer.; George Robbins, 


Grand 
F. B. 
ady 


auto. 
adv.; 


Hal 
mar. 
ady. 


Foust, 
auto. 


ENQUIRER, Cincinnati, 0. — 
Block & Associates, Palmolive 
1u.—R. C. Belser, auto. 


Care Paul 

Bidg., Chicago, 

editor. 
(Continued on Page 24) 








Men You Will Meet at the Chicago § Show 


Publishers 


(Continued from Page 23) 


CORN BELT FARM DAILIES, 836 Exchange 
Ave., Chicago, 1I11.—836 Exchange Ave.— 
W. E. Hutchinson, gen. mer.; J. J. 
Mahon, mer. auto. adv. 

LIBERTY MAGAZINE, Detroit, Mich 
Hctel—Herbert Williams. 

MORRIS R. MACHOL (Pub. of Fleet Owners’ 
List), New York, N. Y.—Stevens Hotei—M. 
Machol, Mortimer Small. 

MILWAUKEE JOURNAL CO., Fourth and 
State St., Milwaukee, Wis.—Stephens Hotel 
—P. J. Tiry, auto rep. 

NEW YORK HERALD TRIBUNE, New York 
City—Blackstone Hotel—W. R. Butler, auto. 
adv. mer. 

NEW YORK POST, 75 West 8t., 
City—180 N. Michigan Ave., Chicago, 
Dan Doody, west. King 
Prudden. 

PITTSBURGH SUN-TELEGRAPH, 
Pa.—Paul Biock and Associates, 
Michigan Ave., Chicago, I1!1.—F. E. Grunagle, 


Me- 


Stevens 


New York 
i.— 
& 


rep., Prudden, 


Pittsburgh, 
919 NL 


mer. auto. adv. dept. 

PORTLAND EVENING NEWS, Inc., Portland, 
Me. D. J. Doody, rep. 

ST. LOUIS STAR-TIMES, 12th at Delmar 


Blyds., St. Louis, Mo.—1!633 Palmolive Bidg., 
care Geo. A. McDevitt Co.—F. J. Prender- 
gast, mgr. auto. adv. 

SYRACUSE HERALD, Syracuse, N. Y.—Ble- 
marck Hotel—Walter Bligh, adv. dir., Herald; 
Daniel J. Doody, natl. rep. Prudden, King 
& Prudden. 

TOPEKA STATE JOURNAL, 800 Kansas Ave., 
Topeka, Kan. —Palmo;ive Bidg., 919 WN. 
Michigan Ave.—Paul Block and Associates. 

UTICA DAILY PRESS CO., 310 Main St., 
Utica, N. Y.—Blackstone Hotel—-Harry A. 
Fox, adv. mgr. 


NOW 


3 mile-a-minute 


BOEING 
Transport Planes 


FASTEST SERVICE 


on the 
Capital to the Lakes 
Route. 
B gpn0 nc oii 
O wo 0 cuevee 
yrs ort : spuRoM 
ott annon 
eansinaTOn 








HIGHLAND 
PARK HOTEL 


AIKEN | 
South Carolina 


Queen of 
Winter Resorts 


Located in the heart of 
the long leaf pine country, 
offering every service for 
the comfort and entertain- 
ment of our guests. 


Spacious lounge and sun 
parlors, large colonial din- 
ing room as well as pri- 
vate dining rooms where 
regular social events are 
held. 125 rooms with bath, 
single and ensuite. 

18 holes of golf—all grass 
greens and tees, first and 
eighteenth greens at hotel 
entrance. 













Special reduced rates 
for the season. 


Write for booklet. 
W. D. CHRISTIAN, Lessee 


Average Winter Temperature 55° 


{ 
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Chicago Ford Men Name 














| ° 9 N. W. Sharrock, G. Eldredge, M. A. Hollins- ) ll és O P d ri t 
Publisher’s head, R. K. White, P. L. Atkinson, W. A. arna r up rest e 
° Moffett, F. Webb, V. Young, N. W. Hopkins. 
Representatives ree 
E pennenson ee Chicago, Jan. 25._-The election , Co.; J. A. Lavery, of J. A. Lavery 
"Chicago, Til.tiinole ‘Atnietie Ghote 112 6. | Michigan on Oe in aS wren, | Of Frank H. Yarnall, general] Motor Co.; J. R. Purnell, of Pur- 
hie Z0, — u » b a * ce . . . . ad . e 
Michigan Aout, & Cavs, erick, pres.; H. T. Mitchell, vice-pres.; Todd | Manager of Glenn E. Holmes,| nell & Wilson, Inc.; L. S. Snow, 
O'MARA & ORMSBEE, Inc., 1308 Peoples Gas} Reed. Pubty.; J. .C. Roberts, sales prom, Inc., oldest Ford of Snow Bros., Oak Park and J. 
Bldg., Chicago, I11.—1308 Peoples Gas Bldg. G dealer organi- J. Wright, of J. J. Wright Motor 
—E. C. Trowbridge, L. H. Brownholtz, K. zation in the Co., president during 1934. 
Dennett, F. J. Barron, pubs. reps, Stevens} J. STIRLING GETCHELL, Inc., New Center Chi = -~ 
Hotel—Preston Roberts, pubs. rep. Bldg., Detroit, Mich.—Stevens Hotei—Orrin aides . ar aaa a ae 
GUY S. OSBORN, Sco'aro & Meeker, Inc., P. Kilbourne, Joe Donohoe, H. MacKensey, | President o the _ s 
1618 London Guarantee Bldg., Chicago, Ill.| @RACE & HOLLIDAY, 438 New Center Bidg.,| 4 U_t_h o rized Cuban Dec. Tire Import 
—1618 London Guarantee Bidg., 360 N. Detroit, Mich.—Stevens Hotel—Edward R.| Ford Dealers Show Substantial Gains 
Michigan—Grey Sullivan, vice-pres.; Guy A. Grace, pres. Assn was an- 
Osborn, secy.; Jos. R. Scolaro, vice-pres. M eae d thi Washington, Jan. 25.—Substan- 
(Representing St. Louis Globe-Democrat, Des n nce Ss : j im- 
Moines Register and Tribune, Minneapolis| MacMANUS, JOHN & ADAMS, Inc., Fisher| week. tial improvement in Cuban D 
Tribune, Boston Globe, New York Herald-| Bldg., Detroit, Mich. E. Froehlick, H. | port trade in tires during De- 
Tribune, The Baltimore Sun, Washington| Ressler, R. Sackett | Yartnadi, cember has been reported to the 
oo Inquirer. ) R | youngest presi- r U. S. Commerce Department by 
» & PRUDDEN, Inc., 180 N, : is- ‘ : com- 
Michigan Ave., Chicago, I1].—180 N. Michi-| RUTHRAUFF & RYAN, Inc., 7430 2nd Blvd., dent in the hi F. H. Yarnall A. C. Crilley, assistant trade t f 
gan Ave.—Dan Doody Detroit, Mich. —Pa:mer House—Ellis J.|tory of the s missioner at Havana. Imports o 
Travers, acct. exec.; Ernest Coler, dir. of | association has been prominent} pneumatic tires in that month 
pubty. in Chicago automobile circles} amounted to 7,997 units, which 


Ww 
ERWIN WASEY & CO., 420 Lexington Ave., 
New York City—Drake Hotel—S. R. Kudner, 
Frank Chance, 8. D. Fuson, James P. Wines. | 
P. P. WILLIS CORP., 105 W. Adams 8t., 


was 2,007 more than the Novem- 
ber total and 3,997 above Decem- 
ber, 1933 receipts. 

Total pneumatic tire imports 


for the past 18 years. He is 34 
years old, a member of the State 
Advisory Committee of the Motor 
Vehicle Retailing Trade Code, and 


Advertising Agencies 
A 


LEE ANDERSON ADV. CO., 425 Dubois St., : : 
Detroit. Mich.—Barelay Wetel—Lee Anderson. lek ttia lee secretary of the Ford dealer| during the calendar year 1934 
late, oe. & an ee Y group during 1934. The associa-~|number 84,288 units compared 

B | YOUNG & RUBICAM. Inc., Detroit, Micn..|#0n comprises more than 70] with 56,892 in 1933, an increase of 

BROOKE, SMITH & FRENCH, Inc., 82 E Biltmore Hotel—J. F. Reeder, dealerships in metropolitan Chi-| 25,396. Imports in 1934 consisted 

, , + 82 E cago. chiefly of 18 American and two 


Hancock Ave., Mich,— 


Guy C. Smith 


Detroit, Palmer House 


—Willard S. French, foreign makes, the report shows. 


Other officers elected included 





pres. ; i 
hk @G acher, vice-pres.; George 4 . esentasinensniecingeitimsisesntainaiapaiuia 
Sainsien, coe, as li. Terry. an a c inematograph Cameras C. W. Zepp, of C. Zepp, Inc., vice- 7 
serv.; 8. M. Ballard, Paul Fitzgibbon. And Cine-equipment president; Ray F. Schuster, of Norge Notes Gain 
D. P. BROTHER & CO.. Inc. 8-149 General B Ray F. Schuster, Inc., treasurer; Muskegon, Mich., Jan. 25.—The 
Motors dg., etroit, Mich.—Palmer ouse “ i q § ’ ° . —— 
—D. P. Brother, pres.; R. K. Edmonds, C.| BELL & HOWELL CO., Chicago, 1.—Stevens| 24 E. J. Sheehan, of S & L Mo-|y division of Borg-Warner Corp. 


tor Co., secretary. has entered the 1935 production year 
with high hopes of continued im- 


provement over 1934, which closed 


Hotel—J. G. Llewellyn, gen. sales mar.; O. 
N, Wilton, asst. sales mgr.; H. Ehret and P. 
Hooker, Ind. div.; E. A. Reeve, adv. mer.; 


Georgi jr., Wm. H. Mason, Frank G. Kane. 


The board of directors chosen 


CAMPBELL-EWALD CO., General Motors H. A. Wilde, sales prom, mgr.; Ford Hicks,| for 1935 are: Karl T. Go of 
Bidg., Detroit, Mich.—Biackstone Hotel—H pubty. dir.; Frank Avery and Winslow North Grand Motors oa. Cc with a 76 per cent gain in ship- 
T. Ewald, pres.; R. H. Crooker, E. E. Roth Bennett, sales reps - ) ’ a) -| ments, ac cording to Howard EF. 
man, R. F. Field, J. J. Hartigan, vice-pres, ; Habich sr., of Habich Bros. Motor | Blood, president. 





CUMULATIVE NEW PASSENGER CAR REGIS 


Figures supplied by R. L. Polk & Co., with the exception of New Jersey, which are supplied by New Jersey Motor List Co., and 
Metropolitan New York, suppiied by Sherlock & Arnold. 









HUDSON GR’P 





GENERAL MOTORS GROUP 





CHRYSLER GROUP FORD GROUP 








STATES 2| 2 | 4 = 
S| 2/3 5 
aj;aleé 5 




































32 States for '34] 902) 326) 2657) 8035) 11920] 9521 = 9577] 2449) 177 a 159) 1431 a — 1246 
December 33] +477| 520) 2888] 8172] 12057] 11948 12013 490/ 81{ 6215| 64] 537/ 1404/ 8791 sr "78 
Indiana "34 31 18} 65) 326| 440 298 > 300 74 679 5) 60| 72) 896 & + 77 
33 17} 37| 154) 6567} us 58 2 563 30 488 2 78 $3 50 Bs 
Massachusetts "34 48 15| 130| 274 275 160 5) 500 7 2 62 61 a 
"33 26} 24] 117] 282 po <a 3 482 31 189 36} 77 340 82 
Nebraska 34 10 3} 23; 104 140 224 1} 225 = 310 12} 14) 360 é| ‘| 7 
33 4/ 2| 34 122} 162 194 194 159 21 189 5 1 6 
New Jersey 34) 32) 18} 160! 304) 514] 342) 3| 345 75a i 7" 81; 913 49| 25| 74 
38] 2s 21 19} 132} 226) 398] 401| 4 405 32| 93 259 23 3 26 
New Mexico 34] 4| 2} 19) 59 84 87 87 15 | 200 1| 13| 245] ‘| 5| 10 
33] 6| 10} 42 58 100 1 101 6 33 ’ 11 56] 4 4 
New York 341 «87| 30| 191| 447, 755] 857 16, 873 349) 29) 1157) 34) 188] 131; 1888] 113) 66 179 
ane 33] ‘ 52} 383} 671) 1148] 891 21 912 106| 29 410 19} 114) 213) 891] 105 12} 117 
Washington 341-23} 13, 99) 9224, += 359] =. 270! 270] 58) 4) 470) 3| = 14, 597] 47 7 
331 8| 14, 64) 165} 2514 227 2} 229] 6| 213 22; 248| 23 
Total 39 States ’34] 1137) 425] 3344) 9773| 14679] 11867; 85| 11952] 3324) 245) 20467) 241) 1871) 1811 27959| 1581) 780) 2361 
for December ’3: 601} 668} 3782] 10197| 15248] 14802) 97] 14899 702| 118] 7736 5} +794 1919] 11365] 919 989 



























HUDSON GR’P 









United States 























Complete by $ ‘ s 

| Months 5 » 2 

° 

3 K FE 

January "34 3960} 9679) 14589 aa 2738| 183) 7223 557| 2 13133 797| 

38 196 a sie 11669 17754] 13097] 211] 18308] 3816] 309] 29935) 293) 1039| 4342 sores 14911 240] 178) 
February aa me 23213] 28810| 137| 28947] 3205] 382) 24851 1749] 4206 1805| 767| 2572 
3 508 1181 $297 "ses 14181] 10629] 111] 10740 oe 288| 25802| 177] 2146] 4807 sez6r 1416 8 1666 
March 1879 30918) 43320] 46200) 178) 46378 516| 50796] 153] 4602! 7259 4153 6376 
‘38 1611 10 ose 9894| 16366] 15830 ue 15949 aH 326] 26626] 213] 2401| 5212 orrss 1581 “oF 1828 
April 34] 3529 or gee 34274| 50706] 61950 62184] 6449) 672 prers a 8911| 9609] 89880] 5800) 3166] 8966 
___s 8B] 2282 1674 5841] 153827] 25024] 25634 23 25877] 4413] 426] 40407) 318] 3312] 7905) 56781] 2570) 316) 2886 
May °34| 3713) 1458) 9058) 33280) 47509] 67993 68218] 5310) 683| 57793) 963] 9330) 9238] 83317] 5451| 2705] 8156 
___*83] 2698] 1872| 8057) 24986! 37613] 32402 aoe srens 5449/ 472] 52442/ 395| 4383/10230/ 73351] 3789| 354/ 4143 
June ’34| 3226! 1145] 9216) 34080| 47667] 64333) 173 8304| 64525| 761 a 9025| 92294] 4659] 1995] 6654 
__°83 | 3347| 2067) 9611] 29451] 44476] 34351] 242 reer} 5601| 441! 55306) 452] 4487/10685| 76972] 4736] 372) 5108 
July 34 3256) 1372/10021| 38244| 52893] 63126| 158| 63284] 7946! 400| 66960| 593/ 9188) 8613! 93700! 422! 1928) 6130 
a 33] 4101 2496/11244| 31895) 49736] 38354!) 215! 38569] 5064! 383] 59420] 442] 4438/11210] 80957] 4688] 831| 5019 
August '341 2925| 1336| 8438| 33222) 45921| 54357| 207| 54564| 5822) 309] 55673| 447) 8549) 6615| 77365| 3663| 1698| 5361 
7°83] 4058) 2880/11244) 32044] 50226] 39210) 179) 39389] 4588| 357) 55713| 377| 4047) 9528] 74610] 4788) 250) 5088 
September 34] 2195| 934) 5894) 24551! 33574] 41929! 171| 42100] 4566) 271] 43003) 370) 6313) 4697) 59220] 2642| 1247| 3889 
— ___ 88] 3352) 2576/10419) 29542] 45889] 33484) 176] 33660] 3761/ 304) 49355) 351) 3536] 7882| 65189] 4626) 175| 480) 
October "341 2841! 967! 6918| 22240) 32966] 38641] 182) 38823] 5160} 330) 38076) 374] 6332] 4891) 55163[ 3293] 1524] 4817 
ee __°83] 2530] 2003| 8547| 25422) 38502] 29011) 162| 29173] 2638| 286| 43917| 332] 2825| 6963| 56961] 3293] 193| 3486 
November 341 2435) 721| 5496) 13482) 22134] 23295) 23482] 4748) 395) 36807) 360) 4819] 3985! 51114] 2212| 1030] 3242 
aa - 33] 1330] 1206] 6445] 18996] 279771 20771] 87 208581 1682) 191/ 25587| 254! 1815! 4452) 33981] 1843! 139] 1982 
Total for ’34 | 26704|10963|86171/290654/414492 1516462! 1964/518426 1 59210! 4640/509165! 4903/69530/70501|717949 | 38677|18405|/57082 
11 Months 33 | 28008/20546'81699|237491/367744 | 292773) 2001/294774] 43010| 3783/464490| 3604/34429'83216/632532134821| 2867|37688 








11 Mos. Plus 39 '34] 27841|11388|89515|300427|429171 1528186| 2049|/530235| 62534] 4885/529617| 5144|71401|72312|745893 | 40241|19185|59426 
States for Dec. ’33] 28609/21214/85481/247688|382992 | 307575| 2098/309673| 43712| 3901/472226| 8700/35223/85135|643897 | 35740] 2937|38677 
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--a word in edgewise” 


(Continued from Page 4) 


plane last Friday morning. Now 
and then the clouds below would 
break to give a view of Lake Erie 
and the islands surrounded by huge 
piles of ice, some six thousand feet 
below. This altitude is attained to 
provide for gliding to land in one 
direction or another in case of com- 
plete motor failure. Within 45 min- 
utes we were landing at Cleveland 
and exchanging passengers’ with 
other plans arriving and taking off 
for points east and west. It is an 
eye-opener to anyone who is not 
constantly using the airways to see 
the activity and precision of a mod- 
ern airport. Some gallant soul who 
was determined that Pittsburgh 
should not be left off the main line 
simply because there was no flat- 
land within its environs, led that city 
to appropriate enough millions to 
decapitate a good-sized mountain 
and provide a mile-wide landing field 
within taxi distance from downtown 
and an airport depot of such mod- 
ernistic design as to form a fit- 
ting contrast for this new mode of 
transportation with the dingy old 
union station that has typified the 
“smoky city” to a generation of 
travelers. 
* + * 


: BEFORE 11 O’CLOCK the Wash- 
ington monument (now in scaffolds 
for refurbishing) and the Lincoln 


Memorial were below us and we 
had landed from the Pennsylvania 
Air Lines plane at the Washington 
airport alongside the Potomac. Prob- 
ably enough has been said already 
about the inadequacy of this port 
for the capitol city of these United 
States, but perhaps it will serve 
to confirm Arthur Brisbane’s opinion 
of the lack of interest in air pro- 
tection in our congress. But who 


can explain why they did not put 


these hunger 


credit to the men of America, from 
the Wrights down, who have pion- 
eered aviation for the world? 

* 7 * 


WITH THE PRECISION of an 
express train the big Douglas “Flor- 
ida Special’ which had left Newark 
airport two hours before landed on 
time to stow our 35 pounds of bag- 
gage in her nose and sweep us 
again into the air over Arlington 
and “headin’ south.” This Douglas 
transport is the last word in mod- 
ern air transport and is the same 
type of plane which our own Eddie 
Rickenbacker made famous at the 
inauguration of this New York to 
Florida service by having breakfast 
in New York, lunch in Miami and a 
late dinner that same night back in 


New York. It seats 14 passengers, 
in reclining chairs (so comfortable 
they prove how dead-on-their-feet 


Pullman designers have been for 20 
years), is as quiet as a limousine 
and has tricks in lighting and ven- 
tilation which even our body de- 
signers might copy. With twin mo- 
tors, either of which can handle it 
once it is in the air, it cruises at 
175 miles an hour! The pilot con- 
fided to me that modern plane de- 
sign had now passed motor design 
and that with faster motors this 
same plane might cruise at better 
than 200 m.p.h. We had a lunch of 
tasty sandwiches, salad, dessert and 
coffee while our ship sailed steadily 
over the historic plantations of old 
Virginny and had hardly awakened 


from our mid-day siesta when we 
were landing in the red-clay air- 
port within gunshot of the center 


of Raleigh, N. C. At all three ports 


States shown previously include Alabama, Arizona, Arkansas, California, Connecticut, 
Louisiana, Maryland, Michigan, 
Carolina, 





STATES 





Minnesota, Missouri, 
South Dakota, 






New Hampshire, 
Utah, Vermont, 


marchers to work | 
building an airport which would be a |} 


we had made so far one needed his 
overcoat when he got out to stretch 
| his legs, but here it was just “good 
| football weather” and we left hats 
and overcoats aboard while the plane 
was discharging mail and passengers 
and taking on fuel and more pouches. 
* * . 

WE KNEW we were south when 
the plane landed at Savannah in a 
field surrounded by scrub-palms and 


cypress hung with’ grey-bearded 
moss. There were the regulation 
negro loafers and their gals who 


we are accustomed to see at every 
southern railway station and all we 
missed were the razor-backs cross- 
ing the tracks under the cars. At 
Jacksonville shortly after four o'clock 
we removed our spats which had 
seemed so comfortable as we stood 
waiting for the taxi outside the 
Book-Cadillac only this morning, and 
we buried our muffler and gloves 
deep in our overcoat pocket because 
we knew now that it would be some 





time before we would need them 
again. Here we met some of the 
sleek little army planes heading 
north from the previous week’s 


maneuvers at Miami and apparently 
not hurrying any to get back to 
the bleak army posts up north from 
which they came. 

4: * * 

SOON OUR big plane whirled 
aloft again, but to my amazement 
and disappointment, because I had 
hoped to get a bird’s-eye view of 
the eastern coast of Florida which 
I have followed southward for years, 
again we plunged through the clouds 
and the next two hours we sailed 
along over a scene which might have 
been the land and sea around Little 
America because it looked for all the 
world like banks of ice and snow 
with here and there a gigantic ice- 
berg thrusting its head upwards on 


the horizon. We watched the sun 
pitch into these billowy clouds in 
the west and shortly after we 


plunged down through the mist and 
the curtain lifted on a fairy city 
with thousands of twinkling lights, 
the red flares of the Neon signs, 
and in the distance a great new 
moon casting a silvery path across 
a white-capped sea of the deepest 
It was a fitting climax to a 


green. 
day of unsurpassed grandeur and 
novelty. I might as well confess 


that I felt as dizzy from the excite- 
ment as a child coming from a 
three-ringed circus and I recommend 
the treatment to any of my friends 
who want to jolt themselves out of 
the well-known rut as a guaranteed 
cure-all for what’s-been-ailing-you! 
* * » 

ON THE GROUND when we 
stepped down the runway and into 
the modern airport (one of two in 
Miami) it was like a mid-summer’s 
evening in Michigan. It was 6:25 
when we landed, five minutes ahead 
of schedule. I had come some 1,500 
air miles in 11 hours and 5 minutes. 
And the same plane would leave at 
9 that night to land in Newark be- 
fore 7 the next morning! The trip 
had been a novelty to me, but it is 
only one of a hundred similar runs 
that are being made every day and 
every night, winter and summer, in 


this country. Small wonder indeed 
that the air is being used more 
and more for long-distance travel. 


Our generation is slow to adopt it, 
but the next will take to it as 
naturally as the proverbial duck to 
water. Praise be that the automo- 
tive industry has furnished, to a 
very large extent, the men, the ma- 
terials and the capital which is de- 
veloping this great travel adjunct 
of the next decade—GMS. 


Weight Maximum 
Austin, Tex., Jan. 25.— Senator 
Burns has introduced a bill permit- 
ting a maximum of 14,000 pounds on 
trucks and trailers having brakes on 
six wheels. 





Delaware, Florida, Georgia, Idaho, 


Franklin 


IHinols, Kansas, 
Nevada, North Carolina, North Dakota, Ohio, Pennsylvania, Rhode Isiand, South 
Virginia, West Virginia, Wisconsin, and District of Columbia. 


Kentucky, 
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January "34 468 434 47| 453| 292) 349) 99 
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1935 Designers Forget Wind Tunnel Experiments 


Strive for Graceful Lines 


And Appearance of Speed 


By ALEXIS de SAKHNOFFSKY 
Philadelphia, Jan. 25.—Though | pleasing rear panels were notice- 


rather disappointing as a general 
picture, owing to a tremendous 
similarity in the 
general aspect 
of the 1935 cars, 
the automobile 
show this year 
brought out sev- 
eral trends. The 
first striking 
impression is 
that the design- 
ers came to re- 
alize that to 
create a_ sale- 
able automobile 
they must forget 
for a while the 
wind tunnel, the results of which 
they took too seriously, and give 
to the public a graceful and fast 
looking automobile. This accounts 
for the very noticeable increase in 
narrow radiators, which is exactly 
the reverse of the wind tunnel 
requirements, streamline effects 
in headlamps and louvre treat- 
ment, neither of which adds a 
single mile to the performance, 
but improve tremendously the ap- 
pearance. This, according to my 
opinion is the right direction to 
follow. 


Seating Space Improved 

After having tried for years to 
work out a better blending be- 
tween the fenders and the run- 
ning boards, among the 1935 
designs I can see some shy at- 
tempts of treating them as two 
separate units with brutally 
abrupt intersections, thus giving 
a fore-taste of entirely running- 
board-less cars, the introduction 
of which should be only a ques- 
tion of time. 


The total body height does not 
seem to have changed much, but 
several cars have still deeper 
wells in the rear floors, thus 
improving the sitting position 
considerably. The trend of mov- 
ing the motors and bodies ahead 
helped in increasing the head 
room over the rear seats without 
increasing the total height. 

A general simplicity in the belt 
treatment is obvious on most of 
the cars with off-sets rather than 
mouldings, to break up the side 
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panels. Longer hoods extended 
practically to the windshield 
seemed to be general, while 


fenders with a crease in the 
centre have gained tremendously 
in popularity and are to be found 
even on the cheapest, large pro- 
duction models. 

Very little ingenuity has been 
shown in development of new in- 
strument boards, most of which 
are extremely conventional. Sev- 
eral shy attempts of using metal- 
lic finishes for instrument boards 
are to be seen and seem to be 
the right way to refresh the in- 
teriors which are bound to look 
old fashioned with the eternal 
wood graining. The grouping of 
instruments into single or double 
dials has found quite a few 
adepts, but unfortunately has not 
always increased readability. 


Wheel Shields Popular 


No new attempts at enclosing |! 


headlamps into the hood could be 
noticed, except the Chrysler and 
Hupmobile solutions which are 
carried over from last year. An 
increase in headlamps fastened to 








the radiator shell rather than on | 


a cross bar or fender bracket, is 
a happy innovation, pleasant to 
register. 

Rear wheel shields, introduced 
by the writer in this country some 
time ago, are increasing in popu- 
larity and can be seen on a num- 
ber of cars both as standard and 
optional equipment. 

Besides improving the head- 
room, moving the bodies forward 
gave the designers a chance to 
develop a better curve for the rear 
panel of the body and much more 


able at the show. 

A duel is still being fought be- 
tween the advocates of flashy 
chrome effects for fronts and 
those preferring quiet and more 
dignified highlights of well de- 
veloped, painted sheet metal. My 
forecast is that, though a great 
deal of chrome is still being used, 
the better taste will finally win, 
proof of which is that painted 
radiator shells are a generally 
adopted practice and_ painted 
headlamps and equipping practic- 
ally every 1935 automobile. 

The trend for smaller wheels is 
still noticeable, with better look- 
ing, large spoke and disc models, 
although I am sorry not to see 
any painted hub caps which were 
quite noticeable at the foreign 
shows last fall. 

Very little novelty was shown 
in trim effects, most of the better 
looking cars having very plain 
interiors with much less elaborate 
garnish and wainscoating mould- 
ings. Quite a few cars featured 
round, revolving ash-trays, first 
introduced last year, and pleasing 
by their modern simplicity. In 
keeping with the new trend for 
simplicity, very little striping 
could be registered, most of the 
good looking new jobs depending 
more on natural highlights than 
artificial lengthening by striping. 

My impression is that the ma- 
jority of the cars were still in the 
darker group of colors, though 
quite a few featured pleasant, 
warm hues. 


Recommend Inspection 


For Defects Yearly 
Montreal, Can., Jan. 25. — In- 
spection of all motor vehicles for 
dangerous defects once a year, 
and of all second-hand cars be- 
fore transfer of license, are among 
11 recommendations in the report 
of a committee on traffic safety 
appointed by the Chief Constables 
Assn, of Canada. The report will 
be considered at the next meet- 
ing. 

The recommendations, 
tion to the foregoing, are for 
uniform legislative standards in 
provinces and municipalities, peri- 
odic examination of all licensed 
drivers to see if their fitness has 
been impaired, educational propa- 
ganda, education rather’ than 
penalties for erring motorists, 
establishment of accident investi- 
gation squads on every police 
force, and a standard system of 
recording accidents. 


in addi- 











| ee: Show finices 


Is Prelude To 
Chi Auto Week 


(Continued from Page 1) 


Seated at the head table, in 
addition to Grant, were E. H. 
McCarty, president and C. H. 
Bliss, vice-president of Nash; R. 
H. Faulkner, president of Auburn; 
H. T. Ames, president of Duesen- 
berg; Harlow H. Curtice, pres- 
ident of Buick; Alfred C. Reeves, 
executive vice-president of the 
Automobile Manufacturers Assn. 
and Jo G. Roberts, deputy ad- 
ministrator for the automobile 
industry from Washington, D. C. 


F. W. A. Vesper, president of 
the National Automobile Dealers 
Assn., wired his regrets at not 
being able to attend the dinner. 
He named George W. Derr as his 
representative. The banquet took 
on a national air with many deal- 
ers from other states attending. 
Among those from the coast were 
G. A. Braley, Braley and Graham, 
Buick dealer, at Portland, Ore., 
and R. F. Thompson, manager of 
the Howard Automobile Co., San 
Francisco, also Buick dealers. 


M. J. Lanahan, president of the 
Chicago Automobile Trade Assn. 
and toastmaster at the banquet, 
expressed confidence that the 
middle-west would again be out- 
standing in aiding to produce a 
sharp sales increase this year over 
1934. He censured “Chiselers” and 
upheld the new NADA Liquidated 
Damages amendment as a con- 
structive move for self-govern- 
ment among dealers with penal- 
ties in the form of fines for viola- 
tions. 


Instead of presenting individu- 
ally those at the head table, Lan- 
ahan introduced them enmasse, 
explaining that the menu enabled 
the assemblage to identify them 
by means of a chart showing 
where each man sat. At the 
conclusion of this novel method 
of introduction, all rose and took 
their bows. 


The talks by Kennedy and 
Burrus were, as had been planned, 
inspirational with touches of 
humor rather than expertly auto- 
motive. It was explained by Lan- 
ahan that the dinner was an 
occasion for relaxation in prepar- 
ation for the serious and stren- 
uous business of show week 
activities starting tomorrow. 

Another departure from the 
usual practice at such functions 
came when the banqueters filed 
into the large room and saw be- 
fore them the lineup at the speak- 
ers’ table, with all the special 
guests awaiting at their places. 
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TED WEEMS’ 


Celebrated Music 


Dinner $2.50. No cover charge. Mini- 
mum charges. Dinner $2.50. Supper 
82. 00. (Sat.,Sun. & Hol.—Supper $2.50) 


Every 
Saturday, 
1 to 4. Luncheon — $1.35, plus tax. 
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Labor Refuses to Accept 
Extension of Auto Code 


(Continued from Page 1) 


as creating an acute problem fo1 | tomobile 
time | 
is harrassed by many | 


the Administration at a 
when it 
other difficulties, optimism pre- 
vails here that the situation will 
be composed without disruption 
of the industry’s current heavy 
production program. As on the 
two previous occasions when the 
code has been up for extension, 
final settlement is expected to be 
made by President Roosevelt. 


In its emphatic declaration of 
policy today, labor placed at the 
top of its list of demands that 
which calls for elimination of the 
so-called merit clause. The Ad- 
visory Board, in its statement on 
this point, declared it would pre- 
fer to have no code at all than 
the one which gives the motor 
manufacturers the right to em- 
ploy, advance and discharge em- 
ployes on merit and _ without 
reference to affiliation or non-af- 
filiation with any labor organiza- 
tion. The clause, the only one of 
its kind in any of the 550 NRA 
codes, is regarded by labor lead- 
ers as the largest obstacle to their 
campaign to organize workers in 
the motor industry. 


In addition to its fight on the 
merit clause, the Board insists 
that hour and wage provisions 
also shall be changed. 

Counted upon to placate the 
recalcitrants to some extent is the 
Administration’s readiness to of- 
fer a plan, worked out with the 
industry, for the stabilization of 
employment. A report on this 
subject, demanded by the Presi- 
dent when he extended the code 
for a second time nearly two 
months ago, is ready for submis- 
sion in a few days. It will take 
care of one of labor’s most 
vigorous protests when the last 
extension was under considera- 
tion. 

The stabilization of employment 
agreement with the motor manu- 
facturers is described by Secre- 
tary of Labor Perkins as calling 
for the introduction of some new 
models in August rather than 
concentrating all introductions at 
the year end. 

While the conflict over the au- 








code waxed warmer, 
Administration officials went 
ahead today with plans for a 
definite program for continuance 
of the recovery program under 
the aegis of a revised NIRA. This 
move was stimulated by indica- 
tions that business and industry 
are marking time pending a final 
decision as to the future of NRA. 


That such a mood dominates in 
business and industrial circles is 
questioned by Secretary of Com- 
merce Roper, who conferred here 
yesterday with 50 leaders repre- 
senting all phases of trade ac- 
tivity. 

It was from this conference 
that there emerged the proposal 
for the federal government to 
make population, manufacturers 
and distribution censuses every 
five years instead of decennially 
as has been the practice since 
1790. The new schedule would 
give both government and busi- 
ness information of great value 
in the conduct of their affairs in 
the opinion of those attending the 
session. Definite decision on the 
subject is expected shortly. 


Optimism is Keynote 


Of Dealer Banquet 


Vancouver, B. C., Jan. 25.—At 
the 15th annual banquet of the 
Vancouver Motor Dealers Assn., 
held recently, F. R. Beggs, Beggs 
Motor Co., declared that nothing 
could keep him from being op- 
timistic about the possibilities of 
the next two or three years. He 
spoke on a “Forecast of the Fu- 
ture of the Automotive Industry.” 
Other speakers were John Duns- 
muir, A. W. Cruise, F. J. Elm- 
hirst, and C. E. Thompson. 

Officers installed for the new 
year include MacKenzie Bowell, 
Bowell Macdonal Motor Co., 
president, and A. W. Cruise, Con- 
solidated Motors, and A. W. 
Carter, Carter Motors, Ltd., vice- 
president. Walter G. Welsford 
was re-appointed secretary. Direc- 
tors are J. F. DeWolfe, C. E. 
Thompson, and H. R. Cottingham. 
W. McLachlan is past president. 
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of expertly trained bell 
boys is only a part of the well-balanced serv- 
ice throughout the Stevens which will make 
your visit a happy and long-remembered occa- 
sion. Facilities such as only the World's Larg- 
est Hotel can offer, its unequalled location 
overlooking Lake Michigan, its close proximity 
to all depots, shops, theatres—all combine 
to make the Stevens the hotel to choose 
when in Chicago on business or for pleasure. 


THE STEVENS 


3000 OUTSIDE ROOMS 
3000 BATHS $3.00 UP 


CHICAGO 


MICHIGAN BLVD. 
AT SEVENTH ST. 


WORLD'S LARGEST HOTEL 
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Motor Shares Fail to Gain in 


Most Activity 
Is Displayed 
By Studebaker 


By C. J. ALEXANDER 


New York, Jan. 25.—Stocks of 
automotive companies listed on 
the New York stock exchange 
were unable this week to make 
headway in a general market that 
was sluggish. Studebaker was 
the most active of the motors, 
with General Motors and Chrysler 
being the only other automobile 
shares to find a place among the 
15 most active issues on the big 
board. Ford Motor Co. of Can- 
ada has been among the most 
active issues on the New York 
Curb and is still within striking 
distance of its high mark of the 
past year. 

The failure of the motor stocks 
to extend their gains of late 1934 
and early this year has been due 
in some measure to the lack of 
interest in the market as a whole 
with Wall Street adopting a wait- 
ing attitude for the time being. 


Stocks Move Up 
The Automotive Daily News 
stock price averages showed the 
following changes in the week 
ended Wednesday, Jan. 23, from 
the week preceding: 


Last This 


Week Week Change 
24 Motora ............. 22.17 22.55 -0.38 
10 Car-truck companies. 22.63 23.15 -0.52 
10 Parts-accessories .... 21.76 21.99 0.23 
4 Tire-rubbers ........ 16.82 16.56 0.26 


Fractional recovery was 
achieved during the week by all 
but the rubber group and the tire 
stocks strengthened in the later 
trading. The improvement in the 
rubbers came too late, however, 
to pull their prices to the level 
of the week before. Chrysler was 
off slightly for the period but a 
gain for General Motors more 
than offset this loss and enable 
the car and truck section of the 
list to finish the week with a gain 
of more than half a point. 


While most of the parts and 
accessory company shares regis- 
tered fractional gains during the 
week, the outstanding gain was 
set up by Eaton Manufacturing, 
which closed at 18%, up 1%. 

Auburn stepped out in the short 
session last Saturday and scored 
a net gain of 2 points but even 
with this good day’s work, the 
stock was unable to finish out the 
week without a net loss from the 
preceding period. Nash Motors 
remained relatively firm after 
publication of its annual report, 
showing a net loss. In view of 
the fact that much of the loss was 
due to expenditures on a new ex- 
pansion program, stockholders 
did not appear to be worried. 


Investment Groups 


Report of the Tri-Continental 
Corp., an investment trust, for 
Dec. 31, 1934, showed that during 
the last quarter of last year it 
added 500 shares of the common 
stock of Sparks-Withington Co. 
to its portfolio. During the same 
period, holdings of General Mo- 
tors common was reduced 500 
shares from 8,500 to 8,000. 

The American International 
Corp., also an investment trust, 
increased its holdings of motor 
stocks during 1934 but the report 
did not show what changes had 
been made in the final quarter of 
the year. At the end of 1934, the 
company owned for investment 
purposes 10,000 shares of Chrysler 
Corp., as against 4,600 shares at 
the end of 1933, an increase of 
5,400 shares. Its holdings of Gen- 
eral Motors common totaled 8,000 
as against 6,000 a year earlier, an 
increase of 2,000. This trust in- 
creased its holdings of stock of 
Libbey-Owens-Ford Glass Co. to 
10,000 shares during the year 
from 4,000 held at the end of 1933. 

Few of the companies of the 
automotive industry have bonds 
outstanding against them. The 
Dodge Bros. bonds, which were 
assumed by the Chrysler Corp., 
and which pay 6 per cent, and 
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which are being redeemed by a 
sinking fund, are rather widely 
held by investment trusts, repre- 
senting as they do a compara- 
tively light burden for a company 
the size of Chrysler and there- 
fore holding favor as an invest- 
ment medium. 

Among the tire and rubber 
companies, both Goodyear and 
Goodrich have bonded indebted- | 
ness and both issues are found | 
among the bond holdings of in- | 
vestment trusts. Firestone and | 
Fisk preferred stock is to be} 
found in some of the portfolios. 


Budd Changes 

It was announced this week 
that if stockholders of the E. G. 
Budd Manufacturing Co., at their 
meeting March 20, approve the 
increase in authorized common 
shares from 1,100,000 to 1,700,000 
shares, rights for the purchase of 
two additional shares for each 
three held would be extended to 
them. Common stockholders, how- 
ever, will be asked to waive half 
of their rights in order that La- 
denburg, Thalman & Co. may be 
given options for the purchase of 
300,000 shares in return for serv- 
ices rendered to the company. 
The banking house also will be 
reimbursed in cash. The pur- 
chase of stock by Landenburg, 
Thalman will be at the same price 
at which it will be sold to stock- 
holders, or one-third at $5, one- 
third at $7 and one-third at $9 a 
share. 

Houdaille-Hershey Corp. has 
declared a dividend of $2 on its 
Class A preferred stock, to apply 
on past due payments. The ar- 
rears on the issue now have been 
reduced to $2.37%. 


Norwalk Tire & Rubber Co. this 
week declared the regular quar- 
terly dividend of 87% cents a 
share on its preferred stock, pay- 
able April 1 to stockholders of 
record March 21. 


Recent strength in the bonds of 
Kelly-Springfield Tire Co., reflect- 
ing progress in the re-organiza- 
tion of the company’s affairs, has 
spurred interest in the company’s 
stock, notably the preferred. 

Preferred stock of the Mullins 
Manufacturing Co., paying $7 a 








to follow. 


year, staged a demonstration this 
week and hopped fifteen points 
from 44 to 59 in a few days. The 
company earned $5.97 a share on 
the preferred in the first nine | 
months of last year. | 


Seek Commercial Tax 


On Gross Earnings 


St. Paul, Minn., Jan. 25.—Taxa- 
tion of Commercial trucks and 
buses on a gross earnings basis 
was recommended to the state 
legislature today by the Minne- 
sota tax commission. The com- 
mission also recommended an 
increase in the five per cent gross 
earnings tax on railroad com- 
panies which has been in effect 
since 1913. 


Commercial trucks and buses 
which are now competing with the 
railroads should be taxed on a 
gross earnings basis at a rate 
“commensurate” with that im- 
posed on railroad companies, the 
commission’s report said. 





Named Manager 


New Philadelphia, O., Jan. 25.— 
William L. Davis has been named 
acting manager of the Guernsey 
works of the American Sheet and 
Tinplate Co. at Cambridge, O. 
Davis, manager of the company’s 
local plant, will serve in that ca- 
pacity until J. E. Thompson, man- 
ager, resumes his post after a long 
illness. The Cambridge plant has 
resumed operation in 11 mills after 
months of inactivity. 


Last Minute Wall Street Wires 
From C. J. ALEXANDER 


Wall Street Correspondent, Automotive Daily News 


New York, Jan. 25, 3:30 P.M.—Shares floundered through an- 
other uneventful session today on the New York Stock 
Exchange. There was not the slightest pressure on the 
motors. Chrysler firmed up after many days of indifferent 
action, and motor accessories were featured by a sharp 
advance in Eaton Mfg. Other members of this group failed 


°34 Auburn Loss 























Is $3,642,499 


Auburn, Ind., Jan. 25.—Consoli- 
dated net loss of the Auburn 
Automobile Co. and its subsidiary 
companies for the fiscal year 
1934, ended Nov. 30, was $3,642,- 
499. This loss is after deducting 
$477,647 depreciation and $913,156 
as a special write-down of pat- 
terns, dies, tools, jigs and fixtures. 

Total current assets of the com- 
pany were $5,681,365, of which $1,- 
112,541 was in cash. Total cur- 
rent liabilities were $649,079. 

On Nov. 30, 1934, Auburn’s sub- 
sidiary, The Lycoming Mfg. Co., 
sold its aircraft engine and pro- 
peller business, and henceforth 
Auburn’s activities will be con- 
fined exclusively to the auto- 
motive industry. 

In issuing the statement, Roy 
H. Faulkner, president, said that 
during the last quarter the com- 
pany’s dealer organization was 
materially strengthened and the 
public acceptance of the new cars 
accounted for over 31 per cent of 
the year’s sales, in a quarter 
when usually not over 10 per cent 
of a year’s production is sold. 


Tide Water Extends 
New York, Jan. 25—Further ex- 
tension of the distribution system 
of the Tide Water Oil Co. through 
the purchase of the Universal Gas 
& Oil Co., of Easton, Pa., was an- 
nounced today. 
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eeaesal Tire 
Shows Profit 
Of $679,198 


Akron, O., Jan. 25.—An increase 
of nearly $4,000,000 in gross sales 
during the past year resulted in 
a net profit to the General Tire & 
Rubber Co. of $679,198.69, equiv- 
alent to $5.79 per share on the 
common stock, after provision for 
federal income tax, it was re- 
ported by W. O’Neil, president, 
in his annual report made to 
stockholders. 

Sales were $19,881,022.52 as com- 
pared to $16,197,862 in 1933. Earn- 
ings compared with $2.67 a share 
on the common stock in 1933 and 
15 cents a share in 1932. 

Current assets on Nov. 30 last 
were $7,099,647.20 against current 
liabilities of $1,194,498.85, making 
a current ratio of approximately 
6 to 1, it was shown by the annual 
audit by Price, Waterhouse & Co. 

Land, buildings, machinery and 
equipment in Akron were carried 
at a depreciated value of $1,933,- 
601.60 while distributing branches 
outside of Akron are placed at 
$1,048,780.22, making a total net 
property account of $2,982,381.82. 

At the end of the year, the com- 
pany had outstanding six per cent 
cumulative preferred stock 
amounting to $2,986,700, having 
retired $127,800 during the year. 

Total surplus in 1934 was shown 
to be $4,045,256.70 as compared 
with $3,845,836.13 during the pre- 
vious year. The company has no 
bonded indebtedness or other 
fixed interest charges. 


Pittsburgh Steel 
Mills Output 


Gains 6 Points 


Pittsburgh, Jan. 25. — Steel 
mills in this district jumped their 
production six points in the last 
week, moving up from 27 to 33 
per cent of capacity, and indica- 
tions point to a continued in- 
crease in activity. 

If demand for heavier types of 
metal products was able to keep 
pace with orders for sheets and 
other automobile industry ma- 
terials, plants in this district 
would be running at 60 per cent 
or better according to the opinion 
of steel leaders here. 

Although the automobile orders 
have been an important contribut- 
ing factor to the increase in steel 
buying it has not been the only 
influence. Demand from nearly 
all types of steel consumers has 
been gaining. 

Tin plate mills which have been 
operating at about 50 per cent will 
be up to 65 per cent within an- 
other week as the result of release 
of orders by one of the large can 
companies. 

Four representative large com- 
panies, the McKeesport Tin Plate 
Co., the Mesta Machine Co., the 
United Engineering and Foundry, 
and the Wheeling Steel Co. 
(plants at Steubenville and Ports- 
mouth, O.), all are going on full 
schedule this week. 

Reflecting the rise in steel ac- 
tivity, heavy melting scrap ad- 
vanced 50 cents a ton in price 
last week. 

The steel industry here is plac- 
ing many of its men back on full 
time or nearly full time. Many 
of the companies have given from 
10 to 162-3 per cent increases in 
pay, and have taken office work- 
ers back for Saturday morning 
work and restored “cuts” which 
were made last August. 











Hit Capacity 

Portsmouth, O., Jan. 25.— The 
Portsmouth works of the Wheeling 
Steel Corp. will be operated this 
week on a 100 per cent basis, em- 
ploying 5,500 men. It will be the 
first time the plant has been sched- 
uled for capacity production since 
early last spring, company officials 
said. 
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VERY new car you sell—every new car anybody sells—is a 
serious, enduring consideration to Bendix. 


Vital units of Bendix manufacture are built into every make of car 
in America—engineered into it—for better starting—better running 
—easier handling—surer, quicker, easier stopping. Working thus 
in fullest confidence with every motor car manufacturer, Bendix 
sharesto perhapsa greater degree than any other single organization, 
the problems, and the responsibilities, of the industry as a whole. 


Bendix has helped make every motor car more desirable... 
hence, more saleable. But unless you, as a motor car merchant, 
make full capital out of every Bendix product which your factory 
employs to enhance the sales appeal of your cars, a large share of 
this valuable appeal is wasted. 


Mechanical and 
Hydraulic Brakes 


Power Braking 
Vacuum— Air 


Lt us hel 
3 million 1935 cars? 


Bendix Stromberg 
Carburetors 


Bendix Finger-tip gear shifting is the newest of the long pro- 
cession of Bendix contributions to motoring enjoyment and 
safety. You know what it means—hands on the wheel, eyes on 
the road, feet on the floor, full relaxation and a clear front com- 
partment to seat three in comfort. 

Bendix Startix, Clutch Control, Power Braking, Bendix- 
Stromberg advanced Carburetion, are other universally known 
and widely adopted Bendix Products. 

They help you sell automobiles, if you use them. The public 
has learned to Depend on Bendix—to welcome and trust any 
motoring improvement bearing the Bendix name. 


BENDIX PRODUCTS CORPORATION 
401 Bendix Drive, South Bend, Ind. (Subsidiary of Bendix Aviation Corporation) 


Bendix Finger-tip 
Gear Shifting 


Automatic Clutch 
Control 


Or 
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